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I HESE two high temperature cements 
—GREFCO, a Chrome Base Cement, 


- LS NEW and STANDARD Silica Bonding Cement— 
are now offered to dealers through a new 
j ibe il plan of and liberal plan of distribution. 
\ . e * 
distributing 
: G.R.Hi 
Fee 4 * * igh 
4 no exceptions. They are meeting every 


: Tem peratu Kw > ne of the high temperature cement 
; Cements 














General Refractories products are noted 
throughout the world for their high 
quality and dependability in service—and 
GREFCO and STANDARD Cements are 












We shall be glad to tell you more about 
the complete plan for selling these nation- 
ally advertised products. 







GENERAL REFRACTORIES 
COMPANY 


106 South 16th Street Philadelphia 
Branches in principal cities 
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SALES HELP! 


Shadbolt & Boyd of Milwaukee 


finds Greenfield engineers de- 


Greenfield cooperation 
in the form of technical 


assistance is winning 
new tool customers for 
Shadbolt & Boyd’ according to a recent letter 
to our Chicago office, written by Irwin R. 
Shadbolt, Treasurer. 
He writes as follows: 

“Could you arrange to have one of your 
engineers in Milwaukee Monday morning, 
the 15th? We are anxious to secure some tap 
business from the Company and 
believe that your technical man would be of 
considerable assistance. 

‘Last time he was in Milwaukee I remem- 






GREENFIELD, 


NEW YORK: 15 Warren St. 


velop new accounts and pro- 
duce nice orders for them 


GREENFIELD 


CHICAGO: 611 W. Washington Blvd. 


ber he called at what 
is now one of our best 
tap customers. We find 
the engineering assist- 
ance given by your company of great help in 
getting new business.” 


Greenfield engineers can do the same for you 
in your territory. All they ask is an oppor- 
tunity to tackle a particularly difficult tap- 
ping, drilling, reaming or gaging job. Remem- 
ber Greenfield tools are sold on results. These 
men will help you get new business and retain 
important present customers. Write our near- 
est office when in need of this service. 








MASS.,U.S.A. 


DETROIT: 228 Congress St., W. 


Canadian Office: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 
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You'll Note— 


HAT several changes have 

been made in MILL SUP- 
PLIES, commencing with this 
issue. The cover is entirely 
different, both in design and 
colors. This very page has been 
altered materially. The head- 
ing on the first page of the 
main reading section is now 
in one color instead of two; 
the ‘‘Editorial Comment” 
pages have an entirely differ- 
ent dress, and a new depart- 
ment has been added, 
namely, ‘‘Letters from Our 
Readers.’’ These changes are 
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MASTER ‘STILLSON | 





With the 
new red handle 
and the same old 
trademark... 

















The Walworth Master Stillson with steel or wood 
handles in 6, 8, 10 and 14 inch sizes and with steel 
handles only in 18, 24, 36 and 48 inch sizes. 


You can pick out a genuine Walworth Master 
Stillson from a whole pile of others by its bright- 
red handle. 


You can further satisfy yourself that it’s the 
real thing by the little old diamond with the 
word STILLSON drop forged on the top jaw. 





The way the Master Stillson’s harder teeth 


The Walworth Master Stillson and heat-toughened jaw and bar stand up under 
with steel or wood handles in 6, the strain of doing the day’s work leads buyers 
8, 10 and 14 inch sizes and with first to prefer, then to standardize upon the 
steel handles only in 18, 24, 36 ‘Red Handled Wrench.’’ And no alibis are 


and 48 inch sizes. necessary when customers ask for the Genuine. 


ALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass. ; Kewanee, Ill. ; Greensburg, Pa.; and Attalla, Ala. 
. Distributors in Principal Cities of the World . 

Walworth Company, Limited, 620 Cathcart St., Montreal, P. Q. 

Walworth International Co., 11 Broadway, New York, Foreign Representative 
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We Advertise Our Products 
PLUS Your Service 


N one of the most prominent mechanical rubber 
goods campaigns ever presented, The Republic 
Rubber Company is advertising high-quality products 
and distributor-importance. The supply distributor 
is our chosen outlet and it is natural that we should 
fully support him. Ten industries are being told, 
in a year’s campaign, just what the Distributor’s 
function is and why it is the most logical and 
economical way to market supplies. 


The role of the Industrial Supply Distributor in keep- 
ing down costs and in speeding up the wheels of 
prosperous industry is too little understood. Repub- 
lic will explain to the consumer how distributor 
handling means greater economy, greater speed and 
éreater efficiency in production. 


Look over our five-point policy below for further 
details on why a manufacturer undertakes to sell 
the necessity of distributors as well as the excellence 
of products. 


The REPUBLIC RUBBER COMPANY 
Youngstown, Ohio 


Details of our advertising, direct mail 
through the Distributor and aggressive 
sales campaigns may be had on request. 





and capable of delivering service re- 
wults that should reasonably be expected. 


from competition from his 
supply, either direct or in- 
the trade covered by his day 










4; 








5, Selling helps of reasonable amounts so 
+ chat his sales force may be given the 





advantage of specialized training and a 
knowledge of the product sold. 


BELTING... PACKING... HOSE 
MOLDED GOooDs... LATHE CUT GOODS 
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The Air Supply For 


Commercial Gas Appliances 


A proper supply of air is essential 
to the proper operation of gas fur- 
naces, blowpipes and similar devices. 
It increases the heat, rendering 
quicker and better service to the 
manufacturer. 


But a proper air supply 

—this means much—a 
rotary air pump of course 

-but the right kind is 
the one that will not puff 
and make a great noise. 
Constant puffing of the 
air alternately heats and 
cools—that of course, is 
not to be desired — an 
even supply of air is the 
right kind of air, an 
efficient rotary air pump 
will give this steady, even 
air supply. 


The curved wings are held out against the cylinder when in motion 


y centrifugal force. 


ROTARY sexs AIR PUMPS 


“Take Up Their Own Wear’’ 


Without this feature the slightest wear would cause puffing. 


MANY SIZES FOR ALL USES 


A gas appliance requiring air for high heats sometimes is equipped with a 
blower that is noisy, inefficient and otherwise unsatisfactory, thus discouraging 
the user. Maybe the blower is too large, requiring a great deal of power. Some 
blowers leak back, thus not delivering the air but simply churning it up inside. 
Greater heat can be secured with the proper blower, reducing the cost for power 
and giving pleasure in the use of gas. 


PROMINENT USERS EVERYWHERE 


United Gds Improvement Co. Autostrop Safety Razor Co. 
Public Service Gas Co. Bristol Co. 

Consolidated Gas Co., N. Y. Eastman Kodak Co. 

Cc. G. Conn, Inc, Nairn Linoleum Co. 
Mallenkrodt Chemical Works American Platinum Works 
Lehn & Fink, Inc. Coco Cola Co. 

Sheffield Farms Co. R. R. Donnelley & Sons Co. 
New York American American Litho Co. 
International Tailoring Co. Cupples Envelope Co. 
Edison Storage Battery Co. American Bank Note Co. 
Standard Oil Co. Pacific Portland Cement Co. 


LEIMAN BROS. 
PATENTED 


Eagle Pencil Co. 
Continental Motors Corp. 
Ford Motor Co. 

Franklin Motor Co. 
Carters Ink Co. 

Peck, Stow & Wilcox 
Russia Cement Co. 

S. S. Stafford, Inc. 
Phoenix Cheese Co. 

A. G. Spalding & Bro. 





ILLUSTRATED 
CATALOG FREE 





These LOS ANGELES—Butcher Co. 
Supp ly Shaw Palmer Bakewell Co. 
CHICAGO—Crown Rheostat & Supply Co. 
Houses BALTIMORE—Kemp Machy. Co. 
Now BOSTON—Hayes Pump & Machy. Co. 
TORONTO—Williams & Wilson 
Sell MONTREAL—Williams & Wilson 
Them QUEBEC—Williams & Wilson 







LEIMAN BROS. 


MAKERS OF GOOD MACHINERY FOR 40 YEARS 


Raise the Heat 
Limit of Gas 
With Air 


The gas supply of any 
factory can be used for 
innumerable manufac- 
turing purposes so why 
not encourage its use? 
One of these air pumps 
will increase the heat 
limit of gas used for all 
manufacturing purposes 
because they are made 
for this work. 


With the name and 
size of the appliance to 
be used we can very 
readily tell all about the 
air supply needed. Send 
us all the particulars for 
the advice is free of 
course. 


Leiman Bros. Rotary 


GAS PUMPS 


with By-Pass and 
Pressure Regulator 


Counterclockwise rotation. 


The gas supply in the mains and 
pipes can be maintained at an even, 
steady pressure, no matter what 
the demand at the burner, by using 
this rotary gas booster with its 
automatic by-pass and pressure 
regulator. 


These are the only pumps that 
take up their own wear automatic- 
ally and they are just what you 
need for gas boosting. Made to 
stand a lifetime of service with a 
minimum of attention. You’ve 
always thought about a pump like 
this, so here it is, all ready for your 
service. Used for gas or air. 





23P WALKER STREET 
NEW YORK 


DETROIT—Chas. A. Strelinger Co. 

Osborn Mfg. Co. 
ST. LOUIS—Lasalco, Inc. 

Lustre Supply Co. 

Colcord Wright Machy. & Sup. Co. 
SEATTLE—Cox & Co. 


Foreign 


ENGLAND—Thos. Ashton, Ltd., Sheffield 


Buck & Hickman, London 
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“TOLEDO” POWER DRIVES 
LEAD TO GREATER PROFITS 


Thousands of contractors have saved hundreds of thousands 
of dollars in time and labor with their ‘“TOLEDO’”’ Power Drives 
operating their pipe threading and cutting tools. 


The ‘“‘TOLEDO”’ Power Drive instantly converts hand 
operated threading and cutting tools into swift, highly efficient 
power machines and reduces the operating time to a fraction 
required by hand operation. 


Strictly portable—easily moved about on their strong iron 
wheels—and instantly attached to the threading or cutting 
tools—they are the greatest help wherever pipe is cut or threaded 
and with their record of years of satisfactory service, they can 
be recommended to the trade with every assurance that they 
will make good. 


YOU CAN DEPEND ON - **TOLEDO” 


STRADE- MARK 


THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 


NEW YORK OFFICE, 72 LAFAYETTE ST. 








a ALWAYS 
ZS an advantage 


IN 
Our large stock of chain and 
AND MACHINE 4 7 chain fittings and our cen- 


WELDED CHAIN : : a tral location insure 
<a> prompt delivery. 
Reliable chains: - - 


that mean steady repeat 
business for you::-:-- 


With the indorsement and approval of the Associated General Contractors 
of America, Taylor Chains have the seal for successful performance for 
meeting certain strict requirements. Distributed by Mill Supply Houses 
for more than 50 years Taylor-Made products are thoroughly established 
and have wonderful reputation for quality at the right price. Taylor makes 
chains for every requirement, enabling you to sell them all. Write for 
complete catalog and get your share of this profitable year round business, 


S. G. TAYLOR CHAIN CO. 







A oe 
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“Hey! down there 


squealed the plain bearing 






getting hot under the collar, 


“Give me oil.... 


T doesn’t seem like much of a 

job—this regular oiling ofa 
plain bearing hanger does it? It 
doesn’t seem as though it ought 
to take much lubrication either. 
But multiply that single hanger by 
every other hanger in the plant 
and then multiply again by the 
fifty-two weeks in the year and 
you’ve got a real lubrication 
problem 
on your 
hands. 





QUICK!” © 


The best method of determin- 
ing just what this job costs over 
a period of years is to figure it 
this way — 

When you install S&sF Self- 
aligning Ball Bearing Hangers, 
youcan save enough in lubrication 
costs, power costs, and labor costs 
to pay for an entire Sic install- 
ation in less than two years’ time. 
Doesn’t this seem to put the en- 
tire matter of switching to SF 
squarely up to you NOW? 


FOR NEAREST DISTRIBUTOR SEE THOMAS REGISTER 





MARKED 























Self-Aligning HANGERS Ball-Bearing 
SKF INDUSTRIES, INC. - 40 East 34th Street - NEW YORK, N. Y. 
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Keeping Pace 
With The 


Greater 
Demands 


Ok” 
Accura cy 


“I 





















"Caliper Flexible: With production schedules calling for greater 
N output and, at the same time, standards of 

inspection becoming more rigid, the use of 

fine precision tools ‘in industry becomes 

more important. Mistakes mean confusion 

all along the line. 

Vest Pocket 


Speed Indicator 


It is with a recognition of this dependence 
No. 746 


on fine tools that more and more skilled 
mechanics, foremen and manufacturers are 
turning to Brown & Sharpe Tools. They 
know that the standard of accuracy main- 
tained in Brown & Sharpe Tools is their 
greatest assurance for accurate work. 


Combination 
S 


et 
No. 438 





Feature the tools which are readily accepted. 
They’re easier to sell and help to build a 
reputation for you as “‘the place to get good 
tools.” Have you a copy of our new Small 
Tool Catalog No. 31? Brown & Sharpe 
Mfg. Co., Providence, R. I. 





Micrometer ae 
No. 264 eee 


et agp SS Ss 5 
CT — ape MFC Ss e 
ages; \ grows 820") US % 38 
Ue Vee ity 
ih} {/ Se a B. $5 
: 1} % \e | - Screw Pitch \ ry 5 


‘ Gauge 
YASS No. 630 


“WORLD’S STANDARD OF ACCURACY” 


BROWN & SHARPE TOOLS 
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Jenkins VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” <UENKINS 


Foie’ 




















Known at every point of the compass 


On the market since 1864, Jenkins Valves today are 
known for their dependability and stamina at every 
point of the compass . . . known for these qualities by 
engineers, plant superintendents, purchasing agents, 
contractors, architects and owners throughout the 
country. 

These men... all potential valve buyers . . . comprise 
the vast audience reached month after month by Jen- 
kins advertising. This advertising, appearing regu- 
larly in publications reaching valve users in all indus- 
tries, keeps the story of Jenkins always alive in the 
buyer’s mind. 


And since the object of Jenkins advertising is to stimu- 
late dealer sales, it is constantly directing the valve 
buyer to the local supply house. 
JENKINS BROS. 
80 White Street, New York, N.Y. 133 No. Seventh Street, Philadelphia, Pa 
524 Atlantic Avenue, Boston, Mass. 646 Washington Boulevard, Chicago, Il\ 


JENKINS BROS., Limited, Montreal, Canada; London, England 
Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal, Canada 


Jenkins 


VALVES 
Since [864 
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A NATIONALLY ADVERTISED LINE | 


"Dix 
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HEREVER the great trade journals of the world 
W are read, the name of Empire bolts, nuts 
and rivets and of Russell, Burdsall & Ward, their 
makers, have for years been well and favorably 
known. But so closely do these bits of metal touch 
the life of everyone, so intimately are bolts, nuts 
ree aareaner etnine roe = and rivets a part of every industry, that Empire 
advertising now extends to the readers of the great 
national advertising medium of America—the 
Saturday Evening Post. Every month its three mil- 
lion readers are told of the superior qualities of 
Empire bolts, nuts and rivets. The wise jobber and 


dealer reap the benefits. 


Betts and WVuts— 


Handmaids 


7m Fussell, Burdsall and Ward 
_ Bolt &A Nut Company 


= 3 PORT CHESTER, N. Y. ROCK FALLS, ILL. CORAOPOLIS, PA. 
rTMPEinR E 


Philadelphia Detroit Chicago San Francisco Los Angeles Portland Seattle 
_Horts. Noms GO ano Havers 


T 




















BOLTS. AWTS 








AND REEVES 
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UCCESSFUL selling is chiefly knowing 
what the “best sellers” are and then 
concentrating your time on those 

proven profit-makers. 


The Osborn line of industrial brushes is full 
of front-rank opportunities. Every item in the 
line is accurately and honestly built to deliver 
the utmost service and satisfaction. This fact, 
plus the Osborn policy of worth while co- 
operation with its distributors, offers positive 
assurance of successful business-building. 
Repeat business comes easily. Profits pyra- 
mid with consistent regularity. 

















Two important members of the big Osborn 
tamily of industrial brushes are illustrated 
here. They are the Riehl] All-Wire Sections 
and Monitor Steel Wire Sections— out- 
standing profit-makers in their class. 


a be ee 
os: Vee 2 ey. 


Keep in step with the most successful dis- 


tributors. Sell Osborn Brushes. 






JHE OSBORN MANUFACTURING COMPANY 


INCORPORATED 


5401 HAMILTON AVE. . CLEVELAND, OHIO 
Branch Offices: New York + Detroit - Chicago - San Francisco - Los Angeles 
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in diameter. 


self. Sizes from 6" to 15" 





eo 
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has heretofore been practicable. 


» 


RAL LAY IIE 


Ee ers - 


Riehl Sections will outwear any 


other sections of the same type. 





Sizes from 4" to 15" in diameter. 
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1” BLACK & DECKER 
PORTABLE ELECTRIC SAWS 


Three Sizes - 6”, 8” and 10” blades 


with cutting capacity of 134”, 212" and 314” 


Price - $95 - $135 - $165 










Sous 





























These Saws will cut and rip lum- 
ber up to their rated capacities 
and, with special blades, will cut 
light gauge metal, slate, marble, 
tile, porcelain etc. a a 
ed open for special 
work, such as when 
making pocket cuts 
in flooring. 


They are light in weight, sturdy 
and powerful - are air cooled and 
will operate continuously with- 
out overheating. Saw Blades are 
enclosed in Telescopic guards, as 
shown, insuring absolute safety. 


The famous Black €f Decker 
‘*Pistol Grip and Trigger Switch’”’ 


affords the utmost ease of 
control. 





Shoe may be adjusted 
to control depth of cut 
from a mere scratchto 
the full capacity of the 
Saw. 











An adjustable fence is 
provided for regulat- 
ing the width of the 
cut, insuring accuracy 
in ripping. 





Saw can be adjusted to cut bevels at any 
angles from vertical to 45° - note graduated 
adjustment. 





The BLACK &® DECKER MFG. CO. 


Toronto, Ontario, Canada TOWSON, MARYLAND, U. S. A. Slough, Bucks, England 
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E have already designed and carry in stock hundreds of Special Wrenches, 
too numerous to illustrate and describe, but if you will merely write 
us, advising size of the nut, bolt head or cap screw “across flats” and 

where it is used (if on a standard piece of machinery such as an automobile or 
a machine tool) we will be able to help you. 

If the job is on some special work you can probably give us a diagram with 
dimensions showing what obstructions or conditions interfere with the use of 
standard wrenches. 


If it can be accomplished with a wrench we can supply the wrench. 


* Ys . ety 
CV isaBonney BONNEY FORGE €&% TOOL WORKS Chrome 
trademarks ALLENTOWN, PA. 
Makers of Special Service Wrenches of Chrome Vanadium, 
Carbon Steel Drop Forged Wrenches, Pipe Wrenches, Vises 
Office and Drop Forgings and the Bonney Rim Tool August 11, 1925 
SD 


; ; Vanadium 
registered in 


the U. S. Patent registered 


Patents Pending 
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They. ' grab quick. .and 








YOUR FITTING PROBLEM 





IS SOLVED WHEN YOU 
| SAY SQUARE “GEES” = 


SQUARE 
Pipe 











MALLEAGLE, CAST IRON 





hold tight 


a as long as 


the building stands 


one on tapping machines es- 
pecially designed and patented by us 
—inspected by men whose entire time 
is taken up in gauging and checking 
the taps, Square “Gees” come to the job 
with deep, clean, precise and hug-me- 
tight-fitting threads. 

The recessing helps snap things through 
—helps cut out the fumbling. The husky 
beading gives a big enough grip for the 
wrench to grab hold without wrestling. 


Made of the cream of raw materials— 
processed in a way that reverses the 
usual foundry practice by bringing the 
molds to the metal instead of carrying 
the metal to the molds, Square “Gees” 
definitely snuffs out any danger of sus- 
picious or leaky fittings. 


With everything in their favor —with 
the good word of thousands of users 
back of them, Square “Gees” will live up 
to every fine thing you say about them 


The GRABLER MANUFACTURING Co. 
and its subsidiary Grabler-Republic, Inc 
4900 Euclid Building - Cleveland, Ohio 





“BEE” 
Fittings 








ORAINAGE, BRASS 
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Market and demand 
are tremendous 
for hydraulic jacks 


i ) LD-STY LE jacks—slow, cumbersome, back- 
breaking, often actually dangerous—had to 
suffice in their day. But that day has passed, 
thanks to Blackhawk—perfector of hydraulic 
jacks for industrial and automotive uses. 


These compact, portable jacks harness the quick, 
smooth flow of tremendous hydraulic oil-power 
so that one man can surely and safely handle 
loads up to 75 tons, by the mere pumping of a 
hand lever. Lowering is automatic. 





No industrial plants or construction engineers having once 
adopted Blackhawk Hydraulic Jacks have ever given 
them up, to our knowledge. The list is long, and the firms 
outstanding. 


So—by virtue of every test of service, economy, and accom- 
plishment Blackhawks are the best jacks for you to push. 
The market is lremendous. The line is complete—many 
sources of profit—capacities run from 11% to 75 tons. 
Write for Industrial Jack folder. 


BLACKHAWK MFG. COMPANY 


Dept. MS - - 


Milwaukee, Wis. 


qi > 


XX eo 
OOOO ‘ 


ee 














BLACKHAWK JACKS 2°35 
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= ,,,, and in less than two minutes 


both ends of a belt are laced 


HE speed and efficiency of the Clipper No. 6 Lacer is 

amazing. A single shopman operates it with ease. Although 
weighing but 56% lbs., it laces both ends of any belt from one 
to six inches in width in a minute and a half. 

Its remarkable pressure of 37,500 lbs. embeds the Clipper 
hooks flush with the surface of the belt so smoothly and uni- 
formly that there is no weakening of the belt fibres—and a 
perfect, lasting joint is assured. 


Price $75.00 


(in United States of America) 
FURNISHED WITH STAND AT AN ADDITIONAL COST 





Whatever your shop requirements, there’s a Clipper Lacer to meet them effi- 
ciently—lacing the smallest of belts up to the heavier and wider ones. And the 
use of Clipper Pins and Clipper Hooks ensures a perfect, lasting joint. For 
complete demonstration, communicate with your nearest dealer or with the 


Clipper Belt Lacer Company 
© 


GRAND RAPIDS, MICHIGAN 


N°6 Speed Lacer 
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The Duplex File Testing 
Machine tests two files at 
once under standard condi- 
tions of pressure, stroke and 
speed, that closely duplicate 
hand filing. Test bars are 1x1 
inch steel or cast iron, alike for 
both files. Pressure is re- 
lieved on back stroke. Filings 
fall into pans hung from bal- 
ance beam: this shows at once 
which file is cutting faster. 


Steel filings made by Delta 12-inch flat 
bastard. Enlargement 10 dias. 


Filings Prove the Files 


in this scientific testing machine 


F you wish to know which of two brands of twist drills cuts better, 

you don’t flip a quarter or consult a hunch. You put the drills 

to work at equal speed and pressure, or at equal speed and feed, and 
learn the facts. 


If you want to know whether file ‘‘A”’ or ““B”’ is better, the answer 
is just as definite. Put them to work with the human element 
eliminated! 


The Duplex File Testing Machine tests two files at once, under 

standard conditions of pressure, speed and stroke that duplicate Steel filings made by non-Delta 12-inch 
average hand filing. It favors no brands; it doesn’t get tired: it TT Sa ee 
works just the same tomorrow and next week as today. It takes 

guesswork out of file selection. 


Tests with the Duplex machine, in the hands of lathe chips, long and curling—wholly different from 
ourselves and others, have uniformly shown Deltas the short, tight chips made by ordinary files. 


” lead all other brands by wide margins. The You can make a simple but reliable file test in your 
reason is easily understood when one observes Delta own shop, and it will take only a few minutes. Ask 


steel filings under a magnifier. They are miniature the Delta dealer in your neighborhood, or write us. 


This advertisement appeared in the American Machinist of May 2. 


_— DELTA Fite WorKxs ~~ 
=»  BRIDESBURG PHILADELPHIA ~— 
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ATKINS SILVER STEEL BLADES— 
WITH THE BLUE END 









sTEEL 


ATKINS SILVER STEEL | 


ATKINS SILVER 












ATKINS 


“SILVER STEEL” 
Hack Saw Blades 


Will cut as much as six to ten 
ordinary blades and cut faster. 









This fact has been proven in the 
plants of hundreds of our customers, 
many of whom have been good enough 
'. to supply us with accurate detailed 








OUT-CUT records of their experience with ATKINS THE BEST 
OUT-LAST “SILVER STEEL” Blades. VALUE FOR 
ALL onus 
a These records are open to your inspection — 












—or better still, make up a trial order and try 
these blades for increased production and profits. 


Ask for the ATKINS SILVER STEEL 
Blade with the Blue End 


Distributors in 
Principal Cities 
Everywhere 


SPECIFY | 
SILVER STEEL 
BLADES 





f 





E. C. ATKINS & COMPANY 


«The Silver Steel Saw Peopte’ Lome Office and Factory, INDIANAPOLIS, IND. 


Established 1857 
Canadian Factory: Hamilton, Ont. 


Machine Knife Factory: Lancaster, N. Y. 
BRANCHES 
Chicago, Ill. New York City Atlanta, Ga. New cca La. Memphis, Tenn. 


: . ‘ ; : d _ Minneapolis, Minn. 
Portland, Ore. Seattle, Wash. San Francisco, Calif. Vancouver, B. C. Paris, France 
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The hand-truck best “built to wear without repair.” 


The only hand-truck designed entirely of pressed- 
steel sections,* made specifically for the purposes 


intended. 


The hand-truck most scientifically built to distribute 
stress— providing for greater strength without in- 


creased weight. 













PRESSED STEEL 


MERICAN 


__ TRU CK 


The hand-truck so balanced as to 
carry the load on the wheels, in- 
stead of on the workmen’s arms. 
The only pressed-steel hand-truck 
offered equipped with smooth run- 
ning Hyatt Roller Bearings. 

The only hand-truck so distinctive in appearance and so 
superior in service that, even without its famous name 
plateand trim red coat, its identity could never be concealed. 
The “American” stands out from them all. The finest 
hand-truck ever offered to American business. 


*Wooden hand-grips for comfort. 


THE AMERICAN PULLEY COMPANY, 4200 Wissahickon Ave., Philadelphia, Pa. 









“Am an” Truck of pressed steel, for strength with light 
welded for durability. 


Samed 


“Come what may” and 
that’s the way cargoes 
usually come —the 


“American” TRUK-PAK 
adapts itself to the load, 
and gets it there, 






































LOAD UB:: 
DICK UP:-: 
SPEED UB:: 


Three to five.times more 
hand truck usefulness with 
the “American” TRUK-PAK 


Convert your hand trucks into lift trucks 
with the new **‘American”’ Pressed Steel 
TRUK-PAK. It’s the greatest improve- 
ment of the age in truck handling 
methods. 

Load TRUK-PAKs like you would skid 
platforms. Then it’s simply, pick-up 
and go—one unit, instead of many, to 
handie—and back again foranotherload. 
No valuable time lost, waiting. No 
damage through hasty dumping. Less 
rehandling. No spilling of miscellaneous 
loads. No congestion or confusion on 
platform or warehouse floor. Fewer 
trucks and fewer men to do more work 
in less time. 


The same light, strong, durable pressed 
steel construction for which **American”’ 
trucks are famous—marks the ‘**Ameri- 
can’? TRUK-PAK as a worthy compan- 
ion. Get acquainted with the real dollars 
and cents savings that these two fine 
products offer. A posteard will bring 
further information. 


THE AMERICAN PULLEY COMPANY 
PRESSED STEEL: 
PULLEYS HANGERS HAND TRUCKS 
MISCELLANEOUS STAMPINGS 
4200 Wissahickon Avenue, Philadelphia, Pa. 
Company Warehouses: 
Boston Chicago San Francisco 


MERICAN 


New York Seattle 


PRESSED STEEL 


TRUK PAK 


PATENTS PENDING 
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COLUMBIAN Niachinists’ Vises 


STEEL BALL ENDS 


—QOne of the complete Columbian line— 


1 REPLACEABLE TOOL-STEEL 


< . : , JAW FACES 









FORGED FROM 
HANDLE STOCK 
ITSELF 





4 


UNBREAKABLE 

MALLEABLE 
JRON 

CASTINGS 








COLD-ROLLED 
STEEL SCREW 


HARDENED 
STEEL BEARING 
WASHER 





6 


CORRUGATED SWIVEL 
POSITIVE LOCKING 
BENCH PLATE 


Six outstanding features of this vise that is backed by 
a company with a sound policy of jobber distribution. 


THE COLUMBIAN VISE & MFG. CO. 


9021 Bessemer Avenue Cleveland, Ohio 























“GENUINE DETROIT” 
+ 


G Air and Priming Cocks 


Detroit Air and Priming Cocks are of 
standard weight, properly designed and well 
finished. They are carefully manufactured 
of high grade red metal and will not leak air, 
gasoline, water or steam. 


ile 
Every cock is carefully tested and inspected 
before shipment, and guaranteed to be per- 
fectly tight. 





We manufacture a complete line of air and 
priming cocks, both with and without spring 
keys. 


Full information regarding types not shown 
will gladly be furnished on request. 


Write for catalog and prices. 


DETROIT [UBRICATOR (OMPANY. 


DETROIT, MICHIGAN po 
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aterials Handling and the 
Supply House 


Nit OF the biggest factors in bringing about mass production efficiency and_re- 
duced costs is the elimination of waste. Materials, labor, power and time are be- 
ing conserved in every possible way by manufacturers with foresight. But the sur- 
face has only been scratched and elimination of waste will receive constantly in- 

creasing attention in the future. 


UCH elimination of waste is effected through efficient handling of materials. More 
and more industry is coming to weed out the tedious methods that not only slow up 
production, but increase its costs. Thinking plant engineers, superintendents and 
buyers are constantly on the lookout for equipment that will help them to increase production 


efficiency and reduce costs. 


ALESMEN for distributors occupy a strategic position in the campaign against costly 
and inefficient handling. They are calling regularly on industrial plants of every de- 
scription in selling their other lines. Consequently, they are in on the ground floor, so to 
speak. In going from plant to plant they have the opportunity to observe practices and hear 
viewpoints that enable them to build a storehouse of information which is an exceedingly 
valuable asset in selling materials-handling equipment. The alert salesman’s opinion of a 
situation and his recommendations are respected, particularly if his house carries a varied 
line which enables it to supply a great variety of requirements. Then there is a great market 


for the supply house in the sale of replacements and parts for materials-handling systems. 


LIVING that the industrial supply house has a great opportunity in the sale of 
materials-handling equipment, and that it is the logical distributor of the bulk of such 
equipment, Mitt Supplies is presenting in this issue interesting articles on materials 
handling, which every distributor and salesmen is urged to read, and the following adver- 


tisements in this green section are offered by some of the manufacturers who see decided 


opportunities for the distributor and his salesmen in selling materials-handling equipment. 
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PERATING without branch stores and 
refraining from selling direct to the 
industrial consumer, we have no other 
course than to consider our distributors 
as the natural outlets for our products. 


Just as our salesmen are our spokesmen 
to the jobber, so are our jobbers the dis- 
tributing end of our organization. 

In order to secure our share of the business 
we must back up our distributors exactly as 
we do our own salesmen. We accomplish 
this by keeping our jobbers competitive and 
in position to represent us exactly as though 
they were on our own payroll. Otherwise, we 
lose the business,—having no other outlets! 


This policy insures our distributors getting 
the fullshare of all business in their territo- 
ries because they are in position to compete 
on values and give the added advantage of 
prompt service and intense local interest 
which only a jobber serving a community 
on a wide variety of lines can render. 
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to Increase Your Sales and Profits 


ODGE is offering dealers a service not heretofore available. The 

Dodge Belt Conveyor Catalog is in reality a 168-page engineer- 

ing hand book filled with charts, specifications and other data. It 

provides immediate help for solving problems on the job instead of 
waiting for data to be searched out by the engineering department. 


You will find it very much to your advantage to have this book for 
constant reference. Furthermore it will assist you materially to have 
one in the hands of each of your customers. 


If you are not already taking advantage of this extra Dodge Service, 
send for the book and let us show you how to use it to help build 
sales and profits. 





Everything for the Mechanical Handling of Materials 
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v WwW vW Vv and Now 
DODGE Cast Iron Rolls 
Cost No More 


ROAD national acceptance by engineers who 

wanted the best at any price has so increased 
the volume of Dodge Cast Iron Rolls that reduced 
prices are possible. 








Six Features 


Timken Tapered 
Roller Bearings 


Dust proof con- 
struction 


The six Dodge features, which together in one prod- 3 , 
‘ ; ‘ ; One-piece rolls 

uct form an exclusive combination of quality advan- 
tages, contribute to the constantly growing accep- 4 Unit roll inter- 
tance of Dodge Cast Iron Rolls. Study these features changeability 
carefully—and remember—they cost no more. Commeninnt:. ann 

; ; 5 tive lubrication 
Now with a better product that costs no more, Dodge 


dealers from coast to coast anticipate an even greater 
volume of material handling equipment business. 


Steel-sealed 
against loss of 
lubricant 

Write for Belt Conveyor Catalog A-108—and the 
details of our plan which has helped dealers increase 
their conveyor equipment volume. 


















Please send me the NEW Dodge Belt 
Conveyor Catalog A-108 





DODGE MANUFACTURING CORPORATION 


Mishawaka, Ind. 
Factories at MISHAWAKA, Ind., and ONEIDA, N.Y. 

















Gverything for the Mechanical Flandling of Materials 
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We are the largest manufacturers in our line and 
manufacture the largest line of Industrial Cars 
and Factory Trucks. If our Catalog does not 
show just what your customer needs, our Engi- 
neering Department will help you work out your 
customer's problems. 


Let us furnish your office and sales force with a 
copy of our Catalog. 


The Chase Foundry & 





Add Our Line 


to Your Line 


Industrial Cars 
Factory Trucks 
Portable Track 
Switches 

Turntables 















Recognized as equip- 
ment of the highest 
quality Saginaw 
Products, (Conveyor 
Equipment, Casters 
and Hand Trucks) 
have gradually been 
adopted as standard 
in industrial plants 
throughout the 
country, especially 
where severe service 
is unavoidable and 
low production costs 
are necessary. 
Write for complete information 
SAGINAW 
STAMP IN G & TOO L CO. 


9 ich 
Representatives in all Principal Cities 





Mfg. Co., Columbus, Ohio 





BOX CAR 


FOADER 


$475.00 ig 
complete 4 

wie 

3 H. P. 

motor 








‘W7ITH THIS LOADER, one man can load box 
cars to capacity in 15 to 30 minutes and 
have time to spare. 

Throws material to the far corners of a box car. 

Will load sand, grain, coal, salt, gypsum, 

erushed stone and similar bulk materials. 
Write for details on the S-A Box Car Loader 


Stephens-Adamson Mfg. Co. 


121 Ridgeway - AURORA, ILLINOIS 
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VERYTHING that industry 
makes or uses must be 
moved! 

Why, then, depend upon 

the slow, plodding pace of 

this Volga Boatman? Why, 

in this Age of Speed, gear production 
to the inefficiency of obsolete hand- 
ling methods? 
Production can move only as fast 
as its materials are handled. 
Machines and methods have been _ 
systematized to a fine degree; raw 
materials are purchased with scruti- 
nizing care—yet in-Countless in- 
pp ge moving practices 
still _s the burden of manufac- 
turing costs. 

Chisholm-Moore has brought to 

many industries a practical and pro- 

ven remedy for these ills. Without 


vice to analyze your particular 
problem. The benefits of his 
broad experience are yours with- 
out cost or obligation. Write us 
for information and descriptive 
literature on the C-M line. 

. * x 


In this manner, thru color pages 
in leading business papers, Chis- 
holm-Moore makes customers for 
C-M jobbers. 

The effect of such dominating 
advertising when coupled with 
true merit in the product and 
prestige in the name brings ready 





vos a profits to the dealer. Write us for 
ot LL = =a our attractive proposition. 
hs Chisholm-Moore Hoist Corp. 
i (Division of Columbus-McKinnon Chain Co.) 
5028 Fremont Ave. Tonawanda, N. Y. 
- |) ——.- In Canada—St. Catharines, Ont. 
= ee SAE : 
“ N (ee ww ~ 





> 
|] CUPOLA 
L CHARGERS 
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NEW YORK PHILADELPHIA CLEVELAND CHICAGO PITTSBURGH 








28 MILL SUPPLIES 








VVhen your 
Su ply ouse comes to You 


a 


agit 








\\ HEN one of our salesmen 
calls at your plant, do you 
appreciate the fact that he brings 
to you an intimate knowledge of 
the hundreds of lines we stock ? 


He can tell you interesting experi- 
ences of others in the use of 
industrial equipment — informa- 
tion that may be extremely valu- 
able to you. He can tell you of 
new lines that are not in our 
ratalog. 





When our salesman calls, we ask 
that you allow him the freedom of 
your plant and that you use his 
knowledge of industrial supplies to 
the limit. Save your knotty ques- 
tions for him. If he cannot 
answer them, someone in our 
organization can. 





OUR SELLING STAFF 


JoHn JONES Puitie MorGan James KENNEDY And remember that when you 
Itanry Baxter CHARLES ZANDER Paut Horton give him your orders for supplies, 
you are saving yourself the time 
and expense it costs to scatter your 
purchases among many sources of 
supply. 


Sam WILLIAMS Russe. SCHULTZ Frost E. CumMINGS 


PROGRESSIVE VILL SUPPLY COMPANY 
ENTERPRISE CITY, VA. : 


General Supplies and Equipment for All Industrial Requirements 


ag is the Thirteenth in the MILL SUPPLIES series of Distributor’s advertisements. Mill Supply Houses are urged to make use of these advertisements 

by mailing them to their customers and prospects. Reprints will be supplied in two colors, carrying the name and address of the distributor placing the order. 

The minimum order accepted is for 100 copies. Prices, f.0.b., Chicago: First 100 reprints, $4.50; each additional hundred, 80 cents. Address Mill Supplies, si 
520 North Michigan Ave., Chicago. 


~~ 




















ESTABLISHED 1872 


N supplying Uncle Sam’s great family of men, women, and children with 
footwear that has kept the quality up for over half a century, Mr. Albert 
Cox, Chief Engineer of the fourteen Hamilton-Brown Shoe Factories, says: 
““Medart power transmission and line shafting equipment are importa t factors 
with us in making American Lady, American Gentlemen, and Twinkie Shoes. 
Our choice of Medart equipment, governed by the superior engineering and 
advisory service rendered, has been proved sound through years of economy 


and efficiency in producing high grade footwear to meet the style, quality, and 
price demands of millions.” 


EVERYTHING IN LINE SHAFTING EQUIPMENT 








Manufacturing Advantages 
--- Definite, Measurable 


EFINITE reasons for installing Medart power transmis- 
sion machinery and for soliciting Medart engineering 
advice, are given by the production heads of many of the 
country’s largest manufacturing enterprises. The example on 
the other side of this page is typical of the expressions of 
confidence received. 





Very probably, among the complete lines of equipment 
manufactured by the Medart Company, there exists in your 
plant, also, potential applications that would result in ad- 
vantages in power-saving, freedom from maintenance, and 
ready adaptability. 


A cursory thumbing through the pages of Medart Catalog 43 
will show you how comprehensive such Medart applications 
are. This book, prepared and indexed by engineers, thor- 
oughly conversant with power transmission requirements, 
will make a valuable addition to your working files on engi- 
neering subjects. It will be sent, upon request, together with 
discount sheet for pricing and a Bulletin on Medart Timken- 
equipped Line of Industrial Appliances. 


(Formerly Medart Patent Pulley Co.) 


General Offices and Works, St. Louis, U.S. A. 


THE MEDART COMPANY sr Re 





Offices in 
Chicago — Philadelphia — Pittsburgh — New York — Detroit 
Cleveland — Seattle MEMBER OF 
Office and Warehouse — Cincinnati POWER TRANSMISSION ASSOCIATION 


EVERYTHING IN LINE SHAFTING EQUIPMENT 


Complete Power Transmission Equipment 


including 
Bearings: Countershafts Pulleys: 
ad Onne, Gearing (complete line) — — 
Timken-equipped Hangers (for Line Shaft In- ‘ood 
Bele Tighteners and stallations of all kinds) Hercules all-steel heavy- 
Adjusters (all types) Sprocket Wheels and Chains duty 
Friction Clutches Rope Drives Shafting 
Couplings (all types) Pillow Blocks (all types, in- Speed Reducers 


cluding Timken-equipped) 
Manufacturers of Metallic Bar Finishing Equipment. 


Engineers and Builders of Special Machinery and Equipment. 
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Photo shows Wood’ 
No. 8 timber sizer in a 
Southern lumber mill. 
Endless Highfiex belts 
are considered most 
satisfactory for the 
operation of this 
machine 


Highjlex Belting stops interruptions 
in high-speed service 


























Remarkable flexibility developed 


One of the important results of High- 
by Goodrich principle of belt con- 


flex construction is freedom from boot- 


You Can Prove 


struction. How perfect contact on 
small pulleys is achieved. 


+ * * 


HREE YEARS of gruelling serv- 
ice in the lumber industries have 
proved the Goodrich Highflex Prin- 
ciple. Where uniform speed is to be 
maintained, where driving pulleys are 
small, there Highflex belting has 


the Highflex Principle 


this easy way 





legging. In cld-type folded-edge belts, 
air pockets are forced to travel length- 
wise along the belt. Because Highflex 
belts are foldless, air pockets imme- 
diately escape to the edge of the belt. 


Highflex belts have no seams to 
open up. They can be used with either 
side to the pulley. Fasteners do not 
pull out. Slippage on small pulleys is 
overcome. Temperature and humidity 
do not affect them. Highflex belting is 


proved its amazing flexibility and pul- ig. Fig. 2 
ley grip. Highflex takes full advan- 
tage of the arc of contact. 


furnished not only in individual rolls, 
but also in individual belts, built 
endless at the factory, without 
splices and weak spots. 

x * * 


Bend a pad of paper or booklet with the fingers. 
When viewed from the edge (fig. 1) it assumes 
a natural uniform curve because of the un- 
hampered action of the plies. Now, ifseveral 
layers of paper are 
folded and then bent 
(fig. 2), you instantly 
see how the fold dis- 
torts the curve and 
impedes the free 
movement of the in- 
dividual layers. 


The Highflex Principle does away 
with the folded edge of old-type belt 
construction: each ply in Highflex 
belting ends at the edge of the belt — 
there is no fold to prevent the free 
action of ply on ply. The result is a 
remarkable new smoothness and even- 
ness of running that saves power. 


We will gladly send additional infor- 
mation. Write to The B. F. Goodrich 
Rubber Company, Est. 1870, Akron, 
O. (In the West, Pacific Goodrich 
Rubber Co., Los Angeles, Cal.) or fill 
in the coupon below. 


¢ i pyeereraepere MS-7 
2G; THE B. F. GOODRICH RUBBER CO., 


Goodrich 


























Gentlemen: Without obligation to me _ please 
send further information on Goodrich Highflex 
belting. 


CGS isis Socanee ape th Okdweee eee tants 


Address. 
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VA Shelf Full of | 
Quick Profits K 


HILE the Mason No. 11 —all- 
bronze regulator reduces and 
maintains even pressure of steam and 
air and automatically reduces boiler 
pressure for heating systems it in- 
creases profit for you and maintains” 
those profits. The field is big — the ys 
demand is bigger — ‘“‘just set 2 

them and forget them.”’ i 


Ask for our interesting ik 


| 


bulletin i 
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Efficient Operation, 
Maximum Production 
and Low Power Costs 


in this Group Driven 
Wire and Nail Mill 


In this well ordered, well lighted wire and nail of installation, lowest wiring and control costs, 
mill the economical transmission of power has been greater flexibility, high power factor and lower 
assured by the use of group drives. Sturdy mo- current cost, fewer motor repairs and other 


tors of larger horsepower rating effect sav- 


ings in the cost of electric current as well SE 


substantial savings. 


; : ; XG If you have any transmission problems to 

as in maintenance. Penalties for low YN yl ‘ 
fact i peur " a: rz. | solve, the Power Transmission Associa- 

ower factor are avoided and continuous aoe | 
P - OW EAS =] tion will supply you with facts that will 

production assured. Tk Nae 

SS ay help you select the most efficient and 
Group driving from electric motors to LY economical power distribution system for 


line-shafting will result in lower first cost MEMBER OF your plant. Write for booklet. 
POWER TRANSMISSION ASSOGIATION 


T. B. Wood’s Sons Co. 
Chambersburg, Pa. 






== 
= 








Group Drive for Power Efficiency and Economy. 
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25 to 30% longer...” | _ 
Says M. E. Hunt, Foreman of Tool | Show This “Man-size Trap 


Room and Experimental Dept. Caille | 


Motor Co., Detroit, makers of out- | Y C 

ai ng to Your Customers 
Many users tell of the longer life and conse- When a customer is interested in steam traps, 
quent economy of American Swiss Files of show him an Anderson ‘“Man-size” Trap. 


Precision. It is gratifying that so many of them 
are enthusiastic enough, not only to tell us 
this, but to allow their names to be used as well. 


‘For wearing qualities, we find American Swiss 


Point out to him its generous size. Explain 
that it is built along generous lines to assure 
efficient operation and to give years of useful- 


Files outlast others considerably,” write the ness. Show him the water gauge on the trap 
Detroit Vapor Stove Company. “In our that tells at a glance whether it is delivering 
opinion, they are superior to any other so-called the work. Contrast this with other steam 
Swiss Pattern file,’ write the Stromberg- traps that have no visible means of determin- 


Carlson Tel. Mfg. Co. “Longer life than any 


. — > 2 gg ; ing whether the trap is working. And it is the 
file we have tried,” write the Zenith-Detroit 


easiest thing in the world to explain the careful 





Corporation. ; es ope 

, _" r - | workmanship on a ‘“Man-size’” Trap that 
You need not, however, be satisfied with this ; ; 
evidence. Make your own tests. See for your- assures a steady, continuous drainage of con- 
self that American Swiss Precision Files do densation and disposal of that condensation as 
last longer. Send for our file handbook listing fast as it accumulates. 
2400 different sizes, shapes and cuts to choose 
from; from it select the file you want to use These are the things that customers are 
for your test and send us a trial order. interested in. And when they see a ‘‘Man- 
Also manufacturers of American Swiss Quality | |] size” Trap and have its advantages pointed out 
Mechanics’ Hand Tools and Knurls. Send for | to them, you have made a sale. They can’t 


our catalog. resist your comparison between a sturdy, 


American Swiss File & Tool Co. “‘Man-size’” Steam Trap and a flimsy, weak, 
410-416 Trumbull St. 3 Elizabeth, N. J. undersized trap. Any experienced engineer or 


| 
e . | thinking executive will choose a ‘“‘Man-size’’ 
American Swiss | 


Ba | Trap. Write for catalogs and latest prices on 
files of precision | || the complete line. 






, || THE V. D. ANDERSON Co. 
Kak 





1944 West “ANDERSON BD Cleveland 


knurls and mechanics’ hand tools. The same Ameri- 
can Swiss quality and workmanship that characterize 
the files, will be found in these new products. Write 





« A separate de tme s no intained | ‘ ] . 
INetes £,"sku conpeny tor the. manchotere of 96th Street Qa fae se - - Ohio -- 
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AN ADVERTISEMENT. 


URING the calendar year 1929, ad- 









Multiply that page a day by an average 


vertisements of Worthington products 
and service are being placed at the rate of a 
page a day .. . every day. These advertise- 
ments are inserted in 60 trade, technical and 
business publications which are circulated 


circulation of but 20,000 and you get some 
idea of the effort that is being made to tell 
your prospects, in their own class magazines, 
the advantages of using Worthington 
products. You can cash in on this adver- 


throughout the United States. 


The publications range from 
the “‘vertical”’ type, with a lim- 
ited circulation in a specific in- 
dustry, to one of the leading 
business papers, with a monthly 
distribution of 300,000 copies. 
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DEALER LINE 
CENTRIFUGAL PUMPS 
(Plain and Ball Bearing) 


DIRECT-ACTING 
STEAM PUMPS 
(Simplex and Duplex) 


DUPLEX PISTON 
POWER PUMPS 


TRIPLEX 
PLUNGER PUMPS 


AIR PUMPS 
VERTICAL COMPRESSORS 


OY State LINE 

















\ (Air and Water Cooled) 
H 


ORIZONTAL COMPRESSORS 
(Steam and Belt Driven) Va 


tising .... you can make it a 
sales aid that will increase your 
volume of business. 


How? By becoming a W orthing- 
ton Dealer. Write now for full 
details of the Worthington 
Dealer Franchise. 


WORTHINGTON PUMP AND MACHINERY CORPORATION 
Executive Offices: 2 Park Avenue, New York, N. Y. 


GENERAL OFFICES: HARRISON, N. J. 


___WORTHINGTON 
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would have saved 
10 years of costly 
experitnenting with 


reamer. S$... Year after year—from one make of reamer 


O to another —careful cost records—but never a com- 
O petitive performance test — until the Cleveland “‘Cost- 


“ Per-Hole Test” was suggested. 


0 Peerless High Speed Reamers were matched against 
reamers of a solid type which production officials of 
the plant had selected as the most economical. Per- 

O formance of each on the same machine—on the same 

job, was carefully checked. 


As Peerless reamers wore down they were expanded 
again and again to their exact original size. Each ex- 
pansion gave a reaming capacity approximately equal 
to the entire production life of a solid reamer. When 
the final results were compared, Peerless reamers were 
found superior by 13,000 holes per reamer. On every 
reamer purchased for this job today, production offi- 
cials are saving $23.04 by specifying ‘‘Peerless.” 


0 Oo fo 89 OO oO 


We believe that Peerless Reamers will cut reaming 
O costs in your plant by at least 25%. Actually, numer- 
ous “Cost-Per-Hole Tests” have shown that Peerless 
Reamers cut costs on the average more than twice that 
amount. If you would like to prove their economy, 
O write for Digest No. 54. It will show you how to 
o conduct the “Cost-Per-Hole Test” in determining the 

© best reamer for your job. 


TWIST DRILL 
COMPAN Y 
CLEVELAND 
NEW YORK-CHICAGO-LONDON 


TRADE MARK REG. U. S, PAT. OFF. AND FOREIGN COUNTRIES SAN FRANCISCO 
Copyright, 1929, by The Cleveland Twist Drill Co. 








ee 
’ CLE-FORGE ":$¢-. DRILLS 


Quick: Set 


acme TAPER Pim 


£2%5ur 


SCREW EXTRACTORS 


TRAOCEY MARK 
REG.U.S PAT.OFF 


eoo0oo0o00o00C0 0000 000 


The 
CLEVELAND TWIST DRILL CO. 
Cleveland, Ohio 


We’re interested. Please send a 
copy of Digest No. 54. 


Name. 





Address 





Town 








State 
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WHAT does The 





Diamond Rubber Company 





offer to the distributor in the way 





of SIMPLIFIED tines of 





STEAM and GARDEN HOSE? 








THE DIAMOND RUBBER COMPANY, INC. 
Akron, Ohio 


Branches as follows: 
AKRON ATLANTA KANSAS CITY NEW YORK 
BOSTON PHILADELPHIA DALLAS 
CHICAGO LOS ANGELES SEATTLE SAN FRANCISCO 


FORMERLY, 5 different constructions of Steam Hose were 
offered to cover all varieties of service conditions, from hot 
water conducting to high pressure steam. Each of these 
constructions was available in 11 different sizes, and the 
number of plies ranged from 3 to 8, making in all 330 possi- 
ble variations. 


NOW, following the simplification principle, Diamond 
offers three constructions of Steam Hose in 6 sizes and with 
3 ply variations, so arranged that the total number of varia- 
tions is only 30. 


At the same time, the quality of the hose has been im- 
proved, it has been made oil resistant as well as heat and 
pressure resistant, and the price has been reduced 20%. 


IN THE GARDEN HOSE LINE, a similar change has 
been effected. The number of grades has been reduced 
from 8 to 4, number of sizes from 4 to 3, number of ply 
variations from 5 to 3—quality of the hose has been im- 
mensely improved, and a price reduction effected aver- 
aging 2112%. 

Asa result of The Diamond Rubber Company’s program 
of simplification, we can carry a larger stock for the accom- 
modation of our distributors, and make quicker deliveries 
on special items. Diamond Distributors receive a larger 
profit, with less work and worry—and the consumer is 
adequately served with a better product, at a lower price. 

Can you afford to ignore this new principle of modern 
merchandising? Our representative is ready to discuss this 
matter with you in detail, with a view of increasing our 
volume of business, and your percentage of profit. 


Diamond 


RUBBER BELTING 


HOSE: PACKING 
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A Mac-it stands up to it 


ET screws must hold, for should they fail 

there is grave damage possible to expen- 
sive equipment and costly stock as well as 
danger for the workman. 

And here on a big planer Mac-it Square 
Head set screws are holding — holding un- 
harmed the hardened alloy steel strength 
of their threads opposed to the mighty 
crushing force of the big machine. 


These Mac-its are reversed, and used in 
the planer work stops to insure absolute 
accuracy of alignment and immovability of 
the work on the table. 

Mac-its do not have to be replaced, on 
planers or on other production machines 
that impose severest strains. Mac-its will 
not mushroom at the point, break or be- 
come distorted with long use. 


Mac-itCap Screws 
are made in Sock- 
et, Fillister, But- 
ton, Flat, Round, 
Hexagon and 
SAE Hexagon 
Head ina full list 
of sizes. Price List 
and samples on 
request. 


1392 





STRONG 
CARLISLE 
&3 
HAMMOND 











WEST THIRD 


STREET, 


CLEVELAND, 








Mac-it Set Screws 
are made in Hol- 
low,Square-Head, 
Tool Post, Mining 
Machine, Rail- 
road Eccentric 
and Slotted Head- 
less typesin a full 
list of sizes. Ask 
for catalog. 


OHIO 








40 


MILL SUPPLIES 








Ry. 


wee et Bee 


Lb bh 











\ 

t abt i 
Sf #: oh : ae | 
‘ sé mee ra a Ke & 
y Ee, 3 woe: a 

: me Bs a a “ 
: a Re 
a 5 ets . 2 x >. 








Wherever there’s a need for the utmost in Precaution and Safety; 
Where the hazards of Guess and Chance Taking must be minimized 


use 
WILLIAMSPORT 
WIRE (‘fittcry Certified ROPE 
It is the only wire rope made that proves every grade. 


The method of manufacture; the high standard of tests, and finally 
the Telfax System of Tape Marking every grade, so that the user 
may forever know the make, grade and strength of the rope he is 
using, has made Williamsport the outstanding Wire Rope in America 
among men who believe in, and practice “Safety.” 


Williamsport Wire Rope is made to meet a quality and safety 
standard—not a price. Safety engineers depend upon it—so can 
you. 


WILLIAMSPORT WIRE ROPE CO. 


Main Office and Works: WILLIAMSPORT, PA. 
General Sales Office: PEOPLES GAS BLDG., CHICAGO 
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OTHER 
INDUSTRIAL PRODUCTS 


EE 


Leather Belting 
Rubber Transmission Conveyor 
and Elevator Belting 
Mechanical Rubber Goods 
Lace Leather 
Round Belting 
Belt Cements and Dressings 
Leather Pickers 
Lugs and other Loom Straps 
Woven Textile Lug Straps 
Leather Link “V”’ Belting 
Leather Cups 
“U” and Flange Packings 
Hand Leathers 
Leather and Rubber Washers 
and Discs 
Textile Aprons 


Get YOUR Free Copy/ 
Address Department W-297 


Send for your free 
copy of this survey 
which contains 
helpful informa- 
tion and actual 
cost figures on 
transmission 
belting. 
















“PERSONAL 
CONTACT” 














“The most effective selling help 
for the distributor.” 


‘The personal help of a manufacturer’s representa- 
tive in contacting consumer accounts for the dis- 
tributor; educating the distributor’s salesman by 
actually working with him, etc., is unquestionably 


the most effective help a manufacturer can give his 
distributor. 


Graton & Knight Company has salesmen 
located in every industrial center so that they can 


and do consistently give such help to our dis- 
tributors. 


The effectiveness of their services is guaranteed 
because they are supported by a network of branches 
carrying complete stocks, equipped with the most 
modern repair facilities, and employing a corps of 
expert repair and installation men upon whom our 
men or their distributors can call at any time of 
the day or night. . 


Where such connections do not interfere with 
our established trade, we can make distributors a 
profitable proposition. 


Write now for further details.’’ 


Graton & Knight Company= 


WORCESTER, MASSACHUSETTS 
TANNERS 
LEATHER PRODUCTS 
LEATHER AND RUBBER BELTING 


GRATON 
KNIGHT 
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OLD MAN JOE says 


“We have been using 
Bristo Safety Set Screws 
in our reversing gears for 
a number of years and 
have found them satis- 
factory in every respect.’ 








OE’S GEARS are standard equipment on forty- 


eight leading marine engines, and hold an | | 
unrivaled position in this field. Joe’s Gears | 


helped to translate the power of Gar Wood’s Miss 


America VII into a world’s speed record of 93.123 | 


M. P. H. at Miami Beach. 


Therefore this comment of Old Man Joe, on 
the value of Bristo Safety Set Screws, is particu- 
larly impressive, for it is certain that these set 
screws are helping Joe’s Gears to maintain their 
leadership. Perhaps they can do the same for you! 


Bristo Safety Set Screws have a patented dove- 
tailed socket that gives the wrench a perfect grip. 
Great pressure tends to contract instead of spread 
the socket. It will not round out or split. 


We will gladly send any of your customers 
sample screws for examination and test. 


SAFETY SET SCREWS 


THE BRISTOL CO. WATERBURY, CONN. | 
DEPT. H. 


| 








Pulleys are Made 
to Give Power 
| —Not to Lose It! 


ANUFACTURERS who know the 
facts never put up with power waste 
through belt slippage. They buy pulleys 
that GRIP the belt and transmit all the 


power. 


REEVES Wood Split Pulleys cannot 
slip like cast iron or steel. They are 
lighter, stronger, run truer, last longer, 
and transmit more power. They are 
cheaper to buy and cost less to run, be- 
cause they keep everlastingly on the job. 


| What kind of pulleys do you sell? The 
| kind that slip? Or the kind that GRIP? 
Write us today for full information about 
territories and discounts. 


| Reeves Pulley Company 
Established 1887 


Columbus, Indiana 


REEVES 


Wood Split Pulley 


UR catalog M-33 gives 
full information about 


every pulley in the REEVES 
line. Send for it and find out 
why hundreds of dealers and 
thousands of users have found 
that REEVES Pulleys are the 
finest they can buy at any 
price. 


7 ee 
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‘Your Customers 
Can see 


the Extra strength 








HE “swell” of extra material on the in- 
side, marks “INSWELL” as a stronger 
chain. Actually, this chain has 25% great- 
er strength at the weld. 


From first appearance to proven results 
on the hardest job “INSWELL” is accept- 
ed as the chain of greatest strength. It 
sells on first sight and the user comes back 
for more “INSWELL” whenever he needs 


chain. 





It’s the chain they can’t forget. Every link 
has the inside “swell” and carries the 
brand C. M. 





Are you getting your share of profits from 
ready sales made on “INSWELL’S” extra 
strength? Send for literature to-day. 


COLUMBUS-McKINNON CHAIN CO. 
General Sales Offices: Tonawanda, N. Y. 
Plants: Tonawanda, N. Y. Columbus, Ohio 





In Canada: McKinnon-Columbus Chain, Ltd. 
St: Catharines, Ont. 


“(NSWELL’ 
ELECTRIC: WELD- 
CHAIN 
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What makes Hack Sawing cost so much 
more than it ought to cost? 


THINK OF IT: More than 50°% of all hack saws break 
before they deliver a fraction of the service they ought 
to give. 
We thought about it and developed TRIPLE-IFES. 
Made of a special alloy steel, TRIPLE-IFE Blades are 
so designed and heat-treated that they will do a pro 
digious amount of work without breaking or stripping. 
So faithfully do 
these blades stand 
up that we can 
guarantee them 
with the broadest 


TRIPLE-IFE 
HACK SAWW vistas 
BLADES _ 


WE WILL REPLACE EVERY TRIPLE-IFE THAT 
BREAKS IN USE 

No strings to this guarantee—just tell us if you break 
them and WE WILL REPLACE THEM. 

But the unbreakable feature is not the sole claim to 
your patronage, as TRIPLE-IFE Blades will outwear and 
outcut most of the blades on the market. A trial order 
will convince you or we will gladly send you a test 
blade free of charge. 

Dealers:—TRIPLE-IFE Blades merit your interest. Continued repeat 


orders, REAL PROFITS and sales co-operation are a few of their many 
advantages. Your territory may still be open. Write us for details. 


The Arion Steel Company 
Boston, Mass., U.S. A. 








Bea Safety 





AU UT PT 
AY TLXY YL: 


Replace Home-Made §. US 





"Gcld Modal” 
AY. V i Wb a 
EXTENSION 
TRESTLE 


Many of your customers build 
rough scaffolds for mainten- 
ance, repair, cleaning and 
installation jobs, taking a 
chance on their efficiency and 
safety. There’s a sale for you 
in practically every case of 
that kind when you present 
the features of this equipment. 
It is not expensive to buy, and 





1. Adjustable. Automatic 
safety lock. 

2. Easily transported or 
stored. 


. Four will do the work of 
16 common “A”’ ladders. 






The Safety Line: 
“Gold Medal”’ 


Featherweight Stage 
“Standard” Extension 


Chicago Painters’ Ladder 


“The Underwriter" 
Step Ladder 
Portable Telescoping 
Tower 


and the 
**Gold Medal” 
Safety 
_ Platform Ladder 





it easily proves itself eco- 


nomical to own. mont. 





Chicago, 1550 Dayton St. 
Boston, 49 Ellery St. 

Atlanta. 44 Haynes St., N. W. 
Pistsburgh, 518 Foreland St., 










This domed entrance hall would be a baffling problem for any other equip- 
Write for descriptive booklet. 


THE PATENT SCAFFOLDING COMPANY 


This equipment has 
been tested and is listed 
as standard by Under- 
writers’ Laboratories. 


Philadelphia, 2835 Bridge St. 

St. Louis, 6168 Bartmer Ave. 

San Francisco, 270 13th St. 

a City, N. Y., 3821 Sherman 
t. 
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EVERY MANUFACTURER OUGHT TO HAVE THIS GREAT f 
MANUFACTURING IMPROVEMENT---7THE SAND BLASTe 





CLEANING LETTERING CLEANING 
By AND DESIGNS RUST AND 
ON GLASSWARE CORROSION 


AQ 








SAND Biast OutFits COMPLETE WITH AIR ag” 


DUSTLESS CABINET 











; SANDBLAST 





CLEANING 
MOULDS 


FROSTING < 
WINDOWS AND 
BLACKBOARDS 








CLEANING 
FROM TOOLS 

Improve your 
product and de- 


crease your costs 














The most inexperienced boy or girl 
will do the finest work—uniform and 
even effects, without streaks or spot- 
ting—and on the first try without any 
previous experience. 


You only have to try it once. 


Send us a small metal article free 
from grease. 


Whether it be a casting or a 
stamping is immaterial. 


We will sand blast it and then you 
can plate it and see for yourself. 


Sand blasting makes a better sur- 
face for paint, enamel or japan. 


It makes a mat finish to take the 
place of scratch brushing. 


Above we show the entire outfit 
necessary. 


A MONEY MAKER FOR ALL DEALER 


ILLUSTRATED 
Cc 


aracoc | J LEA TM AN BROS. 
Makers of Good Machinery for 


















An inexpensive 
outfit that you 
cannot afford 
to do without. 


HOSE SANDBLAST 
FOR BIG WORK 


FROSTING GAS 


Lf 


AND ELECTRIC 
, FIXTURES 






MUS 
INSTRUMENTS 
MAT spl ee 


JEWELRY AND 
METAL say 


ul 





Leiman Bros. 
Patented 


SAND 
BLAST 


Continuous 


Sand Feed 











Send in your sample and we will 
return it to you all sand blasted with 
our complete illustrated catalog and 
price of the correct outfit for your 
work. Just tear out this page and 
forward it with your sample. 
Send if off right now and we’ll have 
the answer back before you know it. 


We make several sizes. 


The work is held in the hand inside 
the cabinet. 


The sand feeds over and over again 
continuously and it is all inside the 
cabinet. No dust to annoy the 
operator. 


The sand flows like water from a 
faucet and the work receives the 
impact of this stream of sand. 


The sand can be coarse or fine or 
in fact any grade in between. 


LOS ANGELES—Shaw Palmer Bakewell Co. 


These Supply 
Houses Now 


Sell Them 





/ er eae Cogswell Co., 


Channon Co. 


INDIANAPOLIS -Verneeat Machy. Co. 

ee Machy. Co. 
OSTON—Hayes Pump & Machy. Co. 

TOLEDO hetennl Supply Co. 

PORTLAND, ORE.—Portland Machy. Co. 

TORONTO—Williams & Wilson 

k MONTREAL—Canadian Fairbanks Morse Co. 


Williams & Wilson 


QUEBEC—Williams & Wilson 


DETROIT—Chas. A. Strelinger Co. 


The wearing qualities of your plate 
will be greatly improved by sand 
blasting the surface before plating. 


A sand blasted surface is one that 
the plate will hold on to with vigor. 


It will find a foot hold and will 
cling much more quickly than on any 
other surface. 


A pail of sand will last for many 
days and it can be bought of us or in 
most cases locally and very cheaply. 


The air pump runs right off your 
main shaft or we can furnish it with 
motor drive if you want it. 


The air pump can also be used for 
agitating plating solutions, for operat- 
ing gas or oil burning appliances, or 
for blowing stampings or chips from 
presses and machine tools. 


Full Suppert 
and Cocperation 


23 P WALKER ST. 
NEW YORK 


40 Years 


MINNEAPOLIS—Northern Machinery & Sup. Co 
Satterlee & Co. 
ST. LOUIS—Brown Machinery Co. 

Colcord Wright Machy. & Sup. Co. 
ROCHESTER—Homer Strong & Co. 
CINCINNATI—Kinsey Co. 
CLEVELAND—Cleveland Duplex Machy. Co. 

W. M. Pattison Supply Co. 
Strong, Carlisle & Hammond Co. 
SEATTLE—Cox & Co. 

Foreign 
ENGLAND—Thos. Ashton, Ltd., Sheffield 
JAPAN—Fukagawa Shokai, Tokio 
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BUNTING, 





CORED 22BARS 









VERY mill 
supply whole- 
saler wishes that 
every line he handles 
could be a leading line. 
It costs less to sell a leading, 
strongly advertised line—the 
turnover is better — inventory 
value does not depreciate—profit 
is assured at all times. 


A Leading Line 


In Every 
Meaning 
Of the 


Term 


A leading line is one that is well and widely 
known, and that gives consistent satisfac- 
tion to the customer. Bunting Bronze is a 

truly leading bearing metal line, and the only 
line that is nationally advertised in a broad and 
consistent manner. Those mill supply wholesalers 
who concentrate on it make money. 


88 stock sizes for the conven- 
ience of you and your trade. 


THE BUNTING BRASS & BRONZE CO. 


TOLEDO, OHIO 


Branches and Warehouses at 


NEW YORK CHICAGO BOSTON 
276 LaFayYETTE Sr. 2015 S. Micuican Ave. 36 Oxtver Sr. 
CANAL 1374 CALUMET 6850-6851 HANCOCK 0154 
PHILADELPHIA SAN FRANCISCO 
1330 Arcu Sr. 198 Seconp Sr. 
SPRUCE 5296 DOUGLAS 6245 


RACE 1127 
EXPORT OFFICE Our proposition gives ample, 
permanent protection to our 
ToLepo, Onto wholesaler—write for it. 
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HERE ARE THE FACTS 





“TI have just had the opportunity lo inspect this work and inter- 
view the chief engineer. These coils are still in use and just the 
same as they were when first installed 20 years ago. There have 
been within the past two years some very slight repairs made on 
this pipe; out of 500 pieces four of them pitted slighily, so that 
the chief engineer had clamps put on them. One cannot imagine 
pipe being installed under more unfavorable conditions than 
these. These coils are up on the third floor and water constantly 
running under them and always damp. About one-third of the 
coils are used at a time or rather one-third of them are frosted 
and on the balance the ice or frost is melting off. Inspection of the 
pipe shows it to be in perfect condition excepl the ones mentioned 
above and the chief engineer, who has been with the company 14 
years, says that he is amazed himself how these coils stand up.” 


























Three years after receipt of this letter, another was re- 
ceived that the coils were “‘still in service and going strong” 
—more than 23 years of faithful service. While remarkable 
in this instance, it is only one of the thousands of installa- 
tions where NATIONAL Pipe is demonstrating its great 
value in those places where the service is extremely hard on 
the pipe. The more difficult the service, the more reason for 
using pipe that is made by special processes to resist corro- 
sion, particularly pitting. The Spellerizing Process, applied 
to all sizes 4-inch and under, and the Scale Free Process, 
applied to butt-weld sizes 1-2 to 3-inch, have contributed in 
making NATIONAL—America’s Standard Wrought Pipe. 


NATIONAL TUBE COMPANY : Pittsburgh, Pa. 


Subsidiary of United States Steel Corporation 


NATIONAL PIPE 
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To You Men Who Sell! 





These 





Manufacturers of lines sold through distributors 
are waking up to the fact that you men who are 
fighting a large part of their battle for them de- 
serve the help that the right kind of advertising 
can give you. 


They know that advertisements in the publications 
read by the men in charge of production and 
plant operation can do a lot toward helping you 
get inside the plant where a sale once made is 
usually a start for plenty of ‘‘repeats.”’ 


They know, too, that it takes a lot of your time 
to dig up new prospects and sell them on the 
points that really make your lines superior in 
many ways. That's why many of them have de- 
cided that you deserve to have the lines you sell 
advertised in Factory and Industrial Management, 
Power and Industrial Engineering. 


Publications 
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Factory and Industrial 
Management 





HELPING YOU SELL 


Factory and Industrial Management 


You're probably acquainted with a number of these “supers” in 
charge of production. They read Factory and Industrial Manage- 
ment because they want new ideas—and information about equip- 
ment and materials which can help them lower costs and increase 
production efficiency. 


Industrial Engineering 
You’ve seen plants where the plant engineering staff was obviously 
doing a mighty good job. /ndustrial Engineering is the publication 
read by the plant engineers, master mechanics, chief electricians 
and others responsible for plant maintenance and for keeping the 
mechanical and electrical systems used in those plants in perfect 
working order. 
Power 

Power is read by the men responsible for the efficient low-cost 
generation and application of power to mechanical equipment 
through the plant. They must keep informed on every new develop- 
ment in generation or transmission equipment. You'll find your 
lines which can help cut power costs much easier to sell to the man 
who has seen them advertised or read about them on Power. 


Factory and Industrial Management, 
Industrial Engineering, 


Power 
520 N. Michigan Ave. Chicago, Ill. 


Are Helping You Sell! 
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An exclusive AMES featureev > 
Every Handle Individually Wrapped 


Each shovel, spade and scoop in the 
Ames line leaves the factory care- 






fully protected against wear, dirt and 
damage. The entire handle from grip 
to blade is wrapped in tough mois- 
ture resisting paper. 


Further Protected by Outside 
Wrapping 

Nested in bundles of six they are 
securely tied together by a special 
machine. A tough outer covering is 
then placed over the handles and 
also the blades, giving additional 
protection. 


Every shovel, spade or scoop in the Ames line 
arrives in good, clean, bright condition. This is 
but one of the many exclusive Ames features 
that will help you sell more shovels. Ce 


MORE 


AMES SHOVELS 


are USED than any other kind 


The complete “All Star” Ames line includes the genuine 
O. Ames Four Star, the Ames 3 Star, the Ames 2 Star, to 
meet every need. You will profit best if you “look for the 
stars” on every shovel you buy. 











AMES SHOVEL AND TOOL COMPANY 


NORTH EASTON «> MASSACHUSETTS on 
ST. LOUIS, MISSOURI - - - ANDERSON, INDIANA i 
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With Which Is Consolidated [INDUSTRIAL DistTRIBUTOR AND SALESMAN 


FOUNDED IN 1910 BY ELMER CRAWFORD 


VoLu 
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NUMBER 8 


Selling Mearerias - Hanp.inc 


Equipment 


Industry Presents a Wide Field for the Sale 
of Equipment and Supplies Used in Handling 
Matertals. Are You Cultivating It Carefully? 


OW can 

we iim- 

prove 
our methods of 
handling mate- 
rials? Is there a 
more efficient way 
of doing it? fs 
there a cheaper 
way? 


» 


Every industrial 
plant must ask it- 
self these ques- 


a —- 


tions frequently 
for the handling 
of materials is a 
mighty important 
item. Many times 
the difference be- 
tween a practical, 
economical mate- 
rials-handling system and an impractical, uneconom- 
ical system spells the difference between profit and loss. 

Therefore, no industrial plant can afford to pass 
over lightly the problem of moving its materials from 
one operation to another. 

The men in charge of operations in every progres- 
sive plant will always lend an attentive ear to the 
salesman who can discuss intelligently their prob- 
lems of handling materials. For handling is being 
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Handling cylinder blocks with an air hoist in an automotive foundry. 


looked on more 
and more as an 
integral part of 
production and 
very often the key 
to better handling 
-méthods is the 
key to lower pro- 
duction costs. 
Great. strides 
have been made 
throughout the 
industry in han- 
dling methods, it 
is true, but. still 
the surface has 
hardly been 
scratched. Un- 
questionably, 
there are splen- 
did opportunities 
for the distributor in selling materials-handling 
equipment and supplies—chain, air, and_ electric 
hoists, hand and electric trucks, lift trucks, skids, 
belt and roller conveyors, casters, overhead convey- 
ing systems, portable elevators, and the like. And 
why should not the mill supply distributor get his 
share of this business? With the exception of large, 
complicated installations where an intimate technical 
knowledge is essential, the (Continued on page 54) 
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ow Industry Handles Materia 


Below: Moving a stack of loaded paper cartons with a 

two-wheeled hand truck. There is no danger of dam- 

aging the cartons for the nose of the truck skid slides 

under the bottom of the lower carton with practically 
no effort. 







Above: This monorail system is installed in the 
crank-shaft department of the Nash Motor Company 
plant, Milwaukee. It conveys Rough forged shafts 


from one machine to another. 


Left: Pouring 
moulten metal into 
flywheel flasks as 
they move by on an 
endless conveyor at 
the Pontiac, Michi- 
gan, plant of the 
Okland Motor Car 
Company. 


oe 


Below: These belt conveyors at the Fisk Rubber Com- 

pany, Chicopee Falls, Massachusetts, are used for 

tire inspection. The belt conveying tires in an upright 
position is used for monogramming purposes. 


/ 
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Above: Lines of roller conveyor in the cleaning 

department of the Studebaker Corporation foundry, 

South Bend, Indiana. Cylinder block castings are 

carried along from one operation to the next, where 

various chipping and cleaning operations are 
performed, 
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How Industry Handles Material 


Left: A Y-ton hoist rigged up with a special 

pouring device and used in the foundry of an auto- 

mobile plant for pouring into moulds which are 
carried along on a conveyor. 











Above: This elevating platform truck paid for 
itself in a few months. It 1s used by a New 
York manufacturer of flavoring extracts and 
fruit juices in loading cars. With this truck, 
the driver and his helper can load a car com- 
Right: Lift trucks and pletely in 4o minutes. 
skids make it possible for 
two men to do the work 
formerly done by six in the 
plant of a well-known hoist 
manufacturer. 










Below: Handling fleshings with a portable con- 
veyor at the factory of the International Shoe Com- 
pany, St. Louts. 


Above: Handling two million candy bars a day 

with floor trucks at the Chicago factory of Mars, 

Incorporated. Candy cartons are moved and held on 

large, narrow, light floor trucks that are particularly 
adapted for this zork. 
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Handling fireboard container materials at the Oakland plant 
of the Kieckhefer Container Company. 


(Continued from page 51) 
distributor is set up to handte business of this kind eco- 
nomically. And the distributor can often handle even 
these more complicated propositions with the co-oper- 
ation of the manufacturer. 

Let us consider the markets and some of the perti- 
nent facts concerning specific types of materials- 
handling equipment. 

Belt conveyors and bucket elevators are important 
items which merit attention. They are used for 
handling bulk materials such as sand, gravel, crushed 
stone, grain, coke, coal, ore, cement, lime, gypsum, 
fertilizer, and so on. Flat belt conveyors, of course, 
are used for handling packaged materials, and other 
miscellaneous material. 

In selling a belt conveyor it is necessary to have 
the following basic data: a complete knowledge of 
the material handled, the quantity to be handled, the 
relative location of the points from and to which the 
material is to be conveyed, the source of power, and 
the available space. With this data in hand, the 
salesman can then proceed to determine the width 
and speed of the belt, weight of belt, type of drive, 
location of drive, size and types of pulleys, kind of 
bearings, size of shafts, spacing of idlers, and so on. 

While fixed conveyors are utilized a great deal in 
effecting savings in industrial plants, it is obviously 
impossible to rely entirely on them for the movement 
of all materials. The factory truck in various forms 
offers another means of transportation quite as in- 
dispensable as the conveyor. Two- and four-wheel 
hand trucks are perhaps the oldest and still mighty 
4 


un 


important factors in handling materials. Practically 
every industry or business, down to the retail store 
is a user of some kind of hand truck. 

Lift truck and lift-truck platforms, also have an 
important place in the materials-handling field. 

Cold-storage plants use lift trucks in moving food 
products to and from the cold-storage room. 

Lift-trucks are used in lumber mills to convey 
heavy, rough lumber to various wood-working ma- 
chines and also in handling finished products. 

Foundries use lift-trucks profitably in handling 
molds cast in the core room. 

And so it goes on down the line. There is lift- 
truck business to be had in practically every indus- 
try, It’s just a matter of going out and getting it. 

The same holds true with portable elevators—a 
companion piece to the lift-truck. The portable ele- 
vator is used to pile materials raw, finished, and in 
the process of manufacture, ceiling high, thus mak- 
ing additional floor space available for more pro- 
ductive efforts. To get the most out of his plant 
today, the manufacturer must utilize overhead space. 
The portable elevator permits him to turn overhead 
space into a storage room. 

And in speaking of overhead space, we cannot 
overlook overhead conveying systems. There is a 
field for the mill supply distributor in selling over- 
head monorail systems. This is especially true with 
small installations, such as those used in garages, 
where the engineering is not too difficult. Large 
installations are pretty generally sold direct and un- 
less a distributor maintains an engineering depart- 
ment, it is rather futile for him to go after this kind 
of business. 


However, there is a real opportunity for the mill 
supply salesmen to sell users (Continued on page 107) 





An overhead monorail conveying system with chain hoists 
attached to trolleys for handling bales of paper. 
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‘e Cooperate with Manufacturers’ 
Specialty Men 


By Joun J. TIERNEY 
Secretary-Treasurer and Manager, Capen Belting and Rubber Company, 
St. Louis, Missouri 


HE question of distrib- 

utor-manufacturer  rela- 

tions is receiving a great 
deal of attention these days, 
and, unfortunate though it may 
be, there are many cases where 
supply houses and their prin- 
cipals are not co-operating as 
heartily and effectively as they 
could and should. 

The manufacturer and dis- 
tributor are in business to- 
gether, so to speak. The interests of one are, or 
should be, the interests of the other. Without proper 
co-operation, the arrangement is comparable with a 
partnership in which the partners are not pulling 
together. 

Some manufacturers do not give their distributors 
the support they should—a statement that is so ob- 
viously true it should require little elaboration. Sell- 
ing direct in territories where they have supply house 
representation, very often at prices little, if any 
higher than the distributor's cost, and sometimes 
even below it, they compete against him for business 
that should be his exclusively. 

On the other hand, the distributor should be loyal 
to his manufacturers in every sense of the word. If 
the manufacturers he represents do not accord him 
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Knowing that the manufacturers’ 
representatives come to us to help us, 
we accord them every cooperation, he 
and thts has proved profitable to us. 
Their “different” point of view ts a 
great asset to us. 
helps they give us 1s that of present- 
ing to our customers and prospects 
the advantages to be derived from 

Luying through 


treatment, he should seek 

principals. If they do, 
should consider himself 
bound to give them the utmost 
in sales representation. He 
should have the same purpose 
the manufacturers’ salesmen 
would have—that of pushing 
their lines to the limit—rather 
than to be guilty of such prac- 
tices as selling customers the 
easiest line to dispose of, or one 
that sells for the lowest price, though the quality is 
not the same, picking up such items from other 
supply houses or putting through special requisi- 
tions to other manufacturers to fill orders. Many 
distributors will do well to peer into the looking 
glass before complaining about the treatment ac- 
corded them by manufacturers. 

It is not my desire to discuss my company’s dis- 
tributor-manufacturer relations generally, other than 
to state that they are most pleasant and profitable. 
Rather, it is my intention to dwell on one phase of 
those relations, namely, our methods of dealing with 
manufacturers’ representatives or salesmen, and the 
benefits we derive therefrom. 

Many distributors find it a big problem to deal 
with all the manufacturers’ (Continued on page 98) 
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Widespread Misunder- 
standing of Contracts 
Causes Increasingly 
Heavy and Numerous 
Financial Losses 









What You Should now 


about (Jar LNSURANCE 


By GEORGE 


HERE are 11 financial hazards faced today by 

every owner or operator of one or more trucks or 

commercial passenger vehicles. Seven of them 
are of major calibre; three of a relatively minor 
nature; and one, of a correlative kind, may be either 
major or minor. 

Of the numerous and heavy financial losses en- 
tailed in these hazards, and which are paid by the 
owners and operators personally instead of by insur- 
ance companies, it is safe to say that almost, if not 
quite, as many are due to improper insurance as to 
the entire lack of it. 

Fully 99% of these losses could be eliminated if 
owners and operators would but remember the 11 
hazards that they daily face. While individual cir- 
cumstances may preclude the absolute necessity of 
covering all of the 11, no truck or car is fully cov- 
ered unless all are included in its insurance program. 
The 11 hazards are: 1. The truck or car may be 
wholly or partly destroyed by fire or while being 
transported by a common carrier. (The two hazards 
are grouped under the one head because automobile 
fire insurance coincidently provides protection 
against those hazards known as “the perils of trans- 
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portation”); 2. The truck or car may be irrecover- 
ably stolen or it may be recovered from thieves in 
a damaged condition; 3. It may cause death or in- 
jury to a member of the general public; 4. It may 
damage the property of others; 5. A collision with 
either an animate or inanimate object may wholly or 
partly destroy the vehicle; 6. Its operation or main- 
tenance may cause death or injury to its employee- 
driver or to an employee-passenger; 7. Goods in 
process of delivery may be stolen from trucks or 
valuable samples may be stolen from salesmen’s 
cars; 8, The glass parts of vehicles may be broken; 
9. Spare tires or other accessories may be stolen 
from it; 10. Valuable luggage or other personal 
effects, the salesman’s property, may be stolen from 
their business cars; 11. The driver of the car may 
be arrested, with subsequent loss of valuable time, on 
some serious minor charge arising out of his opera- 
tion of the car. 

The first seven of these are the major hazards; 
the next three the relatively minor risks; the last 
a correlated risk that may or may not assume finan- 
cially risky proportions. 

To cover these 11 perfectly (Continued on page 76) 
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Boosting Profits by Pushing 
Meaterials-Handling Sales 


The Experience of John H. Allen, Salesman, Moore-Handley 

Hardware Company, Birmingham, Alabama, Is Mighty 

Good Evidence That There’s Plenty of Profitable Materials- 

Handling Business for the Distributor’s Salesman Who Will 
Go After It Aggressively and Intelligently 


HIN a prospect in his territory is in the mar- 
ket for a large installation of equipment—a 
conveyor system or other materials-handling equip- 
ment—John H. Allen, salesman with the Moore- 
Handley Hardware Company, Birmingham, Ala- 
bama, does not shy away from him. He hot foots 
it to the prospect’s plant, surveys the situation care- 
fully, and does a real selling job in an effort to get 
the business. 
And as a result, Allen sells a large machinery and 
equipment installation about once three 
months, on the average. It takes more effort to turn 


every 


in this kind of business, of course, but it’s worth it. 













Inside the Grinding Shed 
Right: Here is the type of con- 
veyor used inside the grinding 
shed of the Watkins Brick 


Company. 


The Grinding Shed 


The conveyor to the right of the grinding 
shed brings in the shale, while the one to 
the left carries it to the screen. 
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For not only is material-handling business profitable 
in itself, but also it leads to a steady flow of orders 
for supplies and replacement parts, 

As an indication of the type of business Allen is 
going after and getting, just glance at the conveyor 
installation illustrated here. The order, which called for 
six conveyors (only four are shown here), was sold to 
the Watkins Brick Company, of Birmingham. 

Materials-handling equipment can be sold by dis- 
tributors’ salesmen to the profit of the user, manu- 
facturer, and distributor alike. The fellow who 
recognizes this fact and sets out after the business in 
the right way will see his profits mount steadily. 


From Pit to Grinder 
Left: This conveyor carries shale from the 
pit to the grinder, where it 1s reduced to 
granular form. JohnH. Allen, left withO. S. 
Adams, of the Watkins Brick Company 


Carrying Shale 
Below: Where ground 
shale is carried to the 
screen to let the fine 
material through. Un- 
broken fragments are 
returned to the grinder. 
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howing SAMPLES/ 


Samples are a Great Help in In- 
troducing New Lines, Arousing 
the Interest of the Buyer, and Pav- 
ing the Way to More Business. 








J. L. Norton 


SELDOM make a call without carrying with 

me a sample of one of the lines we handle, for 

I have found the carrying of samples a most 
effective medium in bringing about sales, 

Just a short time ago I walked into a customer's 
plant with samples of push brooms in my _ hand. 
He had never known we carried such an item, and 
before I left his place of business he had taken the 
samples from me and given me a sizeable order for 
And that isn't an unusual example of the 
results of carrying samples. I have had the same 
thing happen to me before, with other lines. I be- 
lieve that if all our customers knew all the lines we 
carry and their characteristics, we would triple our 
sales. 


brooms. 


I find that the customer will show more interest 
in what you are talking about if you have something 
to show him. If you walk into his office or his plant 
with something in your hand, it is only natural that 
his attention is attracted to it and that he should 
await with interest what you have to say about it. 
In most cases, the buyer likes to take the sample 
in his hand and inspect it. We all know, too, that 
it is much easier to discuss an item, explaining its 
various features, if one has a sample to display. 

In selecting lines on which to carry samples, I am 
governed by varying conditions. 
lines which carry a good profit. 


Invariably | show 
Wherever possible, 
[ carry samples when introducing a new line, or a 
line on which I have never before approached a 
customer. I always make sure that the customer or 
prospect can use an item of the type I am display- 
ing, otherwise my effort is useless. Ability to do 
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this is predicated on a thorough knowledge of cus- 
tomers’ businesses and their requirements. 

It is seldom that I ask a man simply if he needs 
anything. I generally have a leader to discuss, and 
that leader is usually the line of which I am carry- 
ing a sample. In case I have some important propo- 
sition to take care of before I discuss the sample, I 
make sure not to let my prospect see the sample 
until I get through with the primary subject, else 
his attention is very likely to be detracted from the 
matter under discussion. 

This showing of samples is all part of my system 
of planning the day’s work and adhering as rigidly 
as possible to that plan, Unless I arrange a definite 
program for the day, I find I lose much time and 
effectiveness. When I start out on my day’s calls, 
[ know pretty definitely just what I am going to do 

the buyers on whom I am going to call and the 
order of these calls, the items I am going to make 
a particular effort to sell each buyer, and the samples 
[ am going to carry. I don’t always succeed in 
getting to see everyone on my day’s schedule, but I 
generally see most of these buyers, and the results 
are usually quite satisfactory. Once in a while I 
start the day’s work without a definite schedule, and 
the results are never as satisfactory as when I have 
a definite program. I find myself hurrying about, in 
something of a helter skelter manner, sometimes 
jumping from one side of the city to the other, and 
seeming to get nowhere. 


HERE are times, however, when I find it a good 

thing to deviate from my schedule. I have 
reference to occasions when | am forced to wait for 
a considerable period to see a buyer or when I have 
a little time on my hands between appointments. The 
other day I was waiting in the anteroom of a buyer's 
office, when, glancing out the window, I saw a plant 
across the street where I might make a call. I 
knew I would have to wait some time before I could 
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By J. L. NorTON 


President, Norton, North and Company, Nashville 


get in to see the buyer of the company where I was 
calling, so I told the information girl I would return 
in a few minutes. I went over to see the other fel- 
low, made a sale, and was back in plenty of time to 
interview my original prospect. We should be care- 
ful not to let the precious moments get away from 
us, and we can make use of a lot of them by watch- 
ing our opportunities to sandwich in unscheduled 
calls between our regularly planned ones. 

And, while speaking of saving time, I wonder how 
many of us realize that a great deal of business can 
be done as early as seven o'clock in the morning. 
[ must confess that it is very seldom I am in action 
that early in the day, but I do know there are lots 
of plant men who can be seen then, and to advantage. 
Turn your alarm clock ahead some day and see if 
. am not right. 


CAN scarcely over-emphasize the importance of 

getting out into the plant and talking with the men 
there, as well as becoming familiar with the plant's 
equipment, and consequently its needs. In the end, 
it is generally the men who use the supplies and 
equipment who must be sold on 
your lines, 
of selling 
fective 


and there is no way 
them that is ef- 

in personal contact. 1: 
Of course, in many cases, par- 
ticularly in smaller companies, 2. 
the plant men actually do the 
ordering, and in practically all 3. 
cases they are powerful factors 
in determining what the buyer 
will order. 

[ do not try to sell anything 
that I do not believe will suit 5 
my customer’s needs a little bet- 
ter than anything my competitor 6 
has to offer, I think it is abso- 
lutely necessary for a salesman 7, 
to be thoroughly sold on an item 


so 
as 


ones. 
Get out 
possible. 
way possible. 


office boys. 
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Tips for Salesmen 


Have a leader to discuss and carry a 
sample of it along with you. 2 


Arrange a definite program for each 
day and endeavor to carry it out. 


Watch for and take advantage of 
opportunities to sandwich in unsched- 
uled calls between regularly planned 


4. Start out early—sales can be made at 
seven o’clock in the morning. 
into the plant wherever 


Accommodate your customers in every 


Don’t high hat anybody, not even 


| A LTHOUGH president of his 
company, Mr. Norton con- 
siders himself primarily a sales- 


man. He spends practically all of 





his time out soliciting business. 
He likes the selling game, and 
makes a constant study of its 


various angles. 














or a line before he even makes an attempt to sell it. 

I believe the salesman for a mill supply house 
should do everything possible to accommodate his 
customers. Recently, one of our customers who 
furnishes stone to the state highway department 
telephoned in that a certain piece of his equipment 
had broken, and asked if we could help him. I went 
out on Saturday afternoon and again on Sunday 
and fixed things up for him and he was able to 
resume operations on Monday. Otherwise, he might 
have been delayed 10 days awaiting new equipment 
from the manufacturer. Such service as this creates 
confidence and good will, and it pays real dividends 
in the long run. 


A? A final thought, I have found it good policy 
to be friendly with everyone with whom I 
come in contact in the plants at which I call. It 
doesn’t pay to high hat anybody, not even the office 
boys. Even though my experience as a mill supply 
salesman has been comparatively short, I have seen 
some office boys become heads of companies in my 
time. You never can tell when the fellow down 
the ladder is going to climb to a place where he be- 
comes a factor in placing business. And when that 
time comes you want to be sure that you are sitting 
on the right side of the fence. 

Summing it all up, I have found the following 


factors are mighty important 
in attaining success in selling: 


1. Have a leader to discuss and 
carry a sample of it with you. 
Arrange a definite program 

2ach day and endeavor to 
carry it out. 3. Watch for and 
take advantage of opportunities 
to sandwich in unscheduled calls 
between regularly planned ones. 
4. Start out early—sales can be 
made at seven o'clock in the 
morning. 5. Get out in the plant 
wherever possible. 6. Accom- 
modate your customers in every 
way possible. 7. Don’t high hat 
anybody, not even the youngest 
boy in the office. 


for 
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N THE preceding discussion of the subject, the 

industrial distributor has been viewed and his 

services examined almost altogether from the 
standpoint of the consumer to whom he sells. An 
attempt has been made to show just how he serves 
his trade and why he renders those services eco- 
nomically when he exercises a reasonable degree of 
efficiency. Inasmuch, however, as the distributor 
stands between the consumer on the one hand and 
the manufacturer on the other, it is but proper, in 
order to view him in full stature, also to consider 
the distributor and appraise his economic position 
from the standpoint of the manufacturer 
products he aims to distribute. 

[t should be made clear at the outset that the very 
fact that so many distributors are at present utilized 
in the distribution of industrial goods, the number 
running into thousands, is adequate proof that they 
are rendering services which are not only satisfac- 
tory to consumers but also please the manufacturer 
and at a cost lower than that at which he can per- 
form these services himself. To appreciate more 
fully the significance of the distributor to the manu- 
facturer, it is but necessary to discuss and analyze 
briefly the ways in which the distributor serves the 
producer. 

The distributor's principal duty. Probably the most 
important function which the distributor performs 
for the manufacturer is that of distributing his goods 
or acting in the capacity of a distributing agent in 
a broad sense. To discharge this function effectively 
it becomes necessary to bring a great deal of knowl- 
edge to bear with regard to distribution and to pro- 
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The Distributor— 


Buys goods outright. 
| 2. Sells material to the consumer. 


Stores merchandise in his ware- 
house. 


vide an adequate 2. 
and competent 
sales force by 

means of which | 
satisfactory con- 
nections may be 
established with a 
permanent clien- 
tele. | 
A market special- | 
ist. The distribu- 
tor is a specialist 
in distribution. He [. 


4. Assumes all risks incident to owner- 
ship of material. 


5. Supplies valuable market data in 
regard to his particular territory. 


6. Furnishes manufacturers with a 
definite, permanent clientele. 


7. Blankets his local territory. 











usually buys goods 

outright and undertakes to sell them to the consum- 
ing trade, to store them in his warehouses, and to 
assume all risks incident to ownership of such mer- 
chandise. He is highly specialized in his field and 
knows fairly accurately what can be sold in his ter- 
ritory and in what qualities, quantities, sizes, brands, 
and the like. 

No manufacturer can ascertain these facts with 
the same degree of skill and at as little cost, so long 
as he is preoccupied and burdened with manufactur- 
ing problems and so long as he is far removed from 
his customers and prospects in most sections of the 


country. 

The distributor, on the other hand, is supplied 
through his salesmen in the field with valuable and 
continuous information concerning his particular 
market area, which he is far better able to interpret. 
Without this aid from the distributor, the manufac- 
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iMill Supply 
Offers the 


Distributor 


MANUFACTURER’ 


The Distributor Stands Between the Consumer and the Manu- 
facturer. His Position in Regard to the Consumer Has Been 
Considered in Prevoius Articles. Let Us Now Appraise the 
Distributor’s Economic Position from the Standpoint of the 
Manufacturer Whose Products He Aims to Distribute 





turer would have to undertake market analyses in 
order to determine the potentialities of the market 
for his product and the various uses to which it may 
be put and numerous other pertinent and relevant 
facts. For the time has long passed when it was 
possible to place a product on the market without 
previously having analyzed the market situation and 
yet succeed. 

In this day of keen competition, such procedure would 
be analogous to courting suicide, and yet these analyses 
are often costly, troublesome, and time consuming to 
the individual manufacturer unless he makes the dis- 
tributor his ally. 

A competent sales force and permanent clientele. The 
industrial distributor, furthermore, furnishes the 
manufacturer with a definite clientele of permanent 
and therefore pleased customers. Connections have 
already been established with hundreds and thou- 
sands of consumers who are called upon at frequent 
intervals by trained and competent salesmen. In the 
absence of the distributor, the task of hiring, train- 
ing, and supervising a sales force large enough to 
cover the field adequately under a plan of direct sell- 
ing would indeed be gigantic. Consider the problem 
of a manufacturer of lathes, which may be regarded 
Would 
it not be preposterous for such a manufacturer to 
attempt to sell direct even to a small proportion of 
the 187,390 factories operating in the 16 general 
groups of industries reported in the Census of Manu- 
factures ? 


as an essential tool for almost any factory. 


The same situation applies to numerous 


other industrial goods, such as electric drills for 
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By Tueopore N. Beckman, Ph. D. 
Professor of Marketing, Ohio State University 


which every shop may be a prospect on account of 
its many uses, or stencil-cutting machines for which 
prospects may be found among all shippers. Even 
in the case of articles which have a more limited use 
and apply to a single industry, the task of selling 
direct presents many difficulties. In the textile in- 
dustry alone may be found over 24,000 plants, no less 
than 1,366 producing but cotton goods, 230 manufac- 
turing cotton small wares, 42 making cotton lace 
and so on all along the line. 

An article intended for foundries and machine shops 
will require establishing connections, if good coverage 
is desired, of no less than 8,154 such establishments. 

A result of direct selling. Is it not absurd for any 
manufacturer to undertake to distribute his products 
direct, unless he produces a fairly complete line of 
industrial goods? The truth of the matter is that 
when a manufacturer does attempt to sell direct to 
consumers, he seldom obtains blanket coverage but 
merely skims the cream and not all of that. He 
merely develops a few good salesmen who are set 
up in large centers or are assigned a large territory 
This 


type of spotty distribution may satisfy some manu- 


from which only large orders are extracted. 


facturerg for a time, so long as their plant capacity 
is relatively small and limited, but whether it is a 
sound policy in the long run is a matter that may be 
seriously questioned. 


*Number Eight of a Series of 12 Articles Making Clear the Dis- 
tributor’s Place in Industrial Marketing. 


61 








\ V 10's WHO .-~ 


/n Industrial Distribution 


W. R. R. LAVIELLE* 


President, Neill-LaVielle Supply Company, 
Louisville, Kentucky 





HILE he is listed 

among those who were 

born and reared in the 
same neighborhood where their 
business is located, W. R. R. 
LaVielle cannot point out the 
“Old Homestead’ where he 
first saw the light of day, for 
the simple reason that the 
house has long since been torn 
down and an ice company’s 
office now occupies the lot. Mr. 
LaVielle was born September 
20, 1876, on Main Street, Louis- 
ville, not so far from the estab- 
lishment of which he is now the 
head. 





AFTER graduating from high 
school, W. R. R. LaVielle 
spent two years and a half work- 
ing in a machine shop. From 
there he entered the employ of 
the Louisville Public Warehouse, 
where he secured valuable mer- 
chandising experience—experi- 
ence which later helped him 
greatly in building up his mill 
supply business from a small 
beginning to its present high 
position in the industry. 


something that would lead to a 
knowledge of merchandising. 
They felt, and he agreed, that 
there was a better future for 
him in the marketing side of 
business, and as a result of this 
decision, Mr. LaVielle went to 
work for the Louisville Public 
Warehouse. His first duties 
were those of assistant ship- 
ping clerk, although there was 
no actual title attached to his 
job. He remained with this 
concern 12 years, attaining the 
office of secretary. He is still 
a stockholder and director in 
this company. 








He is not only willing to 
divulge his most burning boyhood ambition, but re- 
members it with a great deal of pleasure and some 
amusement. His greatest thrill was to see the flyer 
go by, “balling the jack” at 60 or more, and his 
hero was the engineer perched in the cab, with his 
cap on one side and the bandanna_ handkerchief 
around his throat flying in the wind—an object of 
awe to the small boy, or, for that matter, to all of us. 

Needless to say, his railroad ambitions receded 
before other plans. He just lived the normal life of 
a typical American lad, with most of his time for 
many years taken up by the inevitable round of 
school days, which carried him through the grammar 
grades and high school. 





His first serious work came during his high school 
vacations, when he put in his time as a “runner” in 
one of the Louisville banks, However, his liking 
for mechanical work was somewhat gratified after 
he graduated from high school. He was then 17 
years old and secured a job in a machine shop, as an 
apprentice. The salary was $3.50 per week and he 
graduated from odd jobs to the handling of drill- 
press and lathe operations. 

After two and a half years in the machine shop, 
his relatives sold him on the idea of getting into 


62 


For some time before the end 
of his 12 years’ service, he had been imbued with 
the idea of getting into business for himself. His 
long training had provided a knowledge of business 
conditions and methods and the only reason for wait- 
ing was that he wished to make a careful selection 
of a field that would be wholly suitable to his desires 
and experience. 

Feeling that he could not investigate properly 
while still in the employ of the Louisville Public 
Warehouse, he resigned outright and began to look 
over the ground. After a month or so, during which 
time he considered several projects, he made arrange- 
ments with a trust company, which was executor, 
to buy the interest of W. H. Neill, who was de- 
ceased, in the W. H. Neill Company. This was in 
1909, when Mr. LaVielle was 32 years old. 

The W. H. Neill Company carried on a mill supply 
and machinery business and was located next door 
to the present establishment. As a matter of fact, 
the old store is still a part of the present business. 

The business was very small then, and Mr. La- 
Vielle found it mighty tough sledding for the first 
two years. He knew a good deal about machinery, 
but learned that the supply (Continued on page 105) 
*The tenth of a series of sketches of prominent distributors. 
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Selling 


Sell, Him 






WIRE ROPE 


He carry wire rope for all purposes, including hoisting rope for elevators, mines, coal 

hoists, ore hoists, conveyors, derricks, cranes, and steam shovels, as well as rope for 

towing purposes, power transmission, mine and surface haulage, and street railway cabie. 
Don't hesitate to call on us for your wire-rope needs. 


T HIE order-taker is satisfied with picking up a become a member of the “Sell Him Something More” 
little order here and there. His sales volume fraternity. There are plenty of memberships open. 


never mounts very high. His profits are never any- Hardly a day passes by but what an opportunity 
thing to boast about, either. presents itself to sell something more. Every product 


The salesman, on the other hand, doesn't let up sold should suggest other items. 
when he has sold an item or two to a customer. [le Take wire rope for example. There are any num- 
keeps going until he has sold that customer everything ber of fittings that go along with this product. No 
he needs in the line of goods his house carries. salesman, worthy of the name, should sell wire rope 
In other words, the salesman makes it a point to without making an honest effort to sell also thimbles, 


sell his customers something more, which, in the last turnbuckles, blocks, clips, clamps, sheaves, sockets, 


analysis, is simply a question of knowing his lines looks, and links. 

thoroughly and being able to link products together It takes a bit more effort to be a “Sell Him Some- 

properly. He gets a good share of his business by thing More” salesman, but it’s a mighty effective way 

creative selling. to increase sales and profits. And after all, isn’t it 
| 


Why waste vour time taking orders? Pep up and) more business at a profit that we're all looking for? 
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A Regular 


Monthly Feature 


BLOCKS 
For a serviceable wire-rope 
block, you can’t beat this 
one. It is made of the finest 
steel and has a drop-forged 
hook. Give it a trial and see 
for yourself just what it 


cull do. 





SHEAVES 

These sheaves will answer your pu 

pose nicely. The grooves are ampl: 
m sise and they conform to the sur- 
face of the rope. When you put these 
sheaves lo work, make sure they ar 
in’ perfect line with the rope so that 
it will not chafe on the sides of the 
grooves. Sheaves used in transmittin 
hower ought to be lined with woo 
set on end, rubber, or leather. In this 
way the life of the rope will be length- 
ened and greater adhesion obtained be- 

tween the rope and sheave. 
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Sell Him Something More 

















TrURNBUCKLES 

You are going to need turnbuckles, of 

course, Mr. Buyer. Wee have a complete 

stock of every type. Our prices are right 

ind our products are of the highest 

y. We'll give you just what you 
want when you want 


salit 





CLIPS 

Make sure that these clips are put on 

straight. Any twist or crookedness will 

impair the holding power of the clip. 

Oil the threads of the bolts and nuts be- 

fore tightening and then always tighten 
the nuts uniformly. 








; 
_ la 
THIMBLES 
This particular thimble is just what you 
s made especially for use with 
c ‘/ or iron rope. We stock a 
‘ supply of these thimbles in all sizes, 
S) yow rder will be taken care of 
promptly. 
| 
y 
\ 
f 
3 
' 
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The LEADERSH 











Safeguard Automatic 
Liquid Level Gauge 





Navy Type Liquid 
Level Gauge 


The leadership of Pen- 
berthy Products is the 
inevitable result of 
years of conscientious 
effort to put better 
materials and a greater 
measure of skill in their 
manufacture. 


The highly satisfactory 
performance of Penber- 
thy Products creates re- 





Gas Engine Snap Lever peat business and good Screw Plunger Spring Compression 
Lubricator Oiler 


will for the distributor Grease Cup Grease Cup 
who handles them. 
Penberthy Products are 
sold only through the 
jobbing trade. 





Plain Compression 


Plain Brass 
Grease Cup 


2 Oil Cup 
Ejector, Syphon or Jet Pump 


PENBERTHY INJECTOR COMPANY 


*SIN 1880, DETROIT “WINDSOR ONT. 
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Get Your Share of Materials- 
Handling Business 


HOW a prospect where you can increase 

his profits and you won’t have much trou- 
ble in landing him as a regular customer. For 
profit, after all, is the backbone of every busi- 
ness. 

While there are several ways in which prof- 
its can be increased, one of the most effective 
of all is by improving handling methods. The 
handling of materials is a real problem in 
every industrial plant and one that is not al- 
ways easily solved. The difference between 
proper handling methods and improper ones 
often is the margin between a satisfactory 
profit and an unsatisfactory one. Industrial 
executives recognize this fact and, as a result, 
are constantly on the watch for ways and 
means of improving their methods of handling 
goods. 

‘But what,” you may ask, “has all this to 
do with me, an industrial supply salesman?” 


Simply this. There are unusual opportuni- 
ties for distributors’ salesmen to cash in on the 
“materials-handling consciousness” which has 
been developed throughout the industrial 
world. For the field has scarcely been touched 
and the salesman who will make it a point to 
familiarize himself thoroughly with various 
types of handling equipment and then sell them 
intelligently and aggressively is bound to see 
results in the form of increased volume and 
profit. 

A picture of the materials-handling field, so 
far as the distributor is concerned appears else- 
where in this issue. Every distributors’ sales- 
man should read it carefully for there are ideas 
galore which may show the way to future busi- 
ness. 

That there is lots of business on materials- 
handling equipment and supplies to be had, no 
one will deny. Practically every industrial 
plant is a prospect. 


The question as to who is going to get the 
business that is available, however, is quite 
another matter. Yet, it is safe to say that the 
industrial supply salesman stands as good a 
chance as anybody, if he will but supply him- 
self with the right kind of sales ammunition 
and fire it in the right direction. 

Let’s start right out to push materials-han- 
dling sales. There’s a wealth of business to be 
had and there’s profit in it, too. 


. ££ & 


Let’s Agree on Terminology 

ECRETARY GEORGE A. FERNLEY 

of The National Supply and Machinery 
Distributors’ Association, at the suggestion of 
President H. H. Kuhn, has written to mem- 
bers of the association, calling their attention 
to an editorial which appeared in the June issue 
of Mitt Suppiies under the title, “What Shall 
We Call Ourselves?” and requesting expres- 
sions of opinion as to whether the term distrib- 
utor of mill supplies or industrial distributor, 
or some other term, best describes the business 
in which they are engaged. 

Mr. Fernley calls attention to the fact that in 
1924, at the suggestion of the retiring presi- 
dent, W. J. Radcliffe, the National Association 
changed its name to the extent of substituting 
the word “distributor” for “dealer,” 95  per- 
cent of the members voting in favor of the 
change. He states that during the last five 
years, as a result of this action, the term dis- 
tributor has been used to an increasing degree. 

“While it may seem unimportant to some,” 
wrote Mr. Fernley in his letter to members, 
“the fact is that correct terminology and proper 
definitions are essential, and it is surprising to 
note how frequently otherwise well informed 
people misunderstand the services and func- 
tions of the mill supply distributor.” 

That individual distributors are interested 
in the adoption of uniform terminology is in- 
dicated by the following quotation from a let- 
ter from Russell C. Duncan, president, R. C. 
Duncan Company, Minneapolis, to the National 
Association : 

“The term ‘mill supplies’ is entirely unsuited 
to firms in our type of business in this locality, 
as this term is interpreted as meaning flour mill 
supplies. 

‘We are in favor of the term ‘industrial dis- 
tributor,’ as we think that this very nicely 
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takes care of the description of the class of 
materials handled by us.” 


It will be seen that there are two distinct 
questions to be considered. In the first place, 
are you a distributor or a dealer, or, if neither, 
what are you? (There is no question but that 
the term jobber is a misnomer.) In the second 
place, what should the line of goods you handle 
be called—amill, industrial, factory supplies, or 
what ? 

It scarcely seems necessary to go into details 
as to the advantages and disadvantages of the 
various terms employed in designating the 
business and functions of the supply house. 
Every distributor or dealer can doubtless call 
them to mind without outside suggestion. But 
in considering terms, it will be well for him to 
bear in mind not only the supply house of the 
past and the present, but the supply house of 
the future and the changes that may be effected 
in its structure. The terms agreed upon should 
be easily understood and comprehensive, terms 
that will help the members of the industry in- 
dividually and collectively and will be in line 
with natural progress. 


As a house providing the industries of your 
locality with their supplies, equipment and 
tools, what term best describes your business? 
The ball has already been started rolling. Give 
it a push with your opinion. MILL SupPPLIEs 
will be pleased to receive it. If your associa- 
tion asks for an expression from you, comply 
with the request. Let’s all get together and 
agree upon terminology that will be used ex- 
clusively and will leave no doubt as to its 
meaning. 


Group Activities Increasing 


S WILL be noted in an item appearing in 

another section of this issue of MIL. 
Supp.ies, the American Supply and Ma- 
chinery Manufacturers’ Association reports 
progress in its plan of co-operating with dis- 
tributors’ local or regional groups. Secretary 
Hanson has attended several group meetings 
and assured distributors of the manufacturers’ 
willingness to co-operate with them in ironing 
out the various problems arising. 


One of the largest recent meetings was held 
in Atlanta. This was attended by 42 Southern 
distributors, and is reported as having been 


very effective. As a result of it, Atlanta dis- 
tributors are said to be planning a local group, 
with other sections likely to follow suit. Both 
the National and Southern Associations are 
planning to push local and regional group 
meetings hard this year. Their comments are 
interesting. 

A representative of MILL Supptigs recently 
visited Nashville, Tennessee, and interviewed 
three distributors there regarding group meet- 
ings. Their comments are interesting. 

“T am heartily in favor of group meetings,” 
said T. C. Keeling, president of the Nashville 
Machine and Supply Company. “I believe they 
are the only solution to our difficulties. When 
local groups of distributors meet with manufac- 
turers’ groups a great deal of good can be ac- 
complished. I don’t believe one can be entirely 
successful without the other. We have an in- 
formal organization in Nashville and _ hold 
meetings occasionally. At times the plumbing 
and heating supply people meet with us.” 

B. C. Krieg, a vice-president of Keith, Sim- 
mons Company, Incorporated, and manager of 
the mill supply department, commented as fol- 
lows: 


“The only way to make money is to curtail 
the things that are causing trouble. I believe 
the idea of local or regional groups of distrib- 
utors co-operating with manufacturers’ groups 
is a good one. In Nashville, we meet every 
month, and co-operate to make conditions bet- 
ter.” 


oor 


The only distributors who are making 
money are those who are co-operating with 
one another,” said J. L. Norton, president of 
Norton, North & Company. ‘The local or 
sectional group organization seems to be the 
proper plan to follow. I believe the plan of 
organizing manufacturers into groups accord- 
ing to industries is a good one, and that under 
such an arrangement manufacturers can work 
effectively with local groups of distributors.” 


There is a constantly growing realization of 
the value of local groups, and certainly definite 
progress can be reported in their organization 
and activity. The “Official Bulletin’ of the 
American Association states: “As these group 
meetings progress, it will be more essential 
than ever that manufacturers group themselves 
by industry.” When manufacturers do so 
organize, they will be in an excellent position 
to deal with local groups of distributors. 
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Bruce Barton Sa 5 


“Fifty Years Ago, a Man Felt Like 
A pologizing to His Boss if He Played; the 
Time is Coming When He Will Have to 
Explain Why It Is He Does Not Play” 


LAY 


ls Essential to 


Success 


HENEVER one is hard up for a sub- 

/ ject, he can always write discourag- 

ingly about the Fall of Rome. He can 

point out with what awful speed America is 

hastening to the same destruction. We are 
taxicab riders. 

Rome fell because thrift was swallowed up 
in luxury. We are not thrifty. 

Rome fell because its citizens ceased work 
and devoted themselves to play. 

Rome spent millions on her sports; we 
spend hundreds of millions. 

See how the shoe fits? 

But the Romans did not play: they watched 
other men play. 

America is still a nation where everybody 
works. It is rapidly becoming a nation where 
everybody also plays. 

Fifty years ago a man felt like apologizing 
to his boss if he played; the time is coming 
when he will have to explain why it is he 
does not play. 

Kmployers want men who can bring to 
their work more than mere dogged loyalty. 

They want enthusiasm; a fresh point of 
view; a mind that leaps and sparkles. 

Play does more than build sturdy bodies 
more than cleanse tired minds. It builds char- 
acter; self-control. 

The school and the office, as Dr. Luther 
Gulick has pointed out, are not democracies; 
they are monarchies. You may not like the 
rules, but you must abide by them neverthe- 
less. You may want to quit, but you can’t. 

But play is different. You enter it of your 
own volition; you may withdraw when you 





Harris & Ewing 


will. If you abide by the rules, it is because 
you control yourself, not because a master 
controls you. 

If you want to quit in a huff, there is no one 
to prevent it. If you pout under defeat, or be- 
come arrogant with victory, you are answer- 
able to yourself alone. In business you are 
controlled; in play, self-controlled. 

“The Battle of Waterloo was won first on 
the English cricket fields.” 

Many a man on Monday morning, when 
business would not go as it should, has held 
himself steady and won out because on Sat- 
urday afternoon, when a little ball would not 
do what it should, he lost neither his temper 
nor his nerve. 

It is possible to overdo play, of course. 

Herbert Spencer was very proud of his 
game of billiards. One evening he invited a 
strange young man to play. 

The young man beat him three games 
straight. At the end of the third game Her- 
bert Spencer put up his cue in disgust. 
“Young man, to play a good game of billiards 
is the accomplishment of a gentleman,” he 
said; “to play too good a game of billiards is 
the sign of misspent youth.” 

UT most of us are in no danger of over- 

doing play. We are more likely to go 
pounding along, saying to ourselves: “To- 
morrow, when I have accumulated my pile, 
1 will play.” 

And some day they will carve over us: “He 
was going to play—tomorrow.” 

Of all the possible epitaphs that is cer- 
tainly one of the worst! 
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Sell Him Something More— 
SIMONDS FILES 
for Example 


Miss no bets. When you're selling Saws sell 
Files—in sawmill or machine shop. The 
best part of selling Simonds Files is that 
once you get a customer using them 
he wants them all the time. . They 
are better. We first built them 
for our own use in our saw- 
making plants. We couldn’t 

get any that sharpened a 


are the best 
saw right and lasted. 


file made — 
ask anyone 
who uses them. 
That goes for 

Simonds Machine 
Shop Files as well as 
the Saw Files. There is 

no surer way of winning 
the good will of a customer 

than‘to sell him Simonds Files. 
Try it. 


So we started making 
them and today they 


monds Saw and Steel Co. 


ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N. Y. Portland, Ore. Montreal, Que. 
Boston, Mass. Memphis, Tenn. San Francisco, Cal. Toronto, Ont. 
Detroit, Mich. Atlanta, Ga. Los Angeles, Cal. Vancouver, B. C. 
New York City London, England Seattle, Wash. St. John, N. B. 


—> New Orleans, La. 
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PROGRESSIVE MILL SUPP 


ENTERPRISE CITY, 


ise 


A Splendid Magazine 
“T read over carefully the first 
of Mitt Supp.ies with which 
is consolidated Industrial Distributor 





copy 


and Salesman with a good deal of 
interest, and believe you have a 


splendid magazine in the combina- 
J. L. Pirts, presi- 
Brown-Roberts Hardware and 


tion of the two.” 
dent, 
Supply Company, Alexandria, Louis- 
lana. 
* Ok Ox 

“Mill Supplies Is Interesting” 

“We have just received the second 
month’s copy of the ‘new’ MILL 
SUPPLIES and want to congratulate 
you on the splendid magazine you 
are now publishing. 

“On account of 
tively small 
average 


the compara- 
amount of time the 
executive has to give to 
trade journals and technical maga- 
zines, it naturally follows that only 
the best are even looked at. 

“The article which interested me 
most was, ‘Is There a Summer 
Sales Slump?’ and the one I en- 
joyed | reading most was Bruce Bar- 
ton’s.” L. H. SHINGLE, president, 
Shingle-Gibb Leather Company, 
Philadelphia. 


* * * 


Why Slight Leather Belting? 


“Since your consolidation with 
Industrial Distributor and Salesman, 
we note you have eliminated the 
item of leather belting from your 
‘What's Selling in My Territory?’ 
chart. We note further that you 
are now carrying belting under 
composition and rubber. 

“The belting reports we send 
you are based on consumption in 


re se 


eee 


Bditor, 

Mill Supplies, 

520 N. Michigan Ave., 
Chicago,I11. 






industrial plants, and leather belt- 
ing is a mighty important factor 


in the industrial field. In view of 
this fact we should like to know 
why leather belting has been cut 
off your chart. 

“If we cannot get the business 
trend on leather belting through 
your chart, we shall discontinue 
Mitt Suppties.” J. W. Smita, 
president, The Buckeye Belting and 
Supply Company, Cleveland. 


Editors’ note—The item of leather belt- 
ing was omitted by mistake. It appears 
in the market-report chart this month, and 
hereafter will be included regularly. 


* «& » 


Better Than Ever 
“T want to congratulate you on the 
vast improvement in your magazine 
through the amalgamation of MILL 
Suppiies and /ndustrial Distributor 
and Salesman. 


“It is my opinion that both of 
the old magazines were well re- 
ceived by the mill-supply trade. 
However, under the new set up, I 
feel quite sure that you will be 
able to do a more complete job 
of putting forth an _ interesting 
magazine.” C. A. CHANNON, vice- 
president, Great Lakes Supply Com- 
pany, Chicago. 

1K * ok 


Congratulations 

“Allow me to congratulate you on 
the appearance, as well as the edi- 
torial merit of the current issue of 
Mitt Suppries. While I don’t know 
what the distributors think of the 
changes you have made, I feel quite 
certain that they will welcome not 
only the new makeup but also the 
new editorial program.” W. W. 







FRENCH, sales promotion manager, 
Dodge Manufacturing Corporation, 
Mishawaka, Indiana. 

* * x 


Helpful 


“Your magazine certainly contains 
a fund of information helpful to the 
distributor.” F. W. Swanson, pres- 
ident, Globe Machinery and Supply 
Company, Des Moines, lowa. 

ok * * 

More on Summer Slumps 

“Business does slacken during 
July and August because our em- 
ployees, as well as our customers’ 
employees, take their vacations 
during these months. In addition, 
the hot weather affects the effi- 
ciency of individuals. 

“Vacations affect sales in July 
and August in proportion to the 
number of employees who are 
away. If 10 per cent of the force 
is away in one week, I would say 
sales would drop off from 2 ‘per 
cent to 5 per cent during that 
period. 

“We have never put into opera- 
tion plans for keeping sales up in 
the summer time. I suppose prize 
contests could be worked out to 
improve sales at this season of the 
year.” E. G. VONNEGUT, vice-presi- 
dent, Vonnegut Hardware Company, 
Indianapolis. 

*k * x 

Keep Up the Good Work 

“We were very happy to receive 
the July issue of Mitt Supp ies. 
It is certainly a splendid issue. 
Keep up the good work. 

“We did not receive copies of 
May or June and wonder if you 
will send these to us by return 
mail.” C. C. KRueEGER, president, 
San Antonio Machine and Supply 
Company, San Antonio, Texas. 

a 


Likes Editorial Policy 


“We read your magazine thor- 
oughly and are very much sold on 
your policy of having distributors 
in different parts of the country 
write on methods that are money 
savers or money makers for their 
own particular firms. 

“We get a lot of good out of 
these articles, though many of 
them, of course, are not directly 
applicable to our own business.” 
S. F. Woopsury, president, Wood- 


bury and Wheeler Company, Port- 
land, Oregon. 
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The Yale Secrew-Geared 
CHAIN BLOCKS 


Light .. . compact ... smooth running ... 


; yery, 
a g 
» 
) 


ee ee 


safe ... strong... portable... goes right to 
the job ... and works there. 

Raises and lowers loads quickly . . . operates 
on the worm and screw principle . . . mini- 
mum effort... holds load securely in any 
position. 

Yale built throughout . .. maximum main- 
tained efficiency ... adaptable to horizontal 
work when pulling heavy loads 


on rollers or skids. 





THE YALE & TOWNE MFG. CO. 
Stamford, Conn., U. S. A. 


YALE MARKED IS YALE MADE 


Hoisting Conveying Systems 
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SALESMANSHIP 
In terms of Golt 


HE president of the Jordan 

Motor Car Company told a 

group of Cleveland advertis- 
ing men some time ago that he 
would guarantee any young man 
could make $10,000 a year if he 
would promise to call on 18 pros- 
pective purchasers each day with 
the same enthusiasm he would ex- 
hibit in calling on 18 holes of golf. 

Probably there is something in 
that statement. Enthusiasm is the 
very essence of golf and enthu- 
siasm is almost as essential to suc- 
cessful salesmanship as gasoline is 
to an internal combustion engine. 

Not every man plays 18 holes 
every time he goes out on the golf 
links, but every player can go for 
9 holes. Let’s consider a round of 
9 holes of what we may call sales- 
manship golf. Here are what we 
can regard as the 9 holes at the 
Salesmanship Golf Club: ambi- 
tion, knowledge, tact, courtesy, en- 
thusiasm, energy, honesty, appear- 
ance, observation. 

The best a man can do is a hole 
in one. On most holes that would 
be utterly impossible in real golf. 
It is impossible in 
game of salesmanship golf. 


equally our 
But 
let’s call a hole in one perfect, a 
hundred per cent. 

It will make this game simpler 
for our computation if we call par 
on each hole five. Now to figure 
out what your score is on the nine 
hole course. 

Be honest with vourself and let 
your conscience be your guide. 

The first hole is ambition. What 
are you going to enter on your card 
as your score for number one? 

“Oh, ['m ambitious, all right,” | 
hear you say. “I’m just as ambi- 
tious as anyone can be to be high 


man on our force. Put me down 
for a hole in one on that first one.” 

If you start off like that, you 
prove yourself ambitious to get a 


By FRANK FARRINGTON 





The Salesman’s 
Golf Course 


1. Ambition 

2. Knowledge 
Tact 
Courtesy 


Enthusiasm 


Honesty 


Appearance 





3. 
4. 
$. 
6. Energy 
» 
8. 
9. 


Observation | 








good score, whether you are ambi- 
tious to be accurate or not. It is 
setting a pretty fast pace, but let 
it go at that. You will probably 
need that low score on the first 
hole before you get around. 

The second hole we call knowl- 
edge. How near do you come to 
knowing all you really ought to 
know—not all there is to know— 
about the line you are selling? How 
near do you come to being as well 
informed as possible about the 
mill-supply products you handle? 
Think carefully about your mental 
equipment before you give your 
score on that hole. 

If you know as much as you 
ought to kaow and are always able 
to answer intelligently your cus- 
tomers’ questions, perhaps you are 
entitled to call that hole par. 


OU look back and count the 

times when customers have asked 
you questions you could not an- 
swer and you admit that you may 
he a little off your game there. You 
decide that par is better than you 
can claim for your score on num- 
ber two and you reluctantly take a 
seven. Already you have taken 


the edge off from that hole in one 
you gave yourself at the start. 

The third hole is tact. You de- 
clare yourself a tactful chap, al- 
ways careful to say the right thing 
at the right time to the right 
buyer, always careful to avoid say- 
ing the wrong thing. You claim 
par on number three. All right, 
par goes down on the card, though 
with the thought that you may 
have whiffed once when no one 
was looking and forgot to count it. 
That gives you 13 on three holes. 

What are you going to give your- 
self on courtesy? Not so very dif- 
ferent from the last hole. Tact 
and courtesy lie about the same. 
A player who gets par on number 
three ought to get par on four. 
But, in counting up, don’t forget 
that mere politeness is not enough. 
Courtesy goes deeper and some 
people are fairly polite without be- 
ing really courteous. 


UT you say that you’re not so 
bad where courtesy is concerned 
and claim another par, 5. You are 
probably thinking that 18 for 4 
holes doesn’t average so bad. You 
are right. But can you maintain 
that average? 
Number five is enthusiasm. We 
started out by putting enthusiasm 
at the top among the important 


qualities. By enthusiasm I do not 
mean the kind of excitement or 
animation sometimes engendered 
at conventions where there is a 
lot of “whoop-it-up” talk and 


“pep” speeches and three cheers 
for this and that, with a glorifica- 
tion of slogans by songs and ban- 
ners. The kind of enthusiasm that 
counts is the real ardent zeal you 
show in your work when left to 
yourself in the cold, apathetic pres- 
ence of hard-boiled and uninter- 
ested prospects. 


I think your score on enthusiasm 
ought to be (Continued on page 109) 
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WHITEHEAD 


AIR HOSE 


For the Hardest Usage 
—and “Long Life” 


[' is with specific knowledge of 
varying and difficult service 
demands to be met, that White- 
head No. 14, 119, and No. 10 Air 
Hose has been made; and, as with 
the‘‘Blue Line” hose as well, Long 
Life has been of first concern in 
the design of this hose, with 
flexibility and strength contrib- 
uting to it. 


V 
¥ 


Vhitehead 


OR Concrete Breakers, Rock 

Drills, Shipyard Equipment, 
Riveting and Caulking Tools, 
Steel Plate Cutting Chisels, and 
other air hose services requiring 
toughness and wearing qualities, 
Whitehead hose is craft made. 
Unvarying Whitehead quality is 
your best assurance of repeat 
sales. Write for samples. 


Products 





’ 
o (( Mill Hose—Oil Hose—(Suction & Dis 
{ harge Tubing—Sheet Packings— 
( Washers & Valves—Diaphragms—Dredg- 
bleTS ii) NO ing Sleeve Moulded Cuai , 


The Whitehead Bros.Rubber Co. 


“MECHANICAL RUBBER GOODS,SINCE 1875" 
a Trenton,New Jersey =r 
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What You Should Know 
About Car Insurance 


ordinary hazards which every owner 
and operator faces daily, the average 
car and its employee-driver are 
covered by: a. Fire and perils of 
transportation insurance ; b. Theft in- 
surance; c. Workmen’s compensation 
insurance (in those states where such 
insurance is compulsory); d. Pub- 
lic liability insurance (in approxi- 
mately 25% of all cases) ; e. Prop- 
erty damage insurance (in less 
than 25% of all cases). 

These five forms of automobile 
coverage, in an impaired and in- 
complete form, are being expected 
(not merely by a superficial public, 
but by many mighty clever busi- 
completely 
hazards to which 


ness executives) to 
cover the five 
they are properly related and, in 
addition, the six to which they are 
in no way brother. 

To fully cover these 11 ordinary 
hazards of truck and car operation 
(this does not mean that full cov- 
erage is always absolutely desir- 


(Continued from page 56) 


able), the following forms of insur- 
ance, properly scheduled and pol- 
icy-written, are needed: 1. Fire 
and perils of transportation insur- 
ance; 2. Theft insurance; 3. Pub- 
lic liability insurance (and $10,000/ 
$20,000 limits are none too much 
in this day of high jury verdicts) ; 
4. Property insurance 
($2,000 is no extravagance); 5. 
Collision insurance; 6. Workmen’s 
compensation or employers’ liabil- 


damage 


ity insurance; 7. Inland marine in- 
surance or  salesmen’s’ sample 
floater Automobile 
plate glass insurance; 9, An “Ac- 
cessories Rider” on the theft pol- 
icy; 10. Personal effects floater in- 
surance; 11. Bail bond power-of- 
attorneys. 


insurance; 8. 


To have all of these forms, how- 
ever, is not in itself sufficient to 
eliminate unexpected losses. They 
must be had in a proper form. 

For example, many owners lose 
money because they either over- 








Our photographer recently assembled this group of salesmen and department 


managers of the Crane-O’Fallon Company, Denver, Colorado. 


First row, left 


to right: J. A. Grotewohl, sales manager; H. J. Woehlke; Martin O’Fallon; 
Jos. Connelly; C. L. Harrington, secretary; Thos. Stirling, and Jas. Hayes. 
Second row: John Smith; R. H. Lytle; E. J. Alcorn; E. D. McMartin; Frank 
Otto, superintendent; M. V. Driscoll, supervisor of orders; and A. J. Jahraus, 


credit manager. 


Rear: Charles Courtney; H. W. Eastman; Thos. Walker; Leo 


Downer; J. O. Brown; Wm. M. Larimer, manager heating department, and 
G. M. Anderson. 


insure or underinsure their cars 
against fire and theft. 

It is a sheer waste of premiums, 
and a source of unexpected heavy 
loss in the event of car destruction 
or theft, to insure for $1,000 a car 
that is, obviously, worth no more 
than $500. Insurance companies 
will never pay more than the cur- 
rent market value of a car at the 
time of its loss. Owners who over- 
insure their cars in the hope that 
they will get something like new 
car value in the event of fire or 
theft, are doomed to sad disillu- 
sionment, because no class of men 
know old-car values better than 
insurance adjustors—and the old- 
car value is all they will pay, no 
matter how large a sum the vehicle 
may be overinsured for. 

Underinsurance is another pro- 
lific source of loss in that it calls 
into play the money-costing “80% 
co-insurance clause.” If a car worth 
$1,000 is carelessly insured for 
$500, with a view to depreciation 
or premium saving, the insurance 
companies will not pay $500 if it is 
fire-destroyed or stolen. They will 
pay the owner only $312.50, be- 
cause the policy requires the owner 
to maintain insurance to the extent 
of 80% of the car’s actual value. 
It is the owner’s privilege to buy 
only $500, or five-eighths of the re- 
quired amount, if he chooses; but 
it is also the privilege of the carrier 
to pay five-eighths of the 
amount insured for. 


only 


To dispel a common public illu- 
sion, and a frequent source of loss, 
the carriers do not pay “80% of 
what the car is insured for;” they 
pay the full current value of the 
vehicle at the time of loss, but, if 
the car is not fully insured, accord- 
ing to the policy contract, they in- 
voke the 80% co-insurance clause 
and pay only in proportion as the 
owner has violated that clause. 

Theft insurance covers only the 
car itself. It does not cover its ac- 
cessories (Continued on page 112) 
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With this Cotelog 
and Pump Hand Book 


EVER let your salesmen pass by a possible pump order. 
Better yet—encourage them to look for pump business—for 
every pump that they sell usually means orders for other sup- 
plies—pipe, fittings, belting, motors, pulleys, valves, switches, 
conduit, etc. 

Pumps are easy to sell—with this new catalog and hand 
book. It contains catalog information on themost complete 
supply house pump line built. Also many installation diagrams, solu- 
tions to problems, and lists of pump applications and other engineering 
data that will equip a salesman to close, right on the job, 90% of the sales 
opportunities that he digs up. 


See that all of your men have this book. Teach them how to use it, to 
sell more pumps and other supplies. 


We'll furnish the books and if you wish, send a pump man to talk to 
your salesmen and get them started right. 


GOULDS PUMPS, INC., SENECA FALLS, N. Y. 
Branch Offices: 


Citizens & Southern Bank Bldg., Atlanta, Ga. 16 Murray St., New York, N. Y. 
194 Congress St., Boston, Mass. 111 North Third St., Philadelphia, Penn. 
12-14 South Clinton St., Chicago, III. 636 Henry W. Oliver Bldg., Pittsburgh, Penn. 


1902 Second National Bank Bldg., Houston, Tex. 705 Kennedy Bldg., Tulsa, Okla. 
Union Trust Bldg., Cleveland, Ohio 
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——— ——— —= — ~=— —_—_——_ = —— = 
ES = — S== SSS =S= S = == SSS SSS 
— =— —_— — os ———, —_— — — ——a —_— ae => eee ——— = = 
SS SEB SB SS = eS = SS SBS 2 3 53 SSS BSS 
S82 532 5655.5 = = ESC ESS OSES SEE EE 2 SSS SSS CS 
SS ——— = — == > = == = —— => => = = S — = 
————————— SS ————— or ee = SSS—=—= = —= = S—— 
SFE OLS OSS] _—OCLESa=_HEDSSSE HSS eS ———S=-— SS S= => SS 














78 


MILL SUPPLIES 





Have You Heard That -- 


Up-to-the-minute news from the field 
about INDUSTRIAL DISTRIBUTORS, 


and their salesmen 





W. K. Toole Passes Away 


Wm. K. Toole, president and 
treasurer of the William K. Toole 
Company, Pawtucket, R. I., passed 
away on July 9 at his home in 
Pawtucket. His death followed a 
long illness. 
the 
mill supply industry dates back to 
the late 90s. 
own business in 


Mr. Toole’s experience in 


He inaugurated his 
1901. 

Mr. Toole has been president of 
the Pawtucket Chamber of Com- 
merce, a director of the Blackstone 
Valley 


the 


Transportation 
Pawtucket Screw Company, 
and a member of the Pawtucket busi- 
ness men’s association. 


Company, 


* *K ok 


Western Iron Stores to Han- 
dle Strand Grinders 
The Western Iron Stores Com- 
pany, Milwaukee, Wisconsin, has 
been appointed Wisconsin distributor 
for Strand portable electric grinders 
and flexible shafts. 


* 


Low Takes on Fixture Line 

Howard G. Low Company, In- 
corporated, Utica, New York, has 
taken on a line of electric fixtures 
in which it will specialize to the 
building 


New 


contractors of 


Yo rk, 


central 
Charles Bond on European 


Tour 


sond, president of the 
Charles Bond Company, Philadel- 


Charles 


phia, Pennsylvania, recently sailed 
with Mrs. Bond and their daugh- 
ter, Edith, on the SS. Arabie for 
Antwerp, Belgium. They will tour 
Holland, Switzerland, part of Ger- 


many and possibly France, after 


which they will visit England, re- 
turning to the United States about 
the middle of September. 

Shortly before leaving, Mr. 
3ond announced his resignation as 
a trustee of the Pennsylvania Mu- 
seum of Art, in which capacity he 
has acted for the past 22 years. He 
was an enthusiastic supporter of 
the Philadelphia Textile School, a 
division of the museum, and was a 
director of the Alumni Association 
for many years. 


K * * 


Murdock Is New National 
Association Member 
The National Supply and Ma- 
chinery Distributors’ Association 
announces that the M. F. Murdock 
Company, Akron, Ohio, has _ re- 
cently become a member of the 

association. 
:* * 


Old Providence Company in 
New Home 

The American Supply Company, 

Providence, Rhode Island, moved 

to quarters at 78 Fountain Street 

from 137-135 Washington Street, 

which locality is fast becoming a 





This is the 


retail district. The old quarters 
had been occupied by the company 
for 22 years. The entire upper 
floor of the new building is occu- 
pied, amounting to approximately 
6,000 square feet. 


* * * 


Beals, McCarthy and Rogers 
Purchase Newman Stock 
The entire stock of the W. H. 

H. Newman Company, Buffalo, 

has been purchased by Beals, Mc- 

Carthy and Rogers, Incorporated, 

Buffalo, New York. The newly 

acquired stock includes galvan- 

ized and black sheets, sheet copper 
and boiler tubes. 


* *K * 


Don’t Confine Your Calls to 
Smoke Stacks 
What mill supply salesman ever 
thought of a cow as a source of 
? He may have been told 
time and again that there are many 
prospects for sales off the beaten 
path, and he may have taken this 
thought to heart, with profit to 
himself and his house. But as for 
considering the one and only orig- 


2 


business: 


new building of the Long-Lewis Hardware Company, well-known 


distributor, in Birmingham, Alabama. 


Spreng 
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A few well known concerns 


where Fabreeka has been q Onu ey Or an | 


= @ — & 

inetalied — Transmission 
American Can Co. > 7. =_ — 
American Sugar Refining Co. abe Ut ene g 
Endicott Johnson Co. , . 
Baslew Huethend Coupet Ca. Fabreeka distributors are 
Carnation Milk Products Co. never burdened with slow 
Certain-teed Products Co. moving odd sizes. Fabreeka 
E. I. du Point de Nemours Co. b lit j ‘dth lil 
General Electric Co. can be sp - im widt — 
Procter & Gamble Co. leather, and is waterproof like 
National Biscuit Co. rubber; therefore covers a 
Sears, Roebuck & Co. let . ‘th —_— 
ican: Miia He. complete service with a mini- 


mum stock. 













Distributors selling Fabreeka 
have a smaller investment 
with lower carrying charges 
which make possible greater 
profits. During the last 
eleven years they have proved 
every foot of Fabreeka is 
profitable. 


FABREEKA BELTING COMPANY 
20 East Street. Boston. Mass. 
New York: 461 Eighth Ave., Chicago: 529 So. Franklin St. 
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inal milk producer as a user of 
mill supplies—never. 

Yet “Chick” Bremmer, manager 
of the blower division of the Clem- 
ents Manufacturing Company, 
Chicago, has a letter from The 
Colorado Supply Company, Trini- 
dad, Colorado, which states that 
one of its customers wants to know 
the time required for currying, 
brushing, cleaning and spraying 
170 milk cows twice each day, and 
the total cost of blower and neces- 
sary tools to perform these opera- 
tions. Many mill supply houses 
carry blowers, and sell ’em, too. 
And that’s no bull, either. 

* Ok Ok 
Armstrong Adds Pyrene Line 

The G. R. Armstrong Manufac- 
turers Supply Company, Boston, 
Massachusetts, added to its 
lines the Pyrene fire extinguisher. 
This company has also taken on 
the Ridgid pipe wrench line. 


has 


Los Angeles Distributor to 
‘ Build 


The Pacific Mill and Mine Sup- 
ply Company, Incorporated, Los 
Angeles, California, has purchased 
two lots on East Eighth Street and 
has let a contract for the imme- 
diate construction of a building to 
be occupied by its offices and ware- 
house. The building, which is to 
be of Spanish architecture, will be 
erected on one of the two lots, 
leaving the balance of the property 
for future expansion. The ad- 
dress of the new offices will be 2338 
East Eighth Street. 

* * * 

J. K. Wiswell Joins Henry 

Duncan 

Joseph K. Wiswell, who has 
been associated with a number of 
the leading distributing houses in 
Boston, and most recently with 
Parker and Company, is 
now with the Henry Duncan Cor- 
poration, Everett, Massachusetts. 
He will be in charge of the com- 
pany’s industrial department. 

* * * 
Hayden Distributor for 
O’Brien Varnish 

The Hayden Supply Company, 
Grand Rapids, Michigan, has been 
appointed a distributor by the 
O’Brien Varnish Company, South 
Bend, Indiana. 


Chase, 


L. G. Henes in New Building 
The L. G. Henes Machinery 
Company, Los Angeles, California, 
has moved into a new building at 
1500 Santa Fe Avenue. 
* * * 


Handles Tontex 
Line 

The Esmueller Mill Furnishings 
Company, St, Louis, Missouri, has 
taken on the Tontex line of rubber 
belting, which is in line with the 
company’s expansion in power 
transmission lines. 

W. C. Esmueller, president of 
the company, was chairman of the 
general committee in charge of the 
convention of the Association of 
Operative Millers held in St. Louis 
in June. 


Esmueller 


Elder Receives Award 
for Best Essay 

Robert F. Elder, specialist in mar- 
ket research, has been awarded the 
Alvan T. Simonds prize of $1,000 
for the best essay on “Reducing the 
Costs of Distribution” for the year 
1928, according to announcement 
made by the American Management 
Association, which conducted the 
competition. 


ee re 





y ~ 
Fone oi th ie ea 


The judges were Dr. Fred E. 
Clark, professor of marketing, 
Northwestern University, Dr. Don- 
ald Cowan, Swift and Company, and 
E. E. Ames, vice-president and di- 
rector of sales, General Box Com- 
pany. 

Mr. Elder is a graduate of Har- 
vard University and specialist in 
marketing research for the Brown 
Company, Berlin, New Hampshire, 
and Portland, Maine. 

a 


C. K. Gartner Resigns 

Charles K. Gartner has resigned 
from the H. Channon Company, 
Chicago, with which he has been 
associated for a number of years 
and for the past three and one-half 
years as vice-president and sales 
manager. 

Mr, Gartner has not as yet made 
any plans for the future and until 
further notice may be reached at 
1228 Pratt Boulevard, Chicago. 

a a 
A “Traveling” Salesman for 

Woodbury and Wheeler 

The Woodbury and Wheeler 
Company, Portland, Oregon, an- 
nounces that Sid Woodbury, Jr., 
has joined its sales staff. Besides 
having (Continued on page 84) 








E. P. Welles, president of Charles H. Besley and Company, Chicago, must 
have had a mighty interesting trip, if the above photograph is indicative of other 
places visited.. This group was snapped in front of the Pyramids and Sphinx at 


Cairo, Egypt. 


They are, from left to right in the upper portion of the picture: 


Miss Lewis, Mexico City; Edw. P. Welles, Miss Hill, Batavia, Illinois, and Mrs. 


Welles. 


Directly in front of Mrs. Welles is Mohammed Hassan, Dragoman for 


the party and personal guide for Mr. and Mrs. Welles during their stay in Cairo. 
The other three Arabs are camel boys. Miss Lewis and Miss Hill were chance 
acquaintances, who accompanied Mr. and Mrs. Welles on camels to the Pyramids. 
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STOCKHAM PLAYS FAIR 


STOCKHAM never sells direct. Every Stockham 

Fitting is sold in one way only—through es- 

tablished wholesale distributors. If you are. 
not already selling Stockham Fittings, learn 

how the Stockham Fair Play Policy can be 

profitable to you. 


STOCKHAM PIPE & FITTINGS 
COMPANY 


Birmingham, Alabama 


Stocks in Boston, New York, Chicago, Houston, Los Angeles 





Be sure the name STOCKHAM is on the Fittings you buy 


STOCKHAM FITTINGS 


CAST IRON ELECTRIC CAST STEEL MALLEABLE 
Screwed—Flanged—Drainage Screwed—Flanged Standard—Extra Heavy—Oil Country Malleable 
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New England 


“What’s Selling 
in My Territory?” 


Based on reports from dis- 





tributors, comparing volume 





of business for the month KEY TO CHART 
° 9 ° | om No Change 
ending July 15, 1929, with wl am, 
business during the corres- | . —= 5% better 
. — Poorer 
ponding period of 1928. ae a eee 
* Better comparison than last month 











NEW MIDDLE EAST WEST 
Item ENGLAND |ATLANTIC | CENTRAL | CENTRAL |SOUTHERN | WESTERN 


Poorer | Better | Poorer tter er tter tter Better | Poorer | Better 


Belt ing, Leather 


Belting, Composition O 
~ * 
Belting, Rubber 


Belt Fasteners and Lacers 


Chain Blocks 


Compressors 
Electric Tools— 
Drills, Hammers, etc. 
Grinding Wheels, Wire 
Wheels, etc. 


Iron and Steel Bars 


Ladders, Safety 
Machine Tools and 
Equipment 
Mechanical Rubber 
oods 


Mechanics’ Handtools 


Nuts, Bolts, and Rivets 
Packing 


Paints, Lacquers, etc. 


Paint Spraying Equip- 
ment 


Pipe and Pipe Fittings 
Pumps 

Sandpaper, Emery Cloth 
Saws 

Shop Supplies 
Transmission Equipment 
Trucks, Lift Trucks 
Vises 


Valves 
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Bassick steel stationary 
casters 


[8 sizes] 


Bassick steel swivel 
truck-casters 


[5 sizes] 


for Bassick Steel Truck-Casters 


A real protection for your floors 


Quiet . . . resilient... enduring. A protective wheel without an equal 
— built for Bassick casters. If your trucks are pounding costly floors 
to pieces... if noise is impairing efficiency .. . or if you seek new 
economy —try this new combination . . . Baco wheels in Bassick casters. 


Four points to remember about Baco Wheels 


JT FLOOR PROTECTION. Baco wheels have a special SELF-OILING BEARINGS. The Moraine Durex bear- 
composition tread of tough, long wearing rubber whose ing is self lubricating. It is offered in no caster wheels 
resilience gives the greatest possible degree of floor protec- but Bassick’s. 


tion and quietness. ENDURING STRENGTH. The body is a special Bake- 


TREAD WILL NOT COME OFF. The tread is attached lite composition, molded under extreme pressure. For 
to the body of the wheel by a new, patented process, all practical commercial purposes the body of the Baco wheel 
and becomes an integral part of the wheel itself. is unbreakable. 


Bassick Steel Truck Casters with Baco Wheels can be furnished in. Cadmium Rust Proof Finish 


Let us send you prices and complete information 


BASSICK 





CASTERS 


THE BASSICK COMPANY . Bridgeport - Connecticut 


For 33 years, leading manufacturers of high grade casters for warehouse and factory, for office and home. . 
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(Continued from page 80) 
studied mechanical engineering for 
two and one-half years, Mr. Wood- 
bury was evidently a_ believer 
in the well-known saying, “Join 
the Navy—See the World,” inas- 
much as he has dropped anchor at 
such ports as South America, 
Japan, China, and the Philippines. 
He has also been connected with 
the Grand Store Equip- 
ment Corporation as a salesman. 

Several new lines have been 
taken on by the Woodbury and 
Wheeler Company, including Car- 
Steel Company, National 
pipe, Raybestos and Hycoe brake 
lining, and Mason regulators. 

New Lines Added by 

Bittenbender 

The sittenbender Company, 
Scranton, Pennsylvania, has added 
the lines of the Republic Rubber 
Company, Curtis Pneumatic Machin- 
ery Company and the line of Plews 
pump oilers. 

Capen Has New Quarters 

The Capen Belting Company has 
moved from 1402 Chestnut Street, 
St. Louis, Missouri, to a new two- 
story building with basement at 
1920 Washington Avenue. This 
building, which has been leased by 
the Capen Belting Company, con- 
tains 70,000 square feet of floor 
space which has been very con- 
veniently arranged. The building 
itself is constructed to allow a 


Rapids 


negie 


maximum amount of light. 
One of the interesting features 





New home of the Capen Belting and 
Rubber Company, St. Louis. 


of the company’s new location is 
the fact that the property runs 
through from Washington Street 
to the next block, a large amount 
of space to the rear of the building 
being used for customers’ parking 
accommodations and for shipping 
facilities. 


i 
Schlafer Hardware Company 
Reports 
The Schlafer Hardware Com- 
pany, Appleton, Wisconsin, has 


published its Paper Mill Specialty 
Catalog Number 25. This catalog 
is said to be the only publication 
of its kind devoted to items of in- 
terest to the paper maker. It has 
been arranged in loose leaf style 
and printed in four colors on 
enameled stock, 

K. M. Haugen, formerly with 
Kelly - How - Thomson Company, 
has been placed in charge of sales 


for the Schlafer Hardware Com- 
pany. 
This company has been ap- 


pointed a distributor for Hodell 
chains in northern Wisconsin and 
Michigan. 

According to the Schlafer com- 
pany’s report, regardless of the 
downward trend in local building 
operations, business conditions are 
a great deal better than last year 
at this time. 

‘+ - 2 
New England Firm Handles 
Oesterlein Equipment 

The General Machinery Corpora- 
tion, Boston, Massachusetts, is 
now distributing the Oecsterlein 
Machine Company's line of milling 
machinery, grinding machines and 
drilling machines, 

K K ok 
Peden Builds 

The Peden Iron and Steel Com- 
pany, Houston, Texas, is building 
a four-story office building in 
Baker Street at the San Jacinto 
bridge. It will occupy a space 80 
by 150 feet. 

* Ok Ok 


Munnell and Sherrill Move 


Munnell and Sherrill, distrib- 
utors of Portland, Oregon, have 
moved into a new three story 
building at 100 First Street. This 
building, which is of reinforced 


concrete construction, gives them 
approximately 20,000 square feet 
of floor space. 





J. G. Belding, president Lombard Iron 
Works and Supply Company. 


Belding Becomes Lombard 
President 

Election of the following officers 
is announced by the Lombard Iron 
Works and Supply Company, 
Augusta, Georgia: 

J. G. Belding, president; W. A. 
Rigsby, treasurer, and S. Donald 
Fortson, secretary. George 5S. 
Lombard and I. S. Ferguson have 
been elected directors, in addition 
to the above officers. 

Other appointments made _ re- 
cently by this company are How- 
ard M. Leitner, superintendent; J. 
L. Burford, cashier, and E. J. Han- 
ahan, manager of the mill supply 
department. 

* Ok OK 


Hinds and Coon Move 


Hinds and Coon, Boston, Massa- 
chusetts, have moved to new and 
larger quarters at 116-118 Pearl 
Street. This move was made re- 
cently after a fire in the building in 
which they were located at 45 Pur- 
chase Street. They occupy the first 
floor and basement of the new 
quarters, which cover about 5,500 
square feet of floor space. A great 
deal of this space is given over to 
the storage of the company’s stock 
of belts, which includes 25 to 30 
belts ranging in size from 72 
inches down. 

The Hinds and Coon organiza- 
tion was started in 1895 as a part- 
nership and continued as such un- 
til Mr. Coon’s death in 1919, when 
Mr. Hinds took over the entire 
business. (Continued on page 97) 
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‘*PIONEER” Steel 
Hanger costs less to 
stock than any other 
and is now so well 
introduced that it al- 
most sells itself. Mil- 
lions in actual use. 


AVORITES 


These unique specialty lines — widely 
advertised—respond wonderfully, you 
will find, to a little push and pep. 





Steady repeat busi- 
ness brings sure profits. 


\a 


\a 


A 





New uses are being 
found right along for 
the “UNBRAKO” 


Screw; the sales, 
therefore, are increas- 
ing—and rapidly. 
Don’t miss this oppor- 
tunity. 








| 
| * HALLOWELL” Steel Table for Sorting, Wrapping, Assembling, Inspecting,— 
Socket Head Cap | in other words, every wholesale house, shipping room, mill shop and Factory are 
| excellent prospects.—Go to it. 

| 


1368 Standard Styles and Sizes ot ‘‘HALLOWELL” Steel Work Benches and Tables 


Neg SS? 














Pats. Appl. For 


“HALLOWELL” Steel Truck—One of 2745 


standard sizes and styles. Stake pockets 
and similar corner fixtures are all inter- 
changeable. The “HALLOWELL”’ Steel 
Top is smooth and will not splinter, never 
gets soggy; no screw or nail heads to scratch 
and tear. The ‘“HALLOWELL” is easy to 
push. 








“HALLOWELL” Steel Bench Legs have 
become very popular because they can 
be picked up from stock, ready for use. 
As they are rigid as rocks, give absolute 
satisfaction and cost little, it’s no wonder 
they are ready sellers. 


Patd. Pats. Pendg. 





“HOLLOWELL” 
Steel Collars are rec- 
ognized to be the best 
made. Their quality 
combined with their 
high polish and low 
price, explains their 
great popularity. 





“UNBRAKO” Hollow 
Set Screws stand up 
under strains that 
wreck other screws 
similarly tested and 
naturally the “UN- 
BRAKO” has become 
very popular—in 
other words—it’s easy 
to sell. 





“HALLOWELL” Steel Benches save time and 
money. No carpenter to hire—no lumber to buy. 


Can’t splinter or burn. 


years. 
tinuous benches. 
tools. 


ready to ship. 


Rugged—built to last for 
Standard lengths easily joined for con- 
Steel Bench Drawers protect 
Complete line of Steel Benches, Steel 
Tables, Steel Tool Stands 


all lines in stock 





STANDARD PRESSED STEEL CO. 








BRANCHES BRANCHES 
BOSTON JENKINTOWN, PENNA. NEW YORK 
CHICAGO SAN FRANCISCO 
DETROIT 


BOX 16 


ST.LOUIS 
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About M a 


TIF hat’s the News 


nufacturers P 


A department where manufacturers may announce new litera- 
ture, changes in personnel, news of executives or salesmen, 
changes in quarters, or any other facts of interest to the trade. 

Photographs or cuts are especially desirable. 


National Catalog Plan 


The catalog committee of the Na- 


tional Supply and Machinery Dis- 
tributors Association, which was 
authorized to carry out the report 
submitted at the Atlantic City con- 


vention and put the plan suggested 
into operation, has issued an an- 
nouncement describing the plan, 
which will be known as the National 
Catalog Plan. The Cuneo Press, In- 
corporated, Chicago, has been se- 
lected by the committee as the official 
catalog publisher under the National 


Catalog Plan. 
The plan is offered to the members 
of the National Association, and 


members of the Southern Supply and 
Machinery Dealers Association are 
invited to participate in it. 
mittee announces that 
who are not members of 
may participate 
joining one of them. 


The com- 
distributors 

either as- 
sociation only by 


\n announcement 


regarding the 





© BACHRACH 


Julian Codman 


plan has also been sent to manufac- 
turers of industrial supplies and ma- 
chinery, in which the manufacturers’ 
participation is explained. 

.-. * 


Anderson Is Ford Chain 
Sales Manager 
A, Anderson is now sales man- 
ager of the Ford Chain Block Com- 
pany, Philadelphia, Pennsylvania. 
x * x 


Fabreeka Belting Has 
New Offices 

3elting Company, 
Boston, Massachusetts, announces 
the removal of its offices to 20-24 
East Street, where it will occupy the 
entire seventh floor. The new loca- 
tion will provide greater space and 
will also give better shipping facili- 


The Fabreeka 


ties, being but a block from the South 
Station. 

The company’s president, 
a graduate 


Julian 


Codman, of Harvard in 


Wm. P. Brennan 


Officials of the Fabreeka Belting 
Company, Boston, Massachusetts 





1892, served throughout the war in 
the army, and for nearly a year was 
with the American Expeditionary 
Forces. Mr. Codman retired from 
the Reserves in 1928 with the rank 
of Lieutenant-Colonel. He is a well- 
known lawyer and has become a na- 
tionally known figure in legislative 
hearings at Washington. 

John S. Codman, treasurer and 
general manager, graduated from 
Harvard in 1890 and Massachusetts 
Institute of Technology in 1893. He 
was a pioneer in the field of illumi- 
nating engineering, was _ vice-presi- 
dent of the Illuminating Engineering 
Society for two years, and consultant 
for the General Electric Company. 

During the war he was a member 
of the Home Guard and manager of 
the New England Belgian Relief 
lund, for which latter work he was 
made Chevalier de l’Ordre de Leo- 
pold by the Belgian Government. 


William P. Vice-Presi- 


Brennan, 


John S. Codman 
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dent in charge of sales, is responsible 
for the establishment of Fabreeka’s 
policy in dealing with distributors. 
Mr. Brennan has had many years of 
experience acquired as a salesman 
and later as manager of sales for the 
old New England house of Priest, 
Page and Company of Boston. 
* * 6 
Connors Resigns as Republic 
Rubber President 
James H. Connors, president of 
the Republic Rubber Co., Youngs- 
town, Ohio, has resigned and an- 
nounces that he will take an extended 
vacation in the eastern states. The 
announcement of his resignation was 
made recently at a dinner given by 
Mr. Connors at the Youngstown 





J. H. Connors 


Country Club. He did not, however, 
state his plans for the future. 

Mr. Connors has been associated 
with the Republic Rubber Company 


since 1922, when the organization was | 


operating with C. H. Booth as re- 
ceiver. The general conditions of the 
company were improved under his 
management and a_ representative 
sales and factory organization built 
up. 

Mr. Connors’ successor has not as 
yet been named. 

i . 
Hurley and Roche Buy Binks 
Spray Equipment 

Neil C. Hurley and J. F. Roche, 
operating as a company, known as 
the Chicago Utilities Corporation, 
have purchased and taken over the 
active management of the newly 
reorganized Binks Manufacturing 








126 Brush Street, 


There is a rich harvest of business for every dis- 
tributor handling the Capital RED CAP Line of 
Industrial Brooms and Brushes. The RED CAP 
Line is the acknowledged leader in its field—as is 
proved by the fact that more RED CAP Indus- 
trial Brooms and Brushes are sold than any other 


make. America’s leading distributors sell the 
RED CAP Line—and make big money with it. 
Plant this winner in your business field now and 
start reaping the profits immediately. 


Catalog 17 and details of our 
tested sales co-operation policy 
sent gladly upon your request. 


Harvest Your 
RED CApProfits 








INDIANAPOLIS BRUSH © BROOM MFG. CO. 
Indianapolis, Indiana 
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Company, manufacturers of spray 
painting equipment and spray cool- 
ing systems. This was formerly 
the Binks Spray Equipment Com- 
pany and is located at 3124 Car- 
roll Avenue, Chicago. 

Mr. Hurley, president of the new 
company, was formerly vice-presi- 
dent, president and chairman of 
the board of directors of the Hur- 
ley Machine Company. 

J. F. Roche, who was formerly 
inanager of the Montana Power 
Company, vice-president of the 
Apex Electric Distributing Com- 
pany, and assistant to the president 
of the Edison Electric Appliance 
Company, is executive vice-presi- 
dent and treasurer of the company, 


ok ok *x 


Tool Manufacturers 
Merge 

The Portable Power Tool Corp., 
Chicago, manufacturers of portable 
electric hand saws, recently merged 
with the Power King Drill Co., War- 
saw, Ind. The machinery and equip- 
ment of the Portable Power Tool 
Corp. has been moved to the factory 
at Warsaw, where the new company, 
which will operate under the name of 
the Portable Power Tool Company, 
will have a complete line of electric 
hand saws and electric drills. Sev- 
eral responsible men have been added 
to the board of directors and the 





A. J. LaGess, director of sales, Portable 


Power Tool Corporation, 


Warsaw, 
Indiana. 








The Advance Car Mover Company’s new factory at 112 North Outegamie Street, 
Appleton, Wisconsin, is a modern mill type building. 





capital of the company has been ade- 
quately increased. 

A. J. LaGess will continue as di- 
rector of sales of the new company. 


* * * 


Yale and Towne Purchase 
Stuebing-Cowan 


Announcement has been made of 
the purchase of the assets and good- 
will of the Stuebing-Cowan Com- 
pany, Cincinnati, Ohio, and Holyoke, 
Massachusetts, by the Yale and 
Towne Manufacturing Company, 
Stamford, Connecticut. Through this 
purchase Yale and Towne acquire a 
complete line of single and multiple 
lift hand trucks. 

The sales of the combined prod- 
ucts of the two companies will be un- 
der the supervision of James C. Mor- 
gan. The executive personnel of the 
Stuebing-Cowan Company will en- 
ter the services of Yale and Towne, 
Walter C. 
sistant to Mr. Morgan, in charge of 
all truck sales, and William Stuebing 
continuing to act as superintendent 
of the Cincinnati plant. A new plant 
is being constructed in Cincinnati 
which it is claimed will be the most 
modern of its kind. A one-story fire- 
proof structure, 160 by 330 feet is 
being erected, with a two-story office 
building of wire cut brick and stone 
trim, at an approximate cost of 


$200,000. 


Stuebing acting as as- 


* * * 


National Twist Drill Buys 
Interest in Winter 
Brothers 

The National Twist Drill and Tool 
Company, Detroit, manufacturers of 
twist drills, milling cutters, reamers, 
hobs, and special tools, announces the 
acquisition of a substantial interest 


in the Winter Brothers Company, 
Wrentham, Massachusetts, manufac- 
turers of taps and dies. 

No changes are contemplated in 
the Winter Brothers Company’s or- 
ganization and the executives, John 
Murray and Charles Winter, will re- 
main in the same capacities as before. 

* * * 
Power Transmission Associa- 
tion News 

The recent Boston regional meet- 
ing is reported a success by the 
Power Transmission Association. 
During the dinner, with 79 in attend- 
ance, a film on the “Making of 
Leather Belting” was shown. 

A talk on “The Distributors’ 
Place in Selling Transmission” was 
given by M. C. Sargent, vice-presi- 
dent, Bellamy-McKim Company, 
Boston, Massachusetts, followed by 
an open discussion on “How It Paid 
to Know Power Costs and Group 
Drive in a Slate Mill,” led by Frank 
Rudy of the Monson Maine Slate 
Company. 

A New York regional meeting is 
being planned for September 9. 

* * * 
Alvin T. Simonds Announces 
1929 Economic Contest 

Alvin T. Simonds, president, 
Simonds Saw and Steel Company, 
Fitchburg, Massachusetts, an- 
nounces as the subject for his 1929 
economic contest, “The Federal 
Reserve System and the Control of 
Credit.” Mr, Simonds has _pro- 
moted a like contest every year 
since 1921 for the purpose of help- 
ing to increase general economic 
intelligence in the United States. 
For the best essays each year prizes 
of $1,000 and $500 are offered. 


The contest is open to everyone 


= RT ERE Ip IT nr et 


REPOS SMT 4 





AUGUST, 1929 


MILL SUPPLIES 


89 





There is only 1 
Unbreakable | 
Hack Saw Blade 
with a High Speed 
Steel Cutting 
Edge 


and the essays may be as short or 
as long as the contestant chooses. 
Each one must either open or close 
with a summary not exceeding 
2,900 words in length and written 
in such a manner that it may be 
used as a separate magazine ar- 
ticle. December 31, 1929, is the 
closing date and all essays must 
be in the hands of the Economic 
Contest Editor, Simonds Saw and 
Steel Company, 470 Main St., 
Fitchburg, Massachusetts, on or 
before that date. Those interested 
in competing should write for the 
contest rules, as no essay will be 
considered unless it is prepared in 
accordance with these rules. 








profitable 


Marvel Blades are _ prof- 
itable to mill suppliers for 
they outsell all others 
wherever properly intro- 
duced. They can be rec- 
ommended for any job with 








the assurance that they 
will give absolute satisfac- 
tion. They are no higher 
in price than ordinary high 
speed steel blades, carry a 
generous margin and min- 
imize exchange and han- 
dling costs, Sizes for all 
power hack saws. Write 
for catalog and proposition 
today. 





Armstrong-Blum 


Mfg. Co. 
“‘The Hack Saw People’’ 
353 N. Francisco Ave. :: Chicago 


| American 


* * * 


Group Meeting Plan Proving 
Effective 


The “Official Bulletin” of the 
American Supply and Machinery 
Manufacturers’ Association reports 
that, judging by the interest shown 
by distributors who are members 
of the Southern and National As- 
sociations, the group meeting plan 
is meeting with success. 

R. Kennedy Hanson, secretary- 
manager, has represented the 
Association at several 
meetings of groups of distributors 
and has assured the latter of the 
manufacturers’ desire to iron out 
any problems affecting proper dis- 
tribution, and to work for their 
proper correction from both angles 
—manufacturer and distributor. 


“Distribution problems on bolts, 


J 


J. E. Dilworth, center, amiable president 
of the J. E. Dilworth Company, Mem- 
phis, Tennessee, poses for this fine pic- 
ture with two of his trustworthy aids, 
Vernon Houston (left) and Bob Elwell. 
We'd say they’re a good looking trio. 



















Fire 
Prevention 
Column 


Did you know that 
the greatest individ- 
ual damage from all 
causes by fire is smok- 
ing — the carelessly 
dropped match? The 
National Board of Fire 
Underwriters has recently 
confronted us with this as- 
tounding fact. <A_ cigarette 
butt or unextinguished match, 
dropped into oily waste, causes 
millions of dollars of damage 
yearly. 
How can we help ourselves against 

this everpresent evil’ First, by pro- 
moting safety education. Second, by 
installing preventative equipment, and 
third, by using protective means. 
Diener Equipment solves these problems 
for you, completely and efficiently. 


DIENER 


Fire Appliances 


The 2%-Gallon Foam Type 
Extinguisher shown here 
ejects 20 gallons of thick, 
durable foam — having a 
blanketing effect on burning 
liquids. 

Essential at all times where 
gasoline, oil, enamel, grease or 
lacquer is used or stored. 





2% Gallon Non-Freez- 
ing Extinguisher 


The solution in this special 
Diener extinguisher will 
stand a temperature of 40 
degrees below zero. 

Where an approved 2%- 
gallon machine is required, 
and the ordinary type ex- 
tinguisher cannot be used, 
then you must have a Non- 
Freezing extinguisher. Ex- 
cellent for unheated build- 
ings. 








5-Gallon Pump Tank 
Extinguisher 
This extinguisher takes water 
from any source—especially 
well suited for use in heated 
buildings. 


>< 


Send for the Diener Cat- 
alog of Fire Protection 
Appliances now! 
Diener Fire 
labeled by 
Board of Fire Underwriters, 
and the Associated Factory 
Mutual Fire Insurance Com- 

panies. 


Geo. W. Diener Mfg. Co. 
403 N. Monticello Avenue 
CHICAGO 


Appliances are 
t Nationa’ 
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co/ 


—and one 
small man| 
spots a loaded 
car with ut-| 
mostease with | 
the new Bad- | 
ger Car| 
Mover 
and he 
does it! 
fast, 
too, 
and) 
with | 
safe- 
ty. 


Badger Car Mover 

-adopted as standard by the 
largest industrial users. Profitable 
and fast selling for mill 
supply distributors 
and their sales- 
men. 



























Powerful- 
Speedy / 


Ease of handling, 
power, speed, 
safety and ex- 
treme durability 
are strong 
sales points 
substantiated 
by steady 
repeat 
business. 








Safety 
Car 
Wrench 


Unbreakable with or- 
Auto- 
matically adjusts itself 


dinary usage. 


to any size winding tap 
on hopper bottom cars. 
Can be used where other 
style wrenches fail and 
with absolute safety. 


Write for details and prices 


ADVANCE 


CAR MOVER CO. 
APPLETON, WISCONSIN 








| Mr. 


| meeting 
| South Carolina in 


| Iron Company, 


saws, files, electric tools and pipe 
have been presented, and many of 
these complaints are fair and will 
be referred to our contact and 
arbitration committee for proper 
course,’ states the bulletin. 
“Through contacts with the dis- 
tributors, many misunderstandings 
can be fully settled during the 
meetings. 

“As these group meetings pro- 
gress, it will be more essential than 


| ever that members of our associa- 


tion group themselves by industry. 

“Distributors have had a taste 
and it is the belief of 
Hanson that interest in and 
demand for this type of merchan- 
| dising control will be greater. The 
| recent resale policy on iron pipe 


of resale, 


| has been far-reaching and very ef- 
dD - 


fective, bringing an assured profit 
to those handling this commodity.” 

Forty-two distributors from Ala- 
bama, Georgia, and 
South Carolina were in attendance 
at a meeting held in Atlanta. As 
a result of this meeting, it is re- 
ported, Atlanta distributors will or- 
ganize a local group, and it is be- 
lieved distributors in other sections 
are planning to do the same. A 
will be held in North or 
August, and this 


‘Tennessee 


will complete the southeastern ter- | 


ritory, with the exception of 


Florida. 


lec- 


R. W. 


tric ‘TVool 


Van Dorn 


Procter, 


Company, 


There’s an old saying that birds of a | 
| feather flock together, and these three 
sure do, for they’re brothers both in | 


blood and in business, and they’re okeh, 
too. Left to right: James Pidgeon, sec- 
retary-treasurer of the Pidgeon-Thomas 
Memphis, 
| Phil Pidgeon, president, and Frank C. 
Pidgeon, vice-president. 














STANDARD 





SELF ALIGNING 
BELT FASTENER 


Sells fastest because it is easiest to 
operate, speeding production for 
your customers. One tap of the 
hammer holds plates aligned until 
rivets are driven. Write today for 
details on this fast money-making 
product. 


Exclusive Territory May Be 
Obtained. 


The Bourne-Fuller Co. 


(Upson Works) 


Unionville 3: Conn. 











chairman of 











Tennessee; | 





INJECTORS 


deliver profits 
for You! 


Mill Supply Distributors and their sales- 
men will find a considerable volume of new 
and profitabie business handling U. S. 
Automatic Injectors . his equipment 
is needed by every steam boiler user . 
takes the place of a boiler feed pump, 
utilizing raw steam to maintain adequate 
water level. . . The service work on U.S. 
Injectors is profitable and the replacement 
parts feature is unusually attractive... 
more than 700,000 satisfied users. Write 
today for money making details. 


AMERICAN 
INJECTOR CO. 


DETROIT, MICH. 
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E. H. Sachleben, of E. H. Sachleben and 
Company, St. Louis, may not be so 
“hot” about this picture of himself, for 
Mr. Sachleben, besides “knowing his 
stuff” in the distributing business, is an 
expert photographer and he might think 
we should have done a better job. 


the merchandising committee ap- 
pointed by the American Associa- 
tion at the Atlantic City conven- 
tion, has called a meeting of that 
committee for Cleveland in August. 
This committee was appointed to 
work out the details of a plan for 
putting effective merchandising 
data into the hands of the distrib- 
utor’s salesman, and_ generally 
helping him to increase his eff- 
ciency. 
* * x 

Pyott Uses Novel Advertising 

The Pyott Foundry Company, 
Chicago, Illinois, is reinforcing its 
trade paper advertising on pulleys 
and sheaves with six mailing 
pieces. 

These little circulars are very 
novel in that they are designed to 
draw the attention of the reader 
immediately the circular is opened 
to the particular subject discussed 
within, This is done by a movable 





E. B. Graft of the Graft-Pelle Company, 
Louisville, obligingly stopped activities 
in his office long enough for us to get a 
snapshot of this fine quartette. Mr. 
Graft is at the right. The others are, 
left to right, E. Kaolin, N. Yost and C. | 

Miller. 

















SCHIEREN TANNED 
WATERPROOF 


DUXBAK Leather BELTING 


THE MOST PLIABLE OAK-TANNED BELT 


yT Fr + 


Whatisa profit for... 
if not to keep ? 


7 is the re- 
sult of all your good works. You 
can’t afford to see it frittered away. 
If the leather belt you sell doesn’t 
make good, you must. 


On that basis alone there is no belt 
better to sell than Duxbak. It is 
going to run straight and true on 
the pulleys. It is going to deliver 
every ounce of its rated power capa- 
city. And it is. going to last as long 
or longer than your customer ex- 
pects. 


Many Duxbak distributors are find- 
ing our belting sales promotion plan 
a splendid aid. Write for it. Your 
request incurs no obligation 
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Patented Features 
and remarkable 
performance 
make 


ALTA 
TOOLS 


Big Sellers 





Cash in on the ALTA 
Electric Hand Tools’ 
well-known qualities of 
speed, convenience, 
safety, accuracy, dura- 
bility and efficiency. If 
you aren’t well-ac- 
quainted with ALTA 
performance write for in- 
formation today. 


Three Sizes— Tilting Base — 
Depth Adjustment 


Write for full information today. 


APPAT 


GEAR WORKS, 2c. 
Division of Simonds 
Saw and Steel Company 


7524 MEADE STREET 
PITTSBURGH PA. 


— ee 


Name 
Address 
City 


State_ 














| Here’s a part of the crowd that keeps things buzzing for Industrial Supplies, In- 
corporated, Memphis, Tennessee. We present, left to right: 
Inez Gordon, William Newton, Jr., G. E. Thorn, and F. B. Perry. 








J. R. Rother, Miss 





piece of cardboard which typifies 
in each instance the item or qual- 
ity being described. 

For instance, in the case of the 
folder on horsepower, as the cover 
is opened a group of horses moves 
forward between two pulleys, and 
so on. 

* * Ox 
Roy Baldwin with Simonds 
25 Years 

Roy D. Baldwin has celebrated his 
25th anniversary with the Simonds 
Saw and Steel Company, Fitchburg, 
Massachusetts, 22 years of which 
have been spent as advertising man- 
ager of the company. 

Mr. Baldwin joined the Simonds 
organization in 1904. For the three 
following years he had charge of the 


| writing of sales letters and of local 
| advertising in the company’s Chicago 


district. In 1907 he was placed in 
charge of advertising activities at the 
general offices in Fitchburg, where 


the company has been doing business 
since 1832. 
:-* * 

Van Dorn Appointments 

J. M. (Jack) Beggs has been 
placed in charge of the advertising 
department of the Van Dorn Elec- 
tric Tool Company, Cleveland, Ohio. 
Mr. Beggs has been transferred from 
the company’s sales department. 

R. W. Proctor, who comes to Van 
Dorn from the Black and Decker 
Manufacturing Company, assumes 
the duties of general sales manager, 
succeeding Lyman H. Bellows, who 
has resigned. 

* ok x 


Boston Woven Hose Execu- 
tives Travel West 
When J. Newton Smith, president, 
and Arthur C. Kingston, vice-presi- 
dent, Boston Woven Hose and Rub- 
ber Company, Boston, Massachusetts, 
made a transcontinental sales and 





We're not very proud of this picture. 
the camera work wasn’t so hot. 


The subjects were good, all right, but 


Nevertheless, we are presenting herewith a 
part of the staff of E. D. Morton and Company, Incorporated, Louisville. 


Left to 


right, James A. McGill, who has charge of the billing; E. D. Morton, president 

of the company; Narcissa Tyler, billing department; Phil J. Meyer, secretary 

to Mr. Morton; George Holburn, Jr., vice-president and buyer; Marie Rudio, 

bookkeeping department; Thomas F. Bachman, cashier, and Lillian Osterman, 
stenographer. 
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general survey trip recently, they | {== 


came in contact for the first time | 
with the company’s western custom- 
ers. 

During this trip Messrs. Smith and 
Kingston had an opportunity of 
visiting J. B. Lippincott, for many 
years the company’s western sales 
representative. 

* OK Ox 
Renublic Advances Dollison 

At a recent meeting of its board 
of directors, O. S. Dollison, formerly 
sales manager, was elected a director 


and vice-president in charge of sales | || 








_ For Customer 
 Satisfaction— 


Recommend 


ABRASIVE 





O. S. Dollison 


of the Republic Rubber Company, 
Youngstown, Ohio. Mr. Dollison has 
been connected with the rubber in- 
dustry for the past 20 years, and has 
been active in the direction of Re- 
public affairs since 1922. 
x * * 

Jenkins Issues Booklets for 

Engineers and Architects 

Jenkins Brothers, New York City, 
is issuing a series of brochures for 
mailing to architects and engineers 
containing historical resumés of arch- 
itectural developments affecting vari- 
ous classes of buildings. The first 
two to be mailed out contain informa- 
tion with reference to hospitals and 
office buildings. Others will be de- 
voted to industrial plants, office build- 
ings, schools, hotels, and stores. 

es 
Taylor to Issue Catalog 

The S. G. Taylor Chain Company, 

Hammond, Indiana, will have ready 


Grinding 
Wheels 


It is a generally accepted 
fact that a product built 
on a quality basis stands 
foremost. 


When you sell Abrasive 
Grinding Wheels you are 
delivering quality, and 
are giving a wheel that 
stands higher speeds, cuts 
cleaner and has a longer 
service life. 


Not only are you selling 
customer satisfaction on 
the initial order but you 
are assuring yourself of 
profitable repeat orders 
in the future. 


ABRASIVE COMPANY 








DIVISION OF SIMONDS SAW AND STEEL. COMPANY 








Tacony and Fraley Sts. 


PHILADELPHIA, PA. 
CHICAGO 


for distribution September 1 a new 
catalog which has eliminated a great 
many items. It will give definite in- 
formation (Continued on page 96) 


DETROIT 
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BUSINESS TIPS 


ALLIANCE, OHIO.—Alliance Steel 
Products Company has plans for a one- 


story plant addition, to cost approxi- 
mately $40,000. 
es 
BAY CITY, MICH.—Murray Cor- 


poration of America, 1424 Aberle Street, 
Detroit, is planning alterations to its 
power plant in Bay City. The architect 
is Albert Marquette building, 
Detroit. 


Kahn, 


e % 


BIRMINGHAM, ALA.—Lamson & 
Sessions Company, Cleveland, has 
closed bids on a one-story plant addi- 
tion. The company’s home office is 
1971 West 85th Street, Cleveland. The 
architect is George S. Rider Company, 
Century building, Cleveland. 

* * * 

BOSTON, MASS.—The Scully Com- 
pany, 238 Main Street, 
Massachusetts, been awarded the 
contract three-story addition to 
the plant of the Mason Regulator Com- 
pany, 1190 Adams Street, Boston. The 
addition will include a boiler house. 

x * 

BROOKLYN, N. Y.—Pioneer In- 
strument Company has started construc- 
tion of an addition, which will contain 
approximately 18,000 square feet of 
manufacturing space. The company, 
which is located at 754 Lexington Ave- 


Cambridge, 
has 
for a 


nue, manufactures aircraft instruments. 
a oo * 
CANTON, OHIO.—Hercules Motor 


Company, 140 Halliwell Place, is plan- 


ning an addition, which will provide 
about 68,000 square feet of additional 
floor space. The company manufac- 


tures engines. 
* * 
CHICAGO, ILL.—Ajax Quilting & 
Manufacturing Company has taken bids 


on the general contract for a mill at 
30th Street and Kilbourn Avenue. The 
mill will be two stories, of brick and 


steel construction, and will cost about 
$150,000, with equipment. The architect 
is Harry Glube, 30 North Michigan 
Avenue. 

* x 


CHICOPEE, MASS.—A. G. Spald- 


ing & Brothers have awarded to the 
\dams & Ruxton Construction Com- 
pany, Springfield, Massachusetts, the 


contract for construction of a machine 
100 feet, and a one-story 


forging building, 40 by 85 feet. 


shop, 30 by 


x Ok x 
CINCINNATI, OHIO.—Rapid Ma- 
chine Corporation will manufacture hat 
blocking and renovating machinery and 
will establish a plant here. This com- 
pany was recently incorporated through 
Allison Bishopric, Annwood and Dexter 
Avenues. 
» 2 


CLEVELAND, OHIO. Reliance 
Electric & Engineering Company, 1088 


New Factories and Additions, 
Under Way or Contemplated, 
Which Carry Sales Possibilities 
for the Distributor of Industrial 
Supplies and Equipment. 








Ivanhoe Road, Northeast, is planning a 
plant addition, 150 by 185 feet, at an 
estimated cost of about $100,000. The 
contract has been awarded to the J. L. 


Hunting Company, Guarantee Title 
building. 

x * x 
DETROIT, MICH.—Western Gear 


Company has leased 50,000 square feet 
at Beard and Chatfield Streets to manu- 
facture various kinds of gears. This is 
a new company which recently took 
over the old Western Gear Company, 
3428 Scotten Avenue. Machinery is be- 
ing installed. K. W. Macral is secretary 
and sales manager of the company. 
x * * 

FARIBAULT, MINN. — Mineral 
Springs Sanatorium is planning a new 
power plant, including three boilers. 

* * * 

FOND DU LAC, WIS.—Giddings & 
Lewis Machine Tool Company has let 
contracts for the construction of a one- 
story machine shop extension, 90 by 250 
feet, to cost approximately $100,000. 
with equipment. Austin Company, 
Cleveland, is consulting engineer. The 
Giddings & Lewis company specializes 
in the manufacture of horizontal boring, 
drilling and milling machinery. 

x“ * *£ 

FORT WORTH, TEXAS.—South- 
ern Air Transport, Incorporated, has 
acquired a 380-acre tract near here for 
an airport, and building plans include 
two hangars and a shop. The com- 
pany’s offices are in the Fort Worth 
National Bank building. 

co: © 
HILL, N. Y.—Nichols 
Company, Halle and Hobson 
Avenues, is planning a three-story plant 
addition. The building will be 77 by 77 
feet. The architects are Leddy & 
Moore, 70 West 40th Street, New York 
City. The Laurel Hill postoffice ad- 
dress is Flushing, N. Y. 

x * * 

LITTLE ROCK, ARK.—Mid-South- 
ern Air Terminal, Incorporated, has an 
option on land near Little Rock for a 
proposed air terminal. Repair shops are 
included in the proposed building pro- 
gram. The company can be addressed 
through William J. Blythe, Boyle build- 
ing, Little Rock. 

* * * 

LODI, N. JjJ.—United Piece Dye 
Works is said to be planning new build- 
ings and additions, to cost approximate- 
ly $55,000. 


LAUREL 


Copper 


LONG BEACH, CALIF.—Perfect 
Caster Company is planning a one-story 
plant addition, 70 by 100 feet. The con- 
tract has been awarded to Sherer & Son, 
1865 East Anaheim Street. 


* * * 


NORTHUMBERLAND, PA.— The 
chamber of commerce is heading a proj- 
ect to erect a silk mill here and lease it 
to a company, the name of which is 
withheld temporarily, for operation. A 
one-story building is planned, which is 
expected to cost approximately $40,000, 
with equipment. 

* * 

PHILADELPHIA, PA.—Ellis Ho- 
siery Company, Philadelphia, which re- 
cently acquired a tract of land on Mid- 
dleburg Pike, near Hagerstown, Mary- 
land, proposes the erection there of a 
mill, of one-story brick construction, 
which, it is reported, will cost approxi- 
mately $35,000, with equipment. Carter 
& Greenwalt, Hagerstown, architects 
and engineers, have been engaged to 
prepare plans. ; 


* * * 
PINOCA, N. C.—Pinoca Mills, In- 
corporated, has let sub-contracts for 


materials to be used in the addition to 
its plant, which will be a two-story, 48 
by 240 foot structure. 

* * x 


ROCK ISLAND, ILL.—International 
Harvester Company is planning to en- 
large its Farwall tractor plant here. A 
general manufacturing building, 620 by 
230 feet, with a second story section, 
90 by 620 feet, and the addition of two 
floors to the recently finished motor 
manufacturing building are planned. 
The new construction will add 93,000 
square feet of floor space to the factory, 
and will involve an expenditure of about 


$1,000,000. E. H. Sohner is superinten- 
dent of the Farwall tractor plant. 
a 
SEATTLE, WASH. — _ Oriental- 


American Traders Corporation is plan- 
ning the establishment of a new silk 
mill in Seattle, and it is hoped the proj- 
ect will be realized this year. The com- 
pany is an expansion of the Oriental 
Fur and Products Company, Railway 
Exchange building, Seattle. H. Butter- 
worth is sponsor of the mill. 


* ok x 
SALT LAKE CITY, UTAH.—A 
permit has been issued to the Utah 


Power & Light Company, Kearns build- 
ing, to erect a two-story power plant 
It will be 67 by 121 feet in dimensions. 
and the estimated cost is approximately 
$250,000. 

* ok * 


SALEM, MASS.—Eastern 


Massa- 


chusetts Electric Company, 197 Wash- 
ington Street, is considering construc- 
tion of a power plant to cost approxi- 
mately $100,000. 
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SHEFFIELD, ALA.—R. E. M. 
Laboratories, Incorporated, is consider- 
ing the establishment of a plant in Shef- 


field to manufacture health appliance 
devices. The company can be ad- 
dressed through L. O. Worsan, Tex- 


arkana, Arkansas. 
* * x 
SHELTON, WASH.—Ranier Pulp & 
Paper Company, 534 Battery Street, San 
Francisco, is planning to install power 
equipment in its new plant addition in 
Shelton. 
* * © 
SPRINGFIELD, MASS. — Z. D. 
Granville is said to be planning to build 
a plant in Springfield for the manufac- 
ture of aeroplanes. It is reported that 
Tait Bros., owners of the local airport, 
are backing the venture. 
° on * * 
STAMFORD, CONN. — Stamford 
Hall Sanitarium, 70 Summer Street, is 
planning the construction of a power 
plant, which will be 75 by 125 feet and 
will include three 15-horse-power boil- 
ers. The engineer is Fletcher Thomp- 
son, Incorporated, 542 Fairfield Avenue, 
Bridgeport, Connecticut. 
* ok Ok 
TAMPA, FLA.—United States Phos- 
phoric Products Company, 61 Broad- 
way, New York, is planning a one-story 


plant, 130 by 160 feet, in Tampa. The 
contract has been awarded to the In- 
galls Iron Works, Birmingham, Ala- 
bama. 


x * 


TARRYTOWN, N. Y.—General Mo- 
tors Corporation, Detroit, is planning to 
install power equipment in the new addi- 
tion to its assembling plant in Tarry- 
town. 

* * Ok 


TORONTO, ONT.—Auto Strop 


Safety Razor Company, 83 Duke Street, 
is planning to build an addition to its 
plant in Toronto, to cost about $50,000. 








E. A. Berblinger travels for the Kansas 
City branch of the Essmueller Mill | 
Furnishing Company. | 


Tool Holders 


Dependable 


ARMSTRONG Drop 
Forged ‘‘C’’ Clamps 


cle hI 


pee ROA 





Armstrong Drop Forged Clamps, always stand up—they have built a 


world wide reputation. 
pictured above. 


They are selected for tough jobs like the one 
Here they are used to carry tremendous steel casting, 


dies for stamping out automobile bodies. Their selection for this work 











Clamps 


ee 
a7 pita 


Tool 
Makers’ 
Clamps 


QSTRON S 


Machinists’ 
Clamps 
and Dogs 




















Armstrong 


Drop Forged Wrenches 
Ratchet Drills 
High Speed Steel Bits 


Lathe Dogs 
“C"’ Clamps 





results from their great strength— 
absolute dependability — for the 
slightest loosening, the least spread 
under this terrific strain would re- 
sult in disaster. There is a full line 
of ARMSTRONG Drop Forged 
Clamps. Sizes and shapes for every 
use—All sell readily for they are 
preferred by tool users everywhere. 
They have many superior features 
—are forged from selected open- 
hearth steel that gives unusual stiff- 
ness and strength, are of improved 
designs, have alloy steel screws and 
oversize hubs that can be retapped. 
They are good clamps to sell—for 
they give satisfaction and build re- 
peat business. 

It pays to carry the Armstrong 
lines. ARMSTRONG Tool Holders 
are used in over 96% of the machine 
shops and tool rooms. Armstrong 
Wrenches have been the standard 
for years. ARMSTRONG BROS. 
Pipe Tools are among the leading 
sellers—Write today for catalog 
B-27 showing all ARMSTRONG 
Tools. 


ARMSTRONG BROS. TOOL CO. 
‘*The Tool Holder People’’ 
353 N. Francisco Ave. CHICAGO, U.S. A. 





Armstrong Bros. 


Stocks and Dies 
Chain Pipe Tongs 
Pipe Wrenches 


Pipe Cutters 
Chain Vises 
Hinged Vises 
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DOUBLE 
SERVICE/ 


& % 





DART 
UNIONS 
Two 


bronze 
seats 


It’s economy to use Unions that give 
double service. DART UNIONS have 
two bronze seats, properly ground at 
the joint. No corrosion. These in 
combination with heavy pattern certi- 
fied malleable iron pipe ends and nut 
make a strong and durable connection. 


Screwed — Flanged 
Ells — Tees 


Made in all desirable forms for every 
industrial use. 


Write today for complete catalog and 
samples desired. 


E. M. DART MFG. CO. 
Providence, R. I. 


THE FAIRBANKS COMPANY 
New York 


LP 








relative to sling chains and also the 
diameter and dimensions of joiner 
end links. 


* * 3 


New Chicago Manager 
for Chisholm-Moore 


The Chisholm-Moore Hoist Cor- 
poration, Tonawanda, New York, 
announces the appointment of Wil- 
liam Robbins as district manager in 
charge of its Chicago office. 


. 
* K ok 


Circular Distributed by 
National Twist Drill 
A circular covering its combined 
drills and countersinks has been is- 
sued by the National Twist Drill 
and Tool Company, Detroit, Mich- 


igan. 


4 *k KN 


Newton Given Stephens- 
Adamson Appointment 


The appointment of H. W. New- 
ton as district manager of the Birm- 
ingham, Alabama, office of the Ste- 
phens-Adamson Manufacturing Com- 
pany, Aurora, Illinois, is announced. 
He succeeds W. E. Harris. 

: * = 
New Pacemaker Folder 

The Cincinnati Rubber Manufac- 
turing Company, Cincinnati, Ohio, 
has published a folder on its Pace- 
maker belt. 


* Ok 


Appleton Buys Powerlet Line 


Announcement has been made 
of the purchase by the Appleton 
Electric Co., Chicago, of the Gem 

Powerlet line of conduit fittings 
| 





from the Jefferson Electric Co., 
formerly the Chicago-Jefferson 
Fuse & Electric Co., Chicago. 

Threadless conduit fittings were 
originated by the Appleton Electric 
Co. in 1907 and in 1926 the improved 
line of No-Thread Unilets was in- 
troduced. 


: -e * 


Sprucolite Line Taken Over 
by American Pulley 


The American Pulley Company, 
Philadelphia, Pennsylvania, has taken 
over all products of the Sprucolite 
Corporation, Bloomfield, New Jer- 
sey. The line will be known as Amer- 
ican Sprucolite and will be distributed 
through the American Pulley Com- 
pany’s warehouses. 


* * x 


Luther Grinder Changes 
Name 

The name of the Luther Grinder 
Manufacturing Company, Milwau- 
kee, Wisconsin, has been changed to 
Luther, Incorporated. In addition to 
grinders, this company is now manu- 
facturing vibrating exercising ma- 
chines and other mechanical special. 
ties. 

* * * 
Porter-Cable Purchases 
Emmert Sander 

The Porter-Cable Machine Com- 
pany, Syracuse, New York, has pur- 
chased and will continue to manufac- 
ture the Emmert oscillating spindle 
sander formerly manufactured by the 
Emmert 


Manufacturing Company, 


Waynesboro, Pennsylvania. 











Nearly everyone who was in the building of Reed and Duecker, Memphis, Ten- 

nessee, at the time turned out to provide this fine group picture. Clyde C. Reed, 

president, is the second gentleman from the right in the front row. The camera 

man miscalculated a bit, and, as a result, one or two individuals at the right were 
cut out of the picture. For which we’re sorry. 
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(Continued from page 84) 


This company now has five outside | 
salesmen covering New England and | 
has just taken on a full line of con- | 


veyor belts up to 24 inches and has 
also become distributor for the 
3oston Woven Hose and Rubber 
Company’s cyclops heavy duty fric- 
tion surface rubber belt. 


* * x 


Seymour Is Haverstick’s 
Secretary 

A. Morton Seymour, for many 
years in the sales department of Ha- 
verstick and Company, Rochester, 
New York, has been elected secretary 
of the company. 

* Ok O* 


P. A. Vogel & Sons Company 
in New Home 

Here is the new home of P. A. 
Vogel & Sons Company, Louis- 
ville, distributor of mill, plumbing 
and heating supplies, at 321-323 
West Main street. This building, 
which consists of five stories and a 





basement, was recently purchased 
by the Vogel company. The busi- 
ness was formerly located at 121 
West Main Street. The new home 
provides much _ better facilities 
than did the old location. Consid- 
erable new equipment has been in- 


stalled. <A _ fine, new plumbing 
supply show room is nearing com- 
pletion. 


| 
| 
| 
| 
| 

















Valves 
Trucks 


Barrows 





Fast-- 
Money Making 
Line a Be 


trated) is a good little 


General Purpose bar- 
row and a fast mover. 


Every mill supply distributor and his 
salesmen can swing an extra volume of 
business within the next few months by 
concentrating on the FAIRBANKS 
QUALITY LINE of valves, trucks and 
barrows. Big industrial users have found 
FAIRBANKS QUALITY is genuine and 
they get_the utmost for their money. 
Write today for our complete 
catalog and a supply of circu- 
lars for customer distri- 
bution. 





Fig. 01—Globe 






As a Grocery and Ware- 
house Truck, the Fig. Q2183 
illustrated, is unexcelled. 
You can sell hundreds of 
them to factories, ware- 
houses, and various whole- 
salers in your territory. 


THE FAIRBANKS COMPANY 


BOSTON NEW YORK PITTSBURGH 


Factory: Rome, Ga. 
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Quaker 
Rubber Goods 


have met 
every 
industrial 
requirement 


Nearly half a century ago the 
Quaker City Rubber Company be- 
gan the manufacture of mechan- 
ical rubber goods. Our products 
have always represented the finest 


quality of materials obtainable. 
We guarantee everything we 
manufacture. 


BELTING—Transmission belts 
for mills, contractors’ equipment, 
farm machinery, and shops. Con- 
veyor and Elevator belts for han- 
dling ore, rock, sand, etc. 


HOSE—Steam; water hose for 
high pressures; building opera- 
tions, garages, homes, etc.; air 
hose for pneumatic tools; spray, 
creamery, suction and fire protec- 
tion hose. 


PACKINGS—Ebonite Sheet 
Packing, unaffected by modern 
high pressures and heat, is the 
standard pipe line packing. Strong- 
ly recommended for ammonia, air, 
acid and gas lines as well as for 
steam and water. 


Daniel’s P. P. P., the original 
self-setting rod packing, has main- 
tained its lead for 35 years with 
an unequalled record for reducing 
power and fuel losses by cutting 
out rod friction. 


Our Square Flax Packing is 
made of extra long-fibred flax of 
the highest grade, specially lubri- 
cated and free from grit. 


We manufacture hydraulic, mar- 
ine, valve stem, throttle, air pump 
and retort packings; pump valves 
and diaphragms; tubings; rings; 
and a full line of products for con- 
tractors, the farm, railway and 
marine use. 


QUAKER CITY 
RUBBER CO. 


Manufacturers of 
Mechanical Rubber Goods 
Wissinoming, Philadelphia 


Branches 
Chicago 
San Francisco 


New York Pittsburgh 











Some of the “inside” staff of the St. Louis Machinists’ Supply Company, St. 


Louis. 


H. Rubelmann, president of the company, is at the extreme right, and 


A. H. W. Laumann, secretary-treasurer, is at the extreme left. The others, left 
to right, are: C. Kratz, B. Woodson, C. Schulte, and L. Haupt. Every one of 
?em is a hustler. 


We Cooperate with Manufacturers’ 
Specialty Men 


(Continued from page 55) 


representatives who call on them. We 
often hear the complaint that they 
come unannounced and take up too 
much of the distributors’ salesmen’s 
time. I can appreciate the justice of 
these complaints in many instances, 
although we do not have this diffi- 
culty, as we do not carry so many 
lines as do many distributors, and 
consequently do not have a large 
number of manufacturers with 
whom to deal. 

Believing that the manufactur- 
ers’ representatives come to us to 
help us, we accord them every co- 
operation, and this has proved prof- 
itable to us. One of these repre- 
sentatives frequently makes his 
headquarters in St. Louis for long 
periods of time. He formerly did 
his office work in his hotel room, 


but we offered him a desk in our 
office, which he accepted. We ex- 
tend the same courtesy to our other 
manufacturers’ representatives who 
come here. They can have their 
mail sent here, and we provide 
pigeon holes in which to place it, 
just as we do for our own sales- 
men. We seek to make the manu- 
facturers’ representatives feel at 
home in every way. 

We frequently have meetings 
with our manufacturers’ represen- 
tatives, at which they discuss their 
lines, answer questions our sales- 
men have to ask, and give our men 
good ideas for selling their prod- 
ucts. Frequently, they help our 
men settle problems that have 
arisen in their work. Then, too, 


they often (Continued on page 103) 





G. J. Bretz, secretary-treasurer of P. A. Vogel & Sons Company, Louisville, made 
a fine round-up when we asked him to get the company’s. “crew” out for a 


picture. 


Everybody in the building at the time turned out. 


Those in the group 


are, left to right, Louis H. Lodenkemper, Philip Depper, C. T. Hendricks, John 

Klefot, C. Neuhauser, R. F. Allgeier, Mrs. F. L. Ballinger, Mr. Bretz, Mrs. R. D. 

Graven, J. T. Duerr, vice-president of the company, and N. J. Hubbrich. The 
gentleman “down in front” is Robert Linker. 
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June 24th. 19296 


R. R- Donnelley & Sons Coes 
731 Plymouth Court, 
\ Chicad?» . 
\ IN REPLY REFER TO 
attention Mr. C- F. Beezley» Jr- 
Dear Mr- Beezleys 
Replying +o yours of the gist inst.» we nave to advise 
\ you that catalogue service which we received from you OF +wo previous 
pooks was so gatisfactory that we aia not nesitate +o place our ° 
catalogue with your goo comp jn 1928- his boo has bee received 
and put in circulations and we have received mach favoravle comment on 
at. We feel sure tha future editions of our catalogue» pased upon the 
gatisfactory gervice you nave given us in the pasts will be placed with 
yous 
yours very +ruly: 
gyftTH-COURTNEY COMPANY 


go aoe IY: 
P RESIDENT 
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THE COMPILING ROOM AND OFFICE OF THE DONNELLEY JOBBERS CATALOGUE DEPARTMENT 


KF YOU are considering a catalogue, it will pay you to 
visit the Donnelley Jobbers’ Catalogue Department, through the eyes of any of your jobbing friends who have 
and make a personal inspection. been here. 


But if you cannot come personally, make your inspection 


See the methods, facilities, personnel, and the thousands 
of Donnelley Units. It will at once show you why the 


Donnelley organization offers you advantages not other- 


aL NG are the names of a few of the many 
OLLOWIN( th faf ft ’ 

jobbers (widely distributed geographically) who have 
visited the Donnelley organization in connection with the 


wise possible, and why Donnelley’s compiles more mill building of their own catalogues on the Donnelley Unit 
| 5 ; | ¢ L : 


supply catalogues than all competition combined. Selection Plan: 


James Aikenhead AIKENHEAD HARDWARE, LTD. Toronto, Ontario, Canada 
S. FE. Allen TROY BELTING & SUPPLY COMPANY Troy, N. Y 

W. D. Baldwin BALDWIN SUPPLY COMPANY Charleston, W. Va. 

C. W. Beckner W. VA. KENTUCKY HARDWARE & SUPPLY CO. Huntington, W. Va. 

A. J. Buenzli WISCONSIN FOUNDRY & MACHINE COMPANY Madison, Wisconsin 

G. F. Bush HONOLULU [RON WORKS COMPANY Honolulu, T. H. 

G. H. Camehl BEALS, McCARTHY & ROGERS Buffalo, N. Y. 

V. HH. Carter COLCORD-WRIGHT MACHINERY & SUPPLY CO. St. Louis, Mo. 





W. J. Collins ELLIS W. MORSE COMPANY Binghamton, N. Y. 
Il. EK. Cole HARRIS PUMP & SUPPLY COMPANY Pittsburgh, Pa. 

IK. N. Cornay STANDARD SUPPLY & HARDWARE COMPANY New Orleans, La. 
J. B. Crimmins MILLS & LUPTON SUPPLY COMPANY Chattanooga, Tenn. 
F. A. Crush ANDREW COWAN & COMPANY, INC. Louisville, Ky. 

J. E. Dilworth J. E. DILWORTH COMPANY Memphis, Tenn. 
R. C. Dunean R. C. DUNCAN COMPANY Minneapolis, Minn. 
H. C. Ellsworth WHITE TOOL & SUPPLY COMPANY Cleveland, Ohio 
W. W. Ethier WESTERN IRON STORES COMPANY Milwaukee, Wis. 

A. C. Finley H. D. TAYLOR COMPANY Buffalo; New York 
K. A. Fisher SPARTANBURG MILL SUPPLY COMPANY Spartanburg, S. C. 
¥. I. Goodenow E. KEELER COMPANY W illiamsport, Pa. 
C. W. Griswold SIDNEY B. ROBY COMPANY Rochester, N. Y. 
H. Ek. Groman COATES & RAINEAR Philadelphia, Pa. 
Hl. J. Gundlach MINE & SMELTER SUPPLY COMPANY Denver, Colorado 


J. W. Hartz 
Wim. Kelly 

C. W. Kershaw 
C. C. Krueger 
C. E. Lilley 

Fk. J. Mau 

A. B. MeCreery 
I. E. Merritt 
Ralph Myers 
C. He. Mueller 
L. L. Nelms 
Phil Pidgeon 

S. T. Ross 

EK. H. Sachleben 
IF. H. Satterlee 
H. WH. Smith 

A. G. Snider 

Hl. Snyder 

G. L. Stalker 
F. W. Swanson 
CG. W. Wiggs 
Ben H. Williams 


R. R. DONNELLEY & SONS COMPANY, Chicago 


COUCH & HEYLE, INC. 

W. M. PATTISON SUPPLY COMPANY 
CHARLES A. STRELINGER COMPANY 

SAN ANTONIO MACHINERY & SUPPLY CO. 
SUPERIOR SUPPLY COMPANY 
MAU-SHERWOOD COMPANY 

KENNETH ANDERSON COMPANY 
JENNISON HARDWARE COMPANY 

R. H. MYERS HARDWARE COMPANY 


PHILLIP GROSS HARDWARE & SUPPLY CO. 


WESSENDORFF, NELMS & COMPANY, INC. 
PIDGEON-THOMAS LRON COMPANY 
SMITH-COURTNEY COMPANY 

EK. H. SACHLEBEN & COMPANY 

F. E. SATTERLEE COMPANY 

STRONG, CARLISLE & HAMMOND CO, 
HIDE LEATHER & BELTING COMPANY 

Cc. W. MARWEDEL & COMPANY 

W. J. HOLLIDAY & COMPANY 

GLOBE MACHINERY & SUPPLY COMPANY 
MECHANICS SUPPLY COMPANY 
STERLING HARDWARE COMPANY 


Peoria, II. 
Cleveland, Ohio 
Detroit, Michigan 
San Antonio, Texas 
Bluefield, W. Va. 
Cleveland, Ohio 
Detroit, Michigan 
Bay City, Mich. 
St. Louis, Mo. 
Milwaukee, Wis. 
Houston, Texas 
Memphis, Tenn. 
Richmond, Va. 

St. Louis, Mo. 
Minneapolis, Minn. 
Cleveland, Ohio 
Indianapolis, Ind. 
San Francisco, Calif. 
Indianapolis, Ind. 
Des Moines, lowa 


Quebec, Quebec, Canada 


Bluefield, W. Va. 
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The Donnelley Repeat Order 


Record Means: 


The Jobbers 
Have Found Their Interests 
Safe in Donnelley’s Hands 
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These folks are important factors in making the wheels of business go 
the Teuscher Pulley and Belting Company, St. Louis. Left to right: 
secretary; Miss Erna Beckemeier, cashier and bookkeeper; 

dree and Mary Weiss, stenographers, and Dan C. Beck, salesman. 





‘round at 
B. Freihaut, 
Misses Violette Fau- 


(Continued from page 98) 


go out with salesmen their 


regular 


our on 
rounds. 

We profit a great deal from these 
trips of manufacturers’ representa- 
the 
our 


tives with our salesmen. In 


first place, it is refreshing to 
customers to have a new man come 
salesmen once in a 


in with our 


while. He may have a somewhat 
different point of view from that 
of the men who are 


larly, 


calling regu- 
and customers are interested 


in hearing what he has to say. 


HIS different point of view is 
also a good thing for our sales- 


men. Going over the same territory 
week in and week out, there is danger 
of their getting into something of 
a rut tinless there is a counteract- 
influence, and the manufac- 
turer’s representative is very 
in our that counteracting in- 
fluence. Traveling about with one 
of our salesmen, 
and then a plant which our sales- 
man, 


ing 
often, 
case, 


he will note now 


for one reason or another, is 
passing up. 
“What's the matter with that 
smoke stack over there?’ he may 
ask. ‘“Let’s go over and see the 
people there.” 
as a result of such a 
suggestion, a new 
added to our list. 


And often, 
customer is 


The manufacturer's representa- 
tive is thinking constantly in terms 
of his own company’s product. 
Therefore, he is alert to every op- 


portunity to sell it, and in going 


salesmen he is 
them with new 
ideas and methods of selling which 
later prove of great benefit. 


with 
presenting 


around 
ever 


our 


One of the best helps manufac- 
turers’ representatives 
company and our 
of presenting to 


give our 
salesmen is that 
customers and 
prospects the advantages to be de- 
rived by them from buying through 


our company. When an_ intelli- 
gent manufacturer's representative 
calls on a customer with one of 


our salesmen and discusses his line 
and then 
the 


that certainly 


with the customer, 
about to sell 
buying 


sets 


him on idea of 
through us, 
is a potent influence, 


manufacturer's 


It shows the 
confidence in us 


and his have business 
come to him through us—an atti- 


tude which cannot fail to leave its 


desire to 


impression on the buyer’s mind. 


HE 


tive 


manufacturer's representa- 
is human, and we treat him 
as such. His purpose in coming 
help us se 

and certainly we want to do that. 
Our the all- 
The manufac- 
representative is the spe- 
He is called in on special 
cases, and he teaches his specialty 
much as the specialist in medicine 
or surgery conducts clinics. We 
need the day by day practitioner 
and we need the specialist. Work- 
ing together, they 


job. 





to us is 


men are general, 


around doctors. 
turer’s 


cialist. 


can do a great 








“STANDARD” 


— OF QUALITY— 


Electric Drills 
Grinding, Polishing and 
Buffing Machines 





4% in. and ¥& in. Heavy Duty Drills. 
various sizes up to 1's in. capacity. 
Universal Motors 


Also made in 
General Electri 





BALL BEARING BENCH GRINDERS 


For grinding small tools, castings, etc. 
1g H. P., 6 in. wheels; '¢ H. P., 8 in. wheels; 1 H. P., 
10 in. wheels; 2 H. P., 12 in. wheels. 


3 and 5 S. K. F. 
mB, 2 Ball 


Sizes Bearings 





FLOOR GRINDER 


G. E. 40 degree motors and Push Button Control 





RIGHT etme Bais. BEARING BUFFERS 
D POLISHERS 


gs in 3,5,7% a 10H. P. Dayton Cog Belt Drive. 
G. E. 40 degree Ball Bearing Motor. Also made in 
two motors in base type. 


Write to-day for Catalog 
THE Se ore TOOL CO. 


1948 W. Eighth NCINNATI, OHIO 
” Estab. 1912 
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“What’s New in Industrial Products?” 


A department for the announcement of new and improved products | 











RR BASE 








HE Hisey-Wolf Machine Company, Cincinnati, | 

is offering a dual motored TexDrive buffer with 
independent spindle controls. It has two spindles, in- | 
dependently operated, and each motor has its own 
starter. It is of goose-neck construction, the spindle 
and buffing wheels extending out from the base to 
permit easy handling of large or odd shaped pieces. 
The spindle and bearing housing are assembled as a 
unit, which is removable to simplify the removing of 
a worn or broken belt. The motor is secured to the 
sub-base by bolts placed in grooves. This arrange- 





HE Ideal Commutator Dresser Co., Sycamore, IIl., ment has been made to permit the adjustment of the 
is now manufacturing the new improved Bowlus motor forward and backward to secure the proper 
boritg machine. This device is designed for both belt tension, 


overhead and floor work and is adjustable to any 
height from seven to 11 feet. Another feature claimed ; : ~ 
for the machine is that it will drill holes at right 
angles (or at an angle) to rafters, joists or studdings. 
A light pull on the sprocket chain is said to be suffi- 
cient to drill through the wood and a reverse pull backs 
the bit out without breaking or bending it. 





HE King-clip valve is a new development of the 

Lunkenheimer Company, Cincinnati, Ohio. It is 
made in three designs, rising stem inside screw, out- 
side screw and yoke and quick operating. All types | 
are procurable in iron body bronze mounted and all- | 
iron patterns with screw or flange ends. The flange 
end valves have flanges of the 125 pound American 
Standard for iron flanges. It is designed for use on 
steam, oil, gas, air, water and gasoline lines and is 
built to withstand rough usage. 











SHE new Workace shaper manufactured by J. D. 

Wallace and Company, 134 South California Ave- 
nue, Chicago, is motor driven. The armature shaft 
and shaper spindle are integral. The table is 
mounted on a screw on which it raises and lowers, 
and it may be locked in any position by a hand wheel. 
The spindle is a steel shaft 5g of an inch in diameter, 
extending 354 inches above the table top and has 
2% inch capacity between two steel shaper collars or 
3% inches using solid cutters. A combination guard 
and fence is supplied as extra equipment. 


NEWthickness 

gage or “feeler” 
stock is being marketed 
by the L. S. Starrett | 
Company, Athol, Mas- | 
sachusetts, in 25-foot 
rolls, packed in metal 
cases. 
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Who’s Who in 
Industrial Distribution 


(Continued from page 62) 

lines formed the big end of the busi- 
ness and it was full of complications 
for a newcomer. However, he knew 
that the secret of success was in per- 
fecting his organization, and when 
that had been accomplished, every- 
thing went along fine. With Mr. La- 
Vielle as president, the name of the 
W. H. Neill Company was retained 
for two years, then changed to the 
present one. 

About four years ago, Mr. La- 
Vielle decided to take some of his 
employes into the business. This 
resulted in his selling stock to Fred 
Pfeiffer, who is vice-president and 
general manager, M. H. Young, 
and J. L. Pratt. 

The company is a member of 
the National Supply and Machin- 
ery Distributors’ Association. Per- 
sonally, Mr. LaVielle is a member 
of the Audubon Country Club and 
the Pendennis Club. He is also a 
Mason and has held office in the 
order. 

In 1899 he married an Illinois 
girl, Miss Menta Field. They have 
one son, W. R. R. LaVielle, Jr., 
who has been with the company 
for three years. He is a grammar 
and high school graduate and 
studied engineering for one year at 
Renssaleer College. To provide a 
somewhat different finish to his edu- 
cation, Mr. LaVielle gave his son a 
trip around the world. 

While Mr. LaVielle finds the in- 
dustrial supply business basically 
the same as when he started, and 
is proud to state that he still 
handles some of the same lines he 
had at the beginning, yet he notes 
many changes in the past 20 years. 
The growth of manufacturing, new 
inventions, the increase of special- 
ties, and a demand for better serv- 
ice have necessarily forced the de- 
velopment of new and more com- 
plicated methods of merchandising. 

The growth of the Neill-La- 





Vielle Supply Company has been | 


a steady, year-by-year affair rather | 


than spectacular and spasmodic. 


As to the future, Mr. LaVielle ex- | 


pects no radical changes. He has | 


firm faith in his industry. 













Flat Top Truck 
Made of Steel 


Answers all requirements for heavy duty 
trucking inside the shop or assembly room. 
Roller bearing casters make it ideal for inter- 
department use. Arc-welded — unusually 
strong construction. Write for full informa- 
tion and illustrations of other sizes and 
models. Also illustrating our line of bench 
legs, stools, bar stock racks, trucks, stands 
and other steel factory furniture. 


POLLARD 


POLLARD BROS. MFG. CO. 
4037 N. Tripp Ave., Chicago, III. 
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6c AT99 
You all know the ALLEN You all sell the 


Cold-Drawn HoLtow Set ScrEWwsS 


Special-analysis alloy steel; each size of screw individually heat- 
treated. Cold-drawn Sockets: Give 'em all the wrench will stand. 
Yank ‘em home; do assembling double-quick. Hexagon Holes: 


pis couseetenes 


seunesas 
1 


s 

jj When you're short of a wrench, grind any old piece of stock to fit. 

\ Jam in the wrench without a hitch in blind positions or “‘close’”’ work. 
Accurate Threading: Try to lose an ALLEN out of a moving part! 

1 Jerk ’em tight where they’ve got to stay and let vibration bang away. 


The Allen Process makes clean, perfectly formed socket-holes, with no chips in the 
bottom as in broached hollow screws. The entire length of the Allen is utilized either 
for solid metal at the point, or depth of socket for the wrench. All sizes carried in 
stock, from }4 in. to 14 in. diameter; any style of point or thread at no extra cost. 


Write for Catalogue or any information to help you in selling. 


Tue ALLEN ManuFacturinc Co. 
147 Sheldon St., Hartford, Conn. 


iat 
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A SPRAY painting and finishing outfit, designed 
with a view to easy portability, is announced by 
the DeVilbiss Company, Toledo, Ohio. Type NC-601 
weighs 4714 pounds and is furnished complete with air 
compressor. It delivers a finely atomized spray ad- 
justable from a round spray to a fan spray three and 
one-half inches in width. 


RO p ER 
Water System 





‘HE George D. Roper Corporation, Rockford, Illi- 

nois, has brought out a line of gas engine driven 
water systems for installation where electricity is not 
available. The pump used operates between 15 and 35 
pounds air pressure and can be furnished with any 
size tank desired. The engine is started by stepping 
on the starting pedal and is automatically stopped by 
means of a pressure switch in the high tension side of 
the magneto circuit. 





/# 12 point opening double 
/} being introduced by J. H. Williams & Co., Buffalo, New York. 


made in two patterns, single and double offset, in 5 and 6 sizes, respec- 
tively. Complete details will be given on request. 








N ELECTRIC grinder designed for surfacing die 
blocks, grinding manholes and flat work has been 
announced by the United States Electrical Tool Com- 
pany, Cincinnati, Ohio. The upright column is a 3% 
inch steel tube 48 inches high, equipped with a stop 
= collar. The double collar is “pinch bind.’ The cross 
arm is a 3% inch steel tube 36 inches long. The double 
collar is of the fixed type. The surface of the machine 
is 36 by 48 inches and is arranged with T slots for 
clamping down work. The grinder is equipped with 
a 6 inch cup wheel and 12 feet of rubber covered 
cable with two-piece attachment plug. 





HE Daggett ball bearing loose pulley attached to 

a twin disc friction clutch is a new product of the 
Chicago Pulley and Shafting Company, 17 North 
Desplaines Street, Chicago. The combination is for 
the operation of machines, counters, direct drives from 
lineshefts, and such drives which can be handled by 
a clutch more advantageously than by the tight and 
loose method. 


Duohex-Box is 
It is 


head wrench called the 
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Selling Materials—Handling 
Equipment 


(Continued from page 54) 


of monorail systems replacement 
parts and additional equipment such 
as trolleys, switches and so on. 
Electric trucks, too, play a prom- 
inent part in handling materials. 
The railroads, perhaps, the 
largest users of electric trucks 
with the automotive industry sec- 
ond. Don't fail to ferret out this 
business. It is profitable. 


are 


Hoists, chain, air, and electric, of 
course, are in common usage 
throughout industry. Some typical 
applications include lifting automo- 
bile bodies, chassis, and engines in 
automotive plants; operating lifts 
on railroad unloading platforms; 
unloading materials from = cars; 
and unloading trucks; 
stacking stock material; and mov- 
ing heavy articles in machine shops. 


loading 


As a matter of fact practically 
every industry uses hoists. There 
are hundreds of applications where 
they can be used to advantage and 
pay for themselves in a very short 
time. 
stallations, they conserve valuable 
floor space which otherwise would 
have to be sacrificed to make room 
for some other handling system. 


As hoists are overhead in- 


In selling materials-handling 
equipment, it is important that you 
get your story across to the right 
men. With conveyor systems, belt 
and roller, the executive to be sold 
in most cases is the superintendent, 
although the chief engineer and 
assistant engineers, as well as the 
purchasing agent are important 
factors in some instances. Where 
the job is a particularly big one, 
other executives, including — the 
president, enter into the picture. In 
the case of overhead conveyor sys- 
tems the superintendent and engi- 
neer are important factors. 

As was pointed out earlier in this 
article, materials handling is being 
recognized as an integral part of 
production. Therefore, a fine way to 
lower production costs is through bet- 
ter handling methods. 

The opportunities for profitable 
bus‘ness in materials-handling 
equipment and supplies are un- 
limited. The market is already 
wide and constantly increasing. 
Are you cashing in on it? 




















Thru the Years 


Since 1846, when Powell Valves were first intro- 


duced to the engineering public, the high standard 
of Powell efficiency has not varied. 





_ |Fig.§102 


ne | Fig. 110 


Upon exacting workmanship, accurate testing 
and continual inspection, and upon materials 
depends the long life and efficiency of Powell 
Valves. 


POWELL PRODUCTS 
Valves of bronze, iron and steel in Globe, 
Angle, Cross, Check, Gate and Safety 
patterns. Also Oilers, Lubricators, 
Grease Cups, Water and Oil Gauges, etc. 


POWELL VAL 


THE WM. POWELL CoO. 


2521-2531 SPRING GROVE AVE. 
CINCINNATI, OHIO 
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HE U. S. Electrical Tool Company, Sixth Avenue and Mount Hope 

Street, Cincinnati, Ohio, announces three new drills, a 3-inch spe- 
cial, a 34-inch heavy duty, and a %4-inch high speed electric drill. The 
first is designed for production service and as an all-purpose tool, the 
next, for heavy duty service, is a low speed drill, and the last is made 
in two styles, the direct drive and the gear reduction. 











"T*HE Pollard Brothers Manufacturing Company, 4034 N. 

Tripp Avenue, Chicago, announces a line of Steelwood 
tables and benches. The front working surface is a 2% inch 
laminated maple plank, 12 inches deep, with laminations 
through which are run plugs to insure against splitting and 
warping. The balance of the top, legs and frame are con- 
structed of heavy gauge steel. A special joint brings the steel 
and wood together so that the top working surface is left 
smooth. The steel part of the top also provides a sliding 
surface. 





] INIMUM of weight, power and floor 
4 space required, and the absence of se- 7 
vere whipping of stock not absolutely 
straight are the advantages claimed for the 
new revolving head blade type cutting-off 
machine just announced by the Oster Man- 
ufacturing Company, Cleveland, Ohio. The 
capacity of the machine is % to 2 inches 
solid stock and 4 to 1% inch pipe or tub- 
ing. It is powered with a universal motor 
operating on 110 volts, single phase, 25 to 
60 cycles, or 110 volts direct current. This 
motor has been used for the reason that its 
speed is governed by the load put on the 
machine and the spindle speed increases in- 
versely with the diameter of the stock | 
being cut off. | 





a) 
y) 
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NEW line of hinged pipe vises has been brought out by 

the Armstrong Manufacturing Company, Bridgeport, 
Connecticut. A feature claimed for these vises is a one piece 
slide designed to permanently hold the upper jaw in place. 
This slide runs on the outside of the frame. A flat extension 
base at the rear permits easy accessibility to the bolts. This 
line is of the I beam type to provide maximum strength. 
Three sizes are obtainable, the standard vise, the heavy duty 
vise and the kit (clamp type) vise. 


Ps: 








NEW lift truck, the Red Head, has been placed on the market 

by the Barrett-Cravens Company, 1302 West Monroe Street, 
Chicago. A feature is the spring handle hold-up designed to prevent 
the handle from falling to the floor when not in use. It is also 
constructed to give positive engagement of the handle latch and 
lifting lever, this operation being automatic. The truck is made in 
two models, the model R is 175 inches wide and model RK is 
24 inches wide. Both have capacities from 2500 to 5000 pounds with 
standard lifting heights of 1 13/16 inches (low) and 25 inches 
(high). 
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Salesmanship in 
Terms of Golf 
(Continued from page 74) 


based not so much on what you feel 
as on what results you get from the 


inspiration you pass on to your cus- | 


tomers. 

Well, you say, you are pretty 
well sold on the line you are sell- 
ing and on the company behind it, 
but perhaps not as enthusiastic as 


you really ought to be. All you | 


claim for number 5 is a 6, bring- 
ing the score up to 24. Not so bad, 
but slipping a little as you play on. 

Next comes energy. Not an easy 
hole to play in five strokes. Not 


many salesmen are entitled to par | 


here when it is considered that to 
get par a salesman ought to be 
perfectly sure that he works just 
as hard as he possibly can with 
every prospect, slighting none and 
passing by none because they may 
be hard to reach or difficult to 
approach. 

You thought you were working 
pretty hard, but when par is rated 
for working as hard as you can, 
you haven’t the nerve to turn in 
less than eight on number six. 
Thirty-two—and three to go. 

Well, now comes number seven 
honesty. How do you rate on hon- 
esty? You don't claim to be per- 
fect. You don’t ask for a hole in 
one. But you do claim that you 
are as honest as anybody and you 
think you might beat par. But 
you agree to take a par and let it 
go at that, which brings you up 
to number 8 with 37 to your credit. 
Already you realize that you are 
not going to make as low a score 
as you thought at first, but you 
have hopes of a score that will be 
a credit and that, played out for 
18 holes, it would certainly break 
a hundred. 

All right, let’s consider this eighth 
hole, appearance. Ah, there, my 
boy, you slip. I caught you on 
an off day, or something is wrong. 
The morning shave was postponed 


because of oversleeping. There | 


are other evidences of hurry in 


dressing—dandruff on the col- | 


lar, linen none too fresh, boots 
streaked with mud. You ask me 
what I think you ought to give 


yourself on that, and you look a | 














PIONEERED 
CHARAVAY 


Fred Charavay, aeronautical engineer, 
designer of the famous Hartzell Cross- 
Country Propeller, pioneered in aviation. 

He has seen his propeller designs speed 
great loads across the sky, make altitude 
records and establish long distance tests. He 
knew this especially designed propeller had 
[super “air moving’ power—so he adapted it to 
ventilation. There he pioneered again! giving the world 
the Charavay! Propeller Fan, the first fan of its kind and 
a record breaker, too. 





Only Charavay Propeller Fans Can Give 
You Charavay’s Greatest Air Volume— 


ALIKE! 
LOOK’ - 
VERY DIFFERENT 


These two designs may look This design, which may look 
alike—but they are vastly differ-_ like the other and have the same 
ent. The one directly above is _ size propeller, is not a Charavay 
the Charavay Propeller Fan fan. The great difference is that 
principle. Note that the tip of | the blade does not overlap the 
the ——— blade — be- inside of the frame ring. Fans 
yond the inne 4 > frame. . . : 

mo a = he “thle, wit Minds Get oe 
That is a patented Charavay + cand week Gis tetin e 
feature and is the reason why SS Se oe eee ee 
Charavay Propeller Fans dis- of the frame, produce converg- 
place an infinitely greater vol- ing air currents which impair 
ume of air. their efficiency 





Really a differe nce 


Charavay is the practical way. It is also the economical way. 
Not only do Charavays save you 40% to 80% on power, you 
can purchase and install them at a very economical figure. 
Let us tell you more. 






Distributors and dealers in all principal 
cities. Quick, efficient service. 


Zs 


Hartzell Propeller Co. 
Division 

Hartzell Industries, Inc. 

812 Craft Street Piqua, Ohio 
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HE Electric Blower Company, 352 Atlantic Ave- 

nue, Boston, has brought out two new models ot 
the Marvel portable blower. Number 2 has a 4% horse- 
power motor, gives 20 inch water column pressure, 
and weighs 7 pounds. The No. 3 has a 2/5 horse- 
power motor ard gives 27 inch water column pressure. 
These blowers furnish a strong blast of dry air and 
are furnished with 110 volt, 220 volt or 250 volt uni- 
versal A. C. or D. C. motors. 





HE model R-53 sensitive drilling machine is an- 

nounced by the High Speed Hammer Company, 
Incorporated, Rochester, New York, for drilling holes 
from the smallest diameter up to 4 inch. The spindle 
speeds of the standard machine are 2700 and 5500 
RPM, while the special tool room model is equipped 
with three step pulleys for speeds of 1500, 3000 and 
6000 RPM. The spindle is guided by a vertical quill 
supported by annular ball bearings designed to take 
all belt pull. The spindle travel is set by the depth 
gauge, the maximum travel being 24% inches. The 
table height is also adjustable and may be removed 
if necessary. It is equipped with a self-cleaning taper. 
The working surface of the base is 4 by 6 inches and 
is designed to take work up to 71% inches in height. 





> 


J 


is 


J, 





HE Number 999, % to 2 inch portable power pipe 

machine, is a product of the Toledo Pipe Thread- 
ing Machine Company, Toledo, Ohio. It is fitted with 
a specially designed cutting head with 4 knives cut- 
ting simultaneously, and it is claimed will cut off 
2 inch pipe in 15 seconds, threaded in 30 seconds, and 
other sizes in proportion. The die heads are designed 
for instant change from one size to another. 





TURNER 
No 35 GASOLINE 


HE Turner Brass Works, Sycamore, IIl., is intro- 

ducing the number 35 blowtorch with an instant 
generator operating independently of the burner. This 
blowtorch has no drip cup. It burns ordinary motor 
fuel and has a one quart capacity. The tank is fin- 
ished in polished brass and the outfit weighs four and 
one-half pounds. 








1 _Qm MASTERENCH ,<tROMt oO) 





HIS Masterench, a product of the Heller Broth- 
ers Company, Newark, New Jersey, is made in 


6, 8, 10 and 14 inch sizes and in two styles, with 
smooth jaws and pipe jaws. The wrench is made 
from. chrome-vanadium steel and is designed with 


self-adjusting and ratcheting features. 


HE Standard Electrical Tool Company, Cincinnati, Ohio, 
now 
and _ polisher. 
hinged base plates, each plate having an adjustable screw 
to take up the tension of the cog belts. 
dependent 


manufacturing a 
The two 


Right 
motors in 


Speed 
the base 


two-motor 
are 


buffer 
mounted on 


Each motor has in- 


push button control. This machine is made in 


and 7% horsepower sizes. 
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little discouraged as you inquire. 
I can’t see you doing that hole 








in less than 10, with the slicing, | 
hooking, topping, and other faults | 


obvious. You reluctantly take a | 
10 and wish to goodness this try- | 


out had happened yesterday when 
you were dressed up to the nines. 
Thirty-seven and 10 make 47. A 


good start is all shot to pieces by | 


a poor finish and the ninth hole 
yet to come. 
The ninth is observation. That 


may need a little explaining. The | 
man who rates high on observation | 


is the man who observes, who no- 
tices everything that may have a 
bearing on the situation. A golfer 
without the power of observing 
plays all his putting strokes as if 
the green were perfectly level. He 
does not notice the slight rolling of 
the surface. He plays the longest 
shot he can from the tee, regard- 
less of the fact that, with his limi- 
tations it would be better to play 
short of the water. 

Observation is even more impor- 
tant in salesmanship than it is in golf, 
just as all these nine qualities are 
more important in business than 


in sports. A salesman should ob- | 


serve all the things about the 
buyer and his business that have a 
bearing on immediate or future 
sales. The question is, do you 
possess good powers of observa- 
tion and do you use them? Or are 
you one who has eyes and sees 
not? 

“Yes,” you say, “I understand 
and here is where I go clean out 
of bounds. I never notice much of 
anything—just plug ahead without 
looking around. What's the worst 
I can get on this last hole?” 

I'll let you off with another 10 
and that gives you a neat little 57 


to turn on the 9 holes when you | 


ought to be hugging par pretty 
closely. 

Perhaps it will be helpful for 
you to keep this score and glance 
over it now and then, just as a 
reminder of what a man ought to 
do and of what he is very apt to 
do if he allows himself to slip. 

You ought to make a good score. 
It is not impossible with your na- 
tive ability and with the experi- 
ence you can depend upon. Check 
up on this salemanship golf course 
a year from now and see if your 
game has improved. 


LUBRICATION is probably of more general 
interest to industry than any other one subject. 
Maintenance men, and those who watch main- 
tenance and production costs can take a leaf 
from the book of experience of thousands of 
exacting operating men by studying the results 
of Dixon’s Flake Graphite lubrication. 


For more than 100 years Dixon’s Flake Graph- 
ite has been spreading its smooth unctuous 
veneer over contacting surfaces, reducing fric- 
tion and wear to a minimum—producing dead 
smooth bearing surfaces that are so necessary 
to cool running and long life. 


The results of this century of experience in 
handling pure Flake Graphite and the various 
greases compounded with graphite are yours 
for the asking. Send today for Booklet No. 
16 KP. 


4 cuiurt« ‘ Joseph Dixon Crucible Co. 





PRODUCTS . OK 
D N 
wideateainias Jersey City OX New Jersey 
Graphite Cup Grease Est. 1827 
Waterproof Graphite 
Grease 


Silica-Graphite Paint 
Boiler Graphite 

Graphite Spring Oil 
Graphite Seal* 

Pipe Joint Compound 
*An entirely new and im- 
proved type of graphite seal- 
ing paste especially prepared 
for use on screw thread, 
flange, and gasket joints and 
valves of pipe lines carrying 
hot or cold mineral, vegetable 
and animal oils, gasoline, 

A tar, ete, naphtha, creosote, 






























tar, etc. 
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SKINNER ®: 


ADVERTISING 


HELPS THE JOBBER SELL 


CHUCKS 


Every month our story reaches 













MACHINERY hundreds of your cus- MOTOR SERVICE 
tomers and prospects 
MODERN MACHINE through the mag- THOMAS REGISTER 
SHOP azines listed 





here 


AMERICAN MACHINIST CANADIAN MACHINERY 


WESTERN MACHINERY WORLD 
MILL AND FACTORY ILLUSTRATED 





THE SKINNER CHUCK COMPANY 


NEW BRITAIN, CONN U.S.A, 

















Ammunition 


for 
/ 


Salesmen b 


é ‘ really worthwhile sales 
are made through practical 
suggestions to my customers as 
to their needs,” says Lloyd Cad- 
dell, salesman, Alabama Ma- 
chinery and Supply Company, 
Montgomery, Alabama, in his 
article appearing elsewhere in 
this issue. Mr. Caddell believes 
in creative selling, not order- 
taking. His sales ideas are 
| mighty interesting and helpful. 
And this southern salesman’s 
| contribution is but one of many 
interesting features for salesmen. 
You can’t afford to miss a 
single number of Mill Supplies, 
so if you’re not already a sub- 
scriber send in your dollar for 
one year, or two dollars for three 
years 





Build shop profits 
and sell fast» | 


Eliminating the use of costly jig fix- 
tures the Yost Drill Press Vise appeals 
instantly to your customers and makes 
selling easy for mill supply distribu- 
tors and their salesmen. rite for 
catalog—a vise for every job. 


YOST MFG. “. 


MEADVILLE «+ «+ - : 


Address Circulation Manager 
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520 North Michigan Avenue 
CHICAGO, ILL. 

















What You Should Know 
About Car Insurance 


(Continued from page 76) 
unless they are stolen with the car. 
To cover the separate theft of acces- 
sories, a rider, obtainable at extra 
cost, must be added to the theft pol- 
icy. Above all, it should be under- 
stood that the basic theft policy never 
covers the contents of a car; contents 
such as luggage, samples and the like. 

While fire losses are paid imme- 
diately by the carriers, theft in- 
demnity is not. The companies are 
allowed 60 days to recover the 
stolen cars and if they are recov- 
ered, the owners must accept them, 
The theft policy provides, how- 
ever, that if the vehicles are dam- 
aged while in thieves’ hands the 
insurance companies must reim- 
burse the owners to the extent of 
the damage. 

Public liability insurance covers 
only physical injuries to the gen- 
eral public; it never covers dam- 
age to property. Neither does it 
provide indemnity to an employee 
who is injured in the car while 
performing the duties of his posi- 
tion and while otherwise covered 
by compensation insurance. The 
compensation policy provides the 
protection in such cases. 

In view of the heavy jury ver- 
dicts being rendered at the pres- 
ent time, the ordinary $5,000/ 
$10,000 liability limits are insuffi- 
cient. If the judgment is over 
$5,000 in the event one person is 
injured, or over $10,000 if two or 
more are injured, the owner or 
operator must make good the dif- 
ference; a risk hardly worth while 
in view of the fact that double 
limits ($10,000/$20,000) cost only 
about 10% more. 

Property damage insurance re- 
imburses for damage to the other 
fellow’s property. It does not pay 
for damage to the property of the 
assured. Recent jury verdicts jus- 
tify $2,000 coverage, rather than 
the general $1,000; 
10% more. 


Collision 


it costs about 


insurance pays for 
damage to the car of the owner 
or operator, but never for damage 


to the other fellow’s car. As in 
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Let these famous 
Wolves of 
Lenox add 
profits to 
your ledger 


TRONG — rug- 

ged—long-last- 
ing—the fame of 
the Lenox blade is 
sweeping the 
country as the 
reputation of the 
famous Wolves of 
Lenox swept 
through the clans 
of old Scotland. 
Attractively pack- 
aged—-well adver- 
tised — priced for 
quick sale and 
good profit—they 
are backed by a 
sales plan that has 
already rolled up 
hack saw profits 
for hundreds of 
dealers. 








To-day get the 
details of our sales 
help and a copy 
of ‘‘The Story of 
the Wolves of 
Lenox.”’ 


“The Toots in the Plaid Bow 


AMERICAN SAW & 
MFG. COMPANY 


SPRINGFIELD, 
MASS. 




















Well, if you ever 
step inside the door of Andrew Cowan 
and Company, Incorporated, Louisville, 

| you'll know ’em, for they have a lot to 
do with the success of that long estab- 


| Know these chaps? 


| lished house. They are, left to right, 

A. B. Crush, manager of the mill supply 

department; E. W. Davis, assistant man- 

ager, and L. J. Mattingly, treasurer of 
the company. 





fire and theft insurance, at least 
80% coverage should be kept on 
the car and there is no use over- 
insuring it because, in the event 
of complete destruction, the car- 
rier will pay only its current mar- 
ket value. Collision insurance is 
sold in three forms: full cover, 
$50-deductible and $100-deduct- 
ible; the first form pays for any 
damage, to the smallest; the latter 
two require the owner to pay the 
first $50 or $100, as the case may 
be, of the loss involved. 

In those states having “Work- 
men’s Compensation Laws,” the 
liability policies of the carriers do 
not provide protection if an em- 
ployee affected by these laws is 
killed or injured in the car while 
| performing his duties. Employ- 
ers in such states should ascertain 
whether or not their salesmen 
come under these laws; as sales- 
men they might not, but as oper- 
ators of cars they probably do. If 
men coming under these laws are 
not covered, the employer is liable 
both to the man and to the law. 
in states having no Compensation 
Laws, employers should protect 
themselves with Employers’ Lia- 
bility Insurance, if employees are 
excluded from the liability con- 
tracts. 

The delivery of large and valu- 
able shipments can be protected by 
inland marine insurance. No spe- 
cific advice can be given on this 




















Squelch 
bunkaroo | 
with the 4 


When you're trying to find 
the “best”? in any given com- 


modity, doesn’t the hokum, 
hooey and bunkaroo get your 
goat? 

CAR MOVERS, for instance 
—lots of holler (in generalities) 
about power and speed and 
durability. But when TESTS 
show that ATLAS moves a given 
car with 

48% LESS power than 

another Bs 

6712% LESS than another . 

70% LESS than still an- "<> 

other 
. there isn’t much ground 
for bunkaroo to stand on. 

And when tests show that 
ATLAS moves a car 25% 
FARTHER in a given number 
of strokes . . . there isn’t room 
for bunkaroo on SPEED. 

And when users are so well 
satisfied (as they are with 
ATLAS) that they no longer 
look for a “better” -mover— 
that proves the point on DURA- 
BILITY and SALABILITY. 

Here is sales ammunition that 
squelches any bunkaroo. 

Are you selling the ATLAS) 


APPLETON 
CAR MOVER 
CO. 


APPLETON, WIS. 





a bid 













a) 


Va 
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wire LOSeutial 
CHUCKS 


AT THE 
TOP FOR 


<2 


That’s why your 
trade prefer 
them. 






. _ = also 
“3 & 4 Jaw Self-Centering Chu 
-~ 2 Jaw Lathe Chucks\= 


Face Plate Jaws = 
“The Hartford” Drill Chucks 


<< —QUR LATEST! 
THE NEW TRI-PLEX CHUCK : 
Self-Centering, Independent, Eccentric 


Built on a Foundation 
of Quality and Service 


Cushman Chuck Co 


HARTFORD,CONN. 








Repeat Orders 


the Real Test of 
Selling 


Profits repeat 
Lines that bring repeat orders 
without continual sales effort are the 
cream of the business. 


Distributors’ are in 


orders. 


MONARCH BALL METAL brings 
repeat orders continually because 
there is no better babbitt made—the 
flux is sealed in each ball. Many of 
our Distributors have been with us 
over twenty-five years. 


MONARCH METAL COMPANY 


Established 1895 


119 South Lincoln Street, Chicago 


Manufacturers of MONARCH BALL the 
and QUAKER 
“Ladle Bronze” 


**Steel 


Process Babbitt,” METAL. the 








Cushman 











This photograph shows some of those who comprise the western sales divi- 


sion of the Ton-Tex Corporation, Grand Rapids, Michigan. 
recently at a sales conference held at the main offices. 


It was snapped 
From left to right, 


top row, are: H. A. Steinbach, D. G. Ubbink, H. H. Yeager, A. J. Sparks. 


Bottom row: V. R. Clark, G. S. Baker, B. J. Eveland, F. F. Raniville. 


indi- 
vidual to itself, but employers who 
desire such protection can secure 
full information from any quali- 
fied from any 
which handles this form. 

Salesmen’s samples are best pro- 
tected with salesmen’s 
floater insurance. 


cover because each case is 


broker or carrier 


sample 
This form pro- 


| tects the samples, not merely while 


they are in the car but while they 
are in hotels, check rooms, and so 
on, and from all forms of loss ex- 
cept deterioration and theft by the 
salesman himself, 

Automobile plate insur- 
ance is required to replace broken 
glass windshields and doors. Col- 
lision insurance will pay for glass 
breakage if it occurs in the course 
actual but, if the 
windows are broken by thrown 
objects or any other causes aside 
from collision, the separate form 

-available at small cost either as 
a rider or as a policy—is required. 

The theft of spare tire and ac- 
cessories may be provided for by a 
rider to the theft policy. Unless so 
covered, their separate theft is the 
owner's loss. 


glass 


of an collision 


Salesmen’s personal effects float- 
er insurance will protect their lug- 
gage and personal things, while in 
the car and while in hotel rooms, 
check rooms, trains, and so forth. 
They are not covered by the basic 
theft policy. The cost of all forms of 
“floater insurance” is around $3.75 
$100 of insurance annually. This is 
for full coverage. 


The so-called “bail bonds” are 
really powers-of-attorneys issued 
by the large surety companies to 
owners and drivers who pay the 
fee of $5 per $5,000 of bail. If the 
driver is arrested criminal 
charges, he is authorized to sign 
the surety companys name up to 
$5,000. Bear in mind that these 
bail bonds cover only criminal 
charges arising out of motor ve- 
hicle operation. If the driver is 
arrested on civil charges, in con- 
nection with a damage suit, the 
liability insurance company will 
bail him out within the liability 
policy limits, not the bail bond 
surety company. Inversely, the 
liability policy does not provide 
criminal bail. 

Note, specifically, that not one 
of the eleven forms of coverage 
overlaps another in relation to its 
correlative hazard. Number 10 
coverage never affects number 2 
hazard; number 4 never overlaps 
number 5; and so on. This is one 
of the most outstanding character- 
istics of all automobile insurance, 
but it is the very characteristic 
that causes so much financial loss. 

Select those hazards your cars 
commonly face, all of them if nec- 
Buy the correlative insur- 
ance—no protection is had other- 
wise. Don’t overinsure. Don’t un- 
derinsure. Read your policies. 

Doing these things, you need 
fear no losses; you will never need 
to pillory the carriers as “all a 
gang of thieves,” 


on 


essary, 
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In opening up new country 
or new methods of manufacturing prac- 


tice, the pioneers bear the brunt of blaz- | 
ing the trail, overcome dangers and make O 
the way safe. 


The Henry Vogt Machine Co. were the 
pioneers of Drop Forged Steel Valves D ROP Fo RGED 


and Fittings. They have kept pace with - TEEL VA LVES 


industrial development and have met 
every modern demand in Drop Forged Xx F. ITTINGS 
Steel Valves and Fittings for high pressure and tem- 
perature work. Vogt Valves and Fittings assure safety 
and economy in any plant. 


pg HENRY VOGT MACHINE CoO. 
CLEVELAND INCORPORATED 
DALLAS LOUISVILLE, HY. 


PHILADELPHIA Manufacturers of: Oil Refinery Equipment, Drop Forged Steel Valves and Fittings, Water 
Tube and Horizontal Return Tubular Boilers, |ce Making and Refrigerating Machinery . 
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“SMOKELESS” ASPHALT HEATERS, Lead Melt- 


ing Furnaces, Portable Oil Burners, Paving Tool 
A D I E T & Heaters, Asphalt Spray Outfits, Weed Burners and 
Large Kerosene Torches, Over 10,000 Aeroil Heat- 


ers in use. Send for Bulletin No. 70-M, giving 

prices and full information. AEROIL BURNER 

CLANCY “SURE GRIP” Steel Hose Clampsp~ ©OMPANY, Ine., Chicago, HL, and West New 
Complete line, 94 sizes, for garden, hydrant and York, N. J. 


steam hose. Send for list of sizes, prices. and __ 
distributors’ discounts.—J. R. CLANCY, INC., ~— 
Syracuse, N. Y 





CLASSIFIED 





MARTIN PORTABLE VISE STAND and Pipe ADVERTISING 
Bender — For cutting — - men 
nm a 
pipe. Portable, with POSITION WANTED 


no bolts, screws or 

braces to remove, and 

needs no attachment to : . 

Don’t fail to read the editorial wilt as a eee Sales Manager with 20 years experi- 
° ence handling sales, purchasing and 











. . skid. Small and large : 
features on selling materials— sizes, with capecity = — eae. Boag 10 - make : 
handling equipment which ap- to 4%" pipe. H. P. change. you need a live, honest an 
i a a MARTIN & SONS, 625 B. experienced man with these qualifica- 
pear elsewhere in this issue. 2nd St., Owensboro, Ky tions address No. 978, care of MILL 
You'll find many an idea which SUPPLIES, 537 S. Dearborn St., Chi- 
: acon , " cago, Ill. 
may mean money in your PORTABLE WH ees er So ’ 
amie fm D ‘ 
= eS" known. Most universally 
Le] a ——_$____ — — —— 
? on used on market. Eight 
sizes and types. Over 
40,000 in use. Write for : ff P 
circulars and jobbing quotations. W. A. WHIT- Mill Supply salesman with fifteen 
NEY MFG. CO., 636 Race St., Rockford, Ill. years successful experience, good 


health; systematic worker. Mechanical 

education and want position represent- 

Bogie ee i al eh ing manufacturer or distributor of in- 
é / >} ] J 

maintain film of grease on bear- Gustrial supplies. Address No. 985, 


ings with greatest efficiency and care of MILL SUPPLIES, 520 No. Michi- 
MILL SUPPLIES utmost economy. Four sizes, plain gan Ave., Chicago. 

‘and polished steel. We also make 

the ‘‘Shurflo’’ wick feed oil cup. 
Folder on _ request. HUNTER 








The Magazine PRESSED STEEL CO., Lansdale, Pa. 
of Industrial SERVICE IS SUCCESS 

‘ B ‘ JOSLIN STEEL STAMPS AND DIES—Any de- Mill Supplies is proving that it is 
Distribution sign or type of characters accurately amen PE . p 


out We guarantee quality and service Send worthy of this slogan. We are striv- 
today for catalog and distributors’ prices. A. D. ing to make every 1ssue of greater serv- 
JOSLIN MFG. Co., 123 Arthur St., Manistee, Mich ice to our readers. 











KIELEY SPECIALTIES 


For fifty years these products have found favor with 
engineers because they are constructed without com- 
plicated parts. 














The Kieley catalogue of 250 pages illustrates 
a complete line of steam, water and air spe- 
cialties and should be in your file. 


Kieley & Mueller, Inc. 


34 WEST 13TH ST., N. Y. CITY 











—IMICO UNIONS 


(Note the Brass Ring) 








Made of refined malleable iron with brass seat inserted 


in place by powerful pressure so that it cannot become 
detached. 


Approved by Underwriters Laboratories 


ILLINOIS MALLEABLE IRON CO. 


CHICAGO, ILL. 
Manufacturers Full Line Iron Pipe Fittings 
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The Mill Supply 
Salesman* 


Putting “‘Promised”’ Orders 
on the Books 


By T. F. Moriarty 


SIMPLE little plan used by 

H. R. Audet, an industrial 
salesman working in Connecticut, 
is given credit by him for quite a 
number of truck and skid orders 
that have been received at the 
home office of his firm for ship- 
ment into his territory. 

Very often upon calling on a 
firm he will be told that an order 
will be placed in the near future 
and will be mailed to the office 
when it is ready. That sounds 
fine and there seems little possi- 
bility of the order getting away. 

But H. R. isn’t satisfied with this 
kind of an answer. He has seen 
many good orders go wrong, some 
meant for him, because a good 
salesman came in at the psycholog- 
ical moment, made a good impres- 
sion and was handed the order. 
Occurrences of this kind have to 
be guarded against and his little 
plan does the job well. 

After being promised that the 
der will be sent in to the factory, 
and just before leaving, he advises 
the buyer that he will write the of- 
fice advising them to be on the 
lookout for the order that “has 
been promised” and to be prepared 
to handle it promptly. 

The customer or prospect is 
thereby put on record and very 
seldom is an order placed with 
a competitor. The worst that will 
happen is the notifying of Mr. 
Audet that the decision to buy has 
been reconsidered and the matter 
is open for discussion. This is the 
signal for a hurried call and some 
earnest sales work to put the or- 
der definitely on the books. 





*The Mill Supply Salesman was 
founded by Ernest H. Smith in 1922 
and dedicated to the practical applica- 
tion of correct sales principles in the 
distribution of mill supplies. 





















Tr} = A Rapid 
Ay 5 Coy 10 DAY S~ Seller 
CADILLAC Discounts. 
BLOWERO- 
4 
Keeps motors and other machinery free from Live 
destructive dust and dirt. a =f — — 
in increased efficiency of electrical and mechani- i ? 
cal equipment of all kinds. Distributors 
Delivers absolutely dry air with force sufficient 
to clean thoroughly, yet without injury to wind- Wanted For 
ings or any other delicate or intricate equipment. ; 
Prevents shut-down losses due to shorts Territories 
and burnouts in electric motors. Reduces 
fire risk. 
Instantly convertible for suction cleaning. Special Not Already 
attachment for spraying. Hundreds of uses. 
Write for descriptive literature and for Covered. 
details of this trial offer. 
Market 


CLEMENTS MFG. CO. 


Hasn’t Been 
625 Fulton St., Chicago, Ill. 


Scratched. 


Oldest and Largest Manufacturers 
of Portable Electric Blowers 














Hundreds of thousands of prospective users of CLEMENTS-Cadil- 
lac Blowers are being constantly reached through advertisements like 
that shown above. Cash in on this publicity. 


ALLIGATOR. 


TRADE MARK REG.U.S. PAT. OFFICE 


STEEL BELT LACING 


ar 

















“JUST A = 
HAMMER TO 
APPLY IT” 











The sectional steel rocker hinge pin (pat- 
ented) of Alligator Steel Belt Lacing is held 
in place by lugs. It rocks with minimized 
wear On Oval faces, and can be pushed out 
when changing belt length. 

Manufactured by a House that Protects the 
Jobber's Profits. 


Flexible Steel Lacing Company 


4643 Lexington Street HICAGO, ILL. 
In England at 135 Finsbury 
Pavement, London E. C. 2 











For Your 
Protection and Ours 
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A Better Grade of Belting..... 
.....that Sells and Satisfies 


Selling and satisfying and building up an enviable reputation— 
that’s all that any belt need do. And that’s what Rahmann Leather 
Belting has been doing for over thirty years. It sells well because 
it satisfies. It satisfies because it is as good a belt as can be built; 
and because Rahmann service is always prompt and ready when 
repairs are needed or when transmission problems must be solved. 
If you are a distributor on the lookout for a line of selling, satisfying 
products, write today to George Rahmann & Co., and let us tell 
you how our selling plan will help increase your business. 


GEO. RAHMANN & CO. 
31 Spruce Street 


New York, N. Y. 


NEWARK,N. J. SYRACUSE, N. Y. 
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Self- 
Cleaning 
Burner 


— 


All these features 
only in 


DREADNAUGHTS 


Only in WALL DREAD- 
NAUGHT BLOW- 
TORCHES will you find all 
these worth-while features— 
advantages that spell service 
with safety! Economical, de- 
pendable, safe—under every 
condition of service! Insist on 
DREADNAUGHTS. 





Dreadnaughts sell and stay sold 
write for proposition! 


Since 1864 
Pittsburgh, Pa. 


P. WALL MFG. SUPPLY CO. 


3126 Preble Ave., N. S. 
WALL aaaUCHT 
Service with Salety 


DR Blow TORCHES 


AND FURNACES 


pDN 
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MILL 
SUPPLIES 


Two Magazines 
in One | 
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A Complete Service 


OW the exclusive medium to 
build sales for manufacturers 
of mill supplies through the dis- 
tributor. The newspaper of the 
distributor’s salesman, the man 
who actually places the equip- 
ment and supplies in the hands 
of the users. 
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Williams’ New Vise 
WILL BOOST YOUR SALES 








*““" YULCAN SUPERIOR,’’ Williams’ NEW Chain Pipe Vise, is 

the easiest in the world to sell—the cheapest to own, 
because it’s built to give double service. The patented jaws 
guarantee that. 


JAWS ARE REVERSIBLE—when the teeth wear simply 
unscrew the bolts and turn the jaws over. The only chain 
pipe vise offering this valuable feature. 


THE HANDLE IS ON TOP for 
convenient operation—an exclu- 
sive ‘‘Vulcan Superior’? advan- 
tage. A turn of the handle locks 
pipe instantly in a slipless grip. 
Wholly made from tough 
wrought steel—no castings are 
tolerated. Drop - forged base, 
jaws and handle. Unbreakable 
— Compact — Rapid — Positive. 
Fully Guaranteed. 





J. H. WILLIAMS & CO. 
‘“‘The Drop-Forging People’’ 
New York BUFFALO Chicago 


OP-FORGED romm { 





re! TWO SIZES: 


e No. 11 for %& to 214 in. pipe. 
= No. 12 for 14.to 41% in. pipe. 


Each takes pipe }2 inch larger than other 
chain pipe vises of similar size. 


CHROME-PLATED FINISH 











SUPERIOR 
CHAIN PIPE VISE 
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HACK SAWS 





In these modern times 
the hack saw still holds 
its place as one of the 
most important factors in 
metal cutting. 


Modern developments 
in metallurgy has made 
possible the High Speed 
Steel Blade. VICTOR 
HIGH SPEED STEEL 
BLADES is the latest 
development of a_per- 
fected hack saw that is 
more than capable of 
answering all the modern 
cutting requirements and 
needs. 


Faster cutting and 
longer life proves that 
these blades are cheaper. 
A trial will convince you. 





VICTOR HACK SAWS 


Victor Saw Works, Inc. 


Middletown, N. Y. 








‘jaia RS). 


REVERSO) ‘ 


The Valve with the Reversible Disc & Seat 


Seat and disc of Nicu- 
lanium—a hard, tough, close- 
grained nickel alloy—resists 
effectively the cutting, wear- 
ing action of high tempera- 
tures and pressures, that is 
one factor in the economy of 
Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and seat 
reverse and you have the life 
of another valve with no 
extra expense. 


But this is not all of Reverso’s 
vitality as disc and seat are easily 
regrindable. 


id 
a 
, 

= 
= 
> 
a4 
aa 
= 
= 
= 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
one om. ask for new bulletin 

o. 17. 


REVERSO:—Bronze body for 
200 Ibs. pressure. Total tempera- 
ture 550 deg. F. 


IROVERSO:—Iron body for 
Total t 


150 Ibs. 
No. 780 ture 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 
CINCINNATI, OHIO 








P 
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$30-DAY TRIAL 
OFFER + + + 


helps mill supply distrib- 
utors build volume sales. 
Write today for details. 








A dry pot—No evaporation—an 
even temperature of 150° thru 
thermostat automatic 

control 






17 field men 
to help you sell 


HOLD-HEET Electric Auto- 
matic Glue Pots are a profit- 


Every furniture factory, novelty 
and specialty manufacturer in 


your territory uses glue and is able item that perhaps you 
a real live prospect... . We can have overlooked. We also 
send you a factory man to get supply attractive descriptive 


literature that makes sell- 
ing easy. Write today 


your salesmen started and 
will credit your men 


with the sales our for the money- 
representative making facts. 
makes 


RUSSELL ELECTRIC CO. 


368 W. Huron Street Chicago, Ilinois 


& 4 4. 4. 4, 4y 4 ty 4» 4 te te fm tr tm tm tm ty tm tm te 
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Three Winners! 


Appleton Constant Duty Reelite 
P & H Crawler Crane 


Cutler-Hammer Lifting Magnet 


See how the current conductor cable to the magnet is held 
gently taut. There is never any slack or strain with this 
ime automatic cable tender. 
ie And besides the added efficiency, there is no wear and 
: tear on the cable and no lost time of machine and man 
while the cable is being repaired or replaced. 


Reelite If you have moving or moveable machines, 
Thehandyightonaret there is a size of Reelite to fit your need 
For weinthe gaageorm- , , , from small portable hand drills on up to 


chine shop where itis desired 2 
traveling cranes. 





















to bring the light directly to 
the work being done, with- 
out having the cord trailing 


priori epcbeniyber 9 ng Our new illustrated bulletin No. 501-F 
Equipped with twenty-five . ‘ 

fect of cot and can bef WAI tell you all about these time and 
place oflightsochat twill money savers. Tear out the coupon and fill 
hance "it in now. There is no obligation. 





APPLETON ELECTRIC COMPANY pe eee 4 
1706 Wellington Avenue, Chicago, U. S. A. APPLETON ELECTRIC CO. “= 
New York—150 Varick St. Los Angeles—340 Azusa St. ; 1706 Wellington Ave., Chicago : 
San Francisco—655 Minna St. Seattle—628 Railroad Ave. : Gentlemen: ! 
1 Please send a copy of your Bulletin No. 501-F, with : 
CONSTANT DUTY ; your price list. : 
! ! 
; ya eee ; 
! ! 
! 
eee eee ee ee Sr bell Pas peels Seems, : ; 
t 1 
! 1 
REG. U. S. PAT. OFF. pe eee PO a eS ; 
Carries Current Where Needed L : 
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PORTER'S 
Bolt clippers 
Nut splitters 


Shear cutters 
Chain cutters 


A line of portable two-hand 
tools for cutting various types of 
material beyond the capacity of 
ordinary nippers and accom- 
plishing work otherwise possi- 
ble only with a non-portable 
bench or power tool or with 
hacksaw or chisel. Used on pro- 
duction, repairs and mainten- 
ance in factories, mills, mines, 
garages, car shops, construc- 
tion, etc. 


Sold by leading jobbers and sup- 
ply houses every where. 


H. K. PORTER, INC. 
13 ASHLAND STREET, EVERETT, MASS. 





A Bolt Clipper cuts bolts 
——= up to 3%’ in the thread. 
Round rod up to %’. A 
Nut Splitter splits nut 
(when wrench won't re- 
—= move them) up to nut 
of 4%” bolt. Shear Cutter 
cuts flat bar stock up to 
114’ x 942” and wire rope 
to %’. 





The amazing power 
of these tools (about 


70 times applied 

jaws a —-. power) results from a 
me fox’ sonehinn combination of lever 
work in difficult py ed maps we 4 
aes. a construction which 


minimizes friction 
loss. Write for de- 


scriptive literature. 

















mis 





Patented 
Heavy Duty 
Swivel Caster 
Industrial Type 


eae: 
Industrial Type 
Into every Bond Truck Caster go the finest 
materials, skilled workmanship, plus the 
knowledge that has been gained from 
building specialized casters for many 
years. And every Bond Caster regard- 
less of type or size, will efficiently do 
the extra jobs which so often fall its 
way. It is good to know that to 
“standardize on Bond” means 
maximum caster efficiency 
throughout the industry. 


Bond Power Trans- 
mitting Machinery 
controls and utilizes 
the power that might 
ordinarily be wasted. 
Send for a _ catalog 
describing the com- 
plete line. 


The new Bond 
Caster Catalog has 
just come off press. 
It’s important to you 
that you write for a 
copy now! 





Patented 
Bond Les-Nois 
Steel Caster for use 
where noise is 
objectionable 


Bond Foundry & Machine Company 
Manheim, Lanc. Co., Pa. 
Phila. Office: 617 Arch St. N. Y. Office: 256 Broadway 
Chicago Office: 39 S. Clinten St. 
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A carload or a keg 


Finished all over, in a full list of sizes in 
S.A.E. and U.S.S. threads, Cleveland Cap 
screws made by the Kaufman Method, 
patented, are available at seven conven- 
ient warehouse points packed in cartons 
and in kegs, and in any quantity. A stock 
of 20 million cap screws is maintained at 
all times. Ask for Catalog C and Price 
List. 


THE CLEVELAND CAP SCREW CO. 
2925 E. 79th St. Cleveland, Ohio 


















CLC a 
Willig BL . 








‘00, / 
Cap «2 Set Screws 


Nuts and Milled Studs 
in stock 








TEELCRAFT Cap 





threads always co m 
safely within a Class 
3.N. S.C. fit—always 


provide a perfect 


lead — always are i CLEVE LAND 
strong and smooth. WROUGHT 
PRODUCTS ( 


CLEVELAND, OHIO 
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Copper Expansion Joints 


For Low Pressure or Vacuum, with Cast Iron or 
Steel Flanges 


Diameters 4" to 60" 





B-280 Convex Type 


B-281 Concave Type 


Many expansion joints are used in piping instal- 
lations and distributors are sending us orders for 
them. 


| Send us your orders also for coils, tanks, kettles | 

| and other copper equipment. Our large shops are 
fully equipped to manufacture all kinds of indus- 
trial copper work. 





Arthur Harris & Co. | 


212-218 N. Curtis St., Chicago, Ill. 











DON’T WAIT 
for the 
SWITCH ENGINE 
Use a 


WELLER CAR PULLER 


SIZES TO MOVE FROM 1 TO 36 CARS 
Send for Circular No. 1028 


WE ALSO MAKE 


BELT CONVEYORS MALLEABLE CHAIN 


CHAIN CONVEYORS STEEL CHAIN 
SPIRAL CONVEYORS SPROCKETS 
BUCKET ELEVATORS GEARS 


ELEVATOR BUCKETS SKIP HOISTS 
POWER TRANSMITTING MACHINERY 


WELLER MFG. CO. 


1820 N. Kostner Ave. 
CHICAGO, ILL. 
















< 


= PRICED 
RIGHT 


A dollar’s worth for every 
dollar you spend. That’s 
what you get in Swart- 
wout Steam Products. 
Ask for complete catalog. 


% 


ro 
~~ 





THE SWARTWOUT COMPANY 
18511 Euclid Avenue 
Cleveland, Ohio 


Swartwout 


™, Steam Products 











VERY Mill Supply Salesman has found 

that in some instances a general service 
babbitt will not meet a customer’s requirements. 
For extremely high speeds and for heavy, crush- 
ing strains, a metal with greater resistance is 
required. 





Our Distributors meet this need easily with 
our “Nickel Genuine” Metal. It contains no 
lead, but is amalgamated with nickel, which 
gives bearings a polished finish that lessens 
friction and reduces wear. 


‘Nickel Genuine” has a high melting point, 
tensile strength of 13,500 pounds per square 
inch, and a crushing strength of more than 
26,000 pounds per square inch. 


, 


‘‘Frictionless,’’ our general service 


metal, and ‘‘Nickel Genuine’’ are a 
winning combination for Distrib- 
utors. 


Ask for prices. 





ionless Metal Compz 
1458-60 Collins Street 
SAINT LOUIS, MO. 
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The Trio Triumphant 


Genuine 
Nason 
Steam 
Traps 





In 1841 we started 
and have been at it 
fl ever since. Write us. 


SIDELUG 





Sidelug 40 to 150 Ibs. 


Nason Manufacturing Co. 


Steam Specialty Specialists 


71 Fulton St., New York 





p=—=MOORE & WHITE FRICTION CLUTCHES==== 


— 






| SEND FOR 
Friction Clutch Catalogs | 


Any or All of the Following Sent Free on Request | | 


1. High Speeds 3. Double Discs | 
2. Moderate Speeds 4. Steel Pulleys 


THE MOORE & WHITE CO. | 
2711 No. 15th St., PHILADELPHIA, PA.—— | 


__**Friction Clutch Manufacturers for 44 Years’ _ 





























Solve Your Customers’ 
Pumping Problems With 


REG. TRADE MARK 


HERN Pumes 


REG. U.S. PAT, OFF 


Below is a Fig. 1091B TRAHERN Direct 
Connected Rotary Pump used to circulate 
brine around tanks in ice manufacture. 

There’s a TRAHERN Pump for every pump- 
ing purpose, whether for pumping water, milk, 
paint, alcohol, syrup, molasses, road oil, tarvia, 
brine, fuel oil or petroleum products. 

This broad field for sales coupled with the long 
life, high efficiency and low price of TRAHERN 


Pumps makes it a profitable line for you to handle. 





Write For 
Catalog 54 


Geo. D. Roper 
Corp. 
Reckford, 
Ill. 
















Ball 
Bearing 
Portable 


6%-lb. Air Cooled 
Ball Bearing Mo- 
tor $45.00 Net. 


_ This “MARVEL” new MODEL No. 2 Portable Blower 
is designed for blowing dust and dirt out of WOOD- 
WORKING MACHINERY, MOTORS, GENERA- 
TORS, SWITCH BOARDS, LOOMS, KNITTING 
and other TEXTILE MACHINERY. Has 20 feet high 
grade cable. Perfectly balanced. Has TOGGLE SWITCH 
in handle, operated by thumb. Gives 20-in. water column 
pressure. 

Motor operates on “NORMA” BALL BEARINGS 
that REQUIRE NO OILING. 

Its frequent use reduces motor troubles and shut 
downs, as well as FIRE HAZARD. 

Order one ON 10 DAYS’ TRIAL, and have a salesman 
DEMONSTRATE it to your motorized customers. 

A larger size, MODEL No. 3, Sells for $60.00 

Made with UNIVERSAL motors (A.C. and 
D.C.) for both 110 volts and 220 volts. SHIP- 
PING WEIGHT 18 Ibs. Shipped on 10 days’ 
trial, ANYWHERE. 






Write for Dealers’ Discount, men- 
tioning this advertisement. 


A complete Set of 


VACUUM CLEANER 
ATTACHMENTS 


for $10.00 additional 
Manufactured by 


Electric Blower Company 
352 Atlantic Ave., Boston 9, Mass., U. S. A 
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Atn in Fast 


READY TO SHIP 


The Ohio Valley Pulley Works, Inc. 
DIVISION GENERAL FIBRE PRODUCTS, Inc. 
Maysville, Ky. 








MYERS POWER PUMPS 





Tailored to fit the installation—Myers Self- 


Oiling Power Pumps meet depth, motive 
and volume specifications up to ten thousand 
gallons of water per hour. Engine or motor 
power, belt or chain drive, shallow or deep well 
service, Open or pressure tank, direct or long 
distance discharge—complete units with motor or 
engine—separate units for any motor or engine— 
the selection is wide—the installation is simple— 
the operation is economical—the _ service 
dependable and long lived. 











is 


Catalog on request. 


THE F. E. MYERS & BRO. CO., Ashland, Ohio 


Pumps—— Water Systems —— Hay Tools —— Door Hangers 














Let Us Send You 
This QuickAsWink 





— it gyer. See how strong and how efficient 
it is. A Quick-As-Wink outlasts an ordinary 
coupling four times. Can’t leak but swivels freely. 
Reduces costs, speeds work, eliminates delays and 
accidents. Made for any hose connection. Resists 
wear. Functions perfectly in mud, ice or snow. 
Guaranteed for a year. 


Send for Complete Details 


This is a wonderful proposition for jobbers. Once 
a customer becomes a user of Quick-As-Winks, always 
a user. Let us send you this one on approval with 
complete literature and jobbers’ prices and terms. 
Take it out and see what your trade think of it. 
WRITE TODAY! 


C. B. HUNT & SON 


640 McKinley Ave. Salem, Ohio 











The 

“VERITAS” 
WHEEL 

DRESSER 








SAFE 

Made in SIMPLE 
Sweden EFFECTIVE 
EASILY 

RENEWABLE 


MOST ECONOMICAL 


The ““VERITAS" Grinding Wheel Dresser meets all the 
requirements of a tool for the general dressing and truing 
up of emery, carborundum and other grinding wheels. 
The roll consists of hardened steel plates with ‘“*U”’ shaped 
teeth which keep their sharpness until they are completely 
worn out. The spindle is provided with a lubricating 
cap. 


We carry a full line of circular files and torches 


Write for catalogue 


SCANDINAVIAN WESTERN IMPORTING CO., Ltd. 
107-109 Lafayette St., New York, N. Y. 
Seattle, Wash. 


Minneapolis, Minn. Montreal, Can. 
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Where Cooperation 
COUNTS 

















OWN the stream... 
eight trained bodies swinging as one... . 
muscles rippling in the beautiful rhythm of 
perfect teamwork. 


Pulling together — the secret 
of a team... the secret of profitable dis- 
tribution of mill supplies and equipment. 


We — manufacturer, distrib- 
utor, distributor-salesman are all in the 
same boat — on the same crew ... we 


win Only if we pull together. 


It’s just such a spirit of 
cooperation that exists between the Mech- 
anical Rubber Company and those strong, 
Joyal organizations which distribute 
“Mechanical” Rubber Goods. 


And that same spirit of team- 
work characterizes the comprehensive 
sales promotion program which we are 
carrying on, localized in the interest of 
each of our distributors. 


he Mechanicat Rubber Co. 


CLEVELAND (jae OHIO 
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BUY ADVERTISED PRODUCTS 


A Classified Index to the Products of Advertisers in This Issue 


Index to Advertisements on Page 140 











ABRASIVES 
Abrasive Company 


Columbus Anvil & Forging Co. 
Yost Mfg. Co. 
APRONS, LEATHER 


Atlantic Manufacturing Company 
Chicago Rawhide Mfg. Co. 
Chas, A. Schieren Co. 


ARBORS 
Morse Twist Drill & Machine Co. 
BABBITT METALS 
Dodge Manufacturing Corp. 
Frictionless Metal Company 
The Medart Company 
Monarch Metal Co. 
BABBIT RETAINER 
Products Mfg. Co. 
ARRELS, TUMBLING 
Royersford seo’ & Machine Co. 


The Fairbanks Company 
BEARINGS, BAL L AND ROLLER 
S K F Industries, Incorporated. 
BEARINGS, BRONZE 
American Non-Gran Bronze Corp. 
Buckeye Brass & Mfg. Co. 
The Bunting Brass & Bronze Co, 
Arthur Harris & Co. 
Monarch Metal Company 
BEARINGS, SHAFT, BABBITTED 
Bond Foundry & Machine Co. 
Dodge Manufacturing egy gg ene 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood's Sons Co 
SARINGS, SHAFT, BALL 
Chicago Pulley & Shafting Co. 
S K F Industries, Incorporated 
T. B. Wood's Sons Co. 
BEARINGS, SHAFT, OILLESS 
Arguto Oilless Bearing Co. 
BEARINGS, SHAFT, ROLLER 
Bond Foundry & Machinery Co. 
Dodge Manufacturing Corporation 
The Medart Company 
“The Reeves’’—Reeves Pulley Co. 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated. 
ELT DRESSING 
E. C. Atkins & Co. 
Chicago Rawhide Mfg. Co. 
Joseph Dixon Crucible Co. 
Graton & Knight Co. 
The Mechanical = Co. 
Geo. Rahmann 
Richmond Belt Dressing Mfg. Co., Inc. 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELT FASTENERS 
The Bristol Company 
Bourne Fuller Co. 
Clipper Belt Lacer Company 
Crescent Belt poe nana A Soa 
Flexible Steel Lacing 
BELT LACINGS, LEATHER 
Chicago Rawhide Mfg. Co 
“Cocheco’’—I. B. Williams & Sons 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
BELT LACINGS, METALLIC 
The Bourne-Fuller Co. 
Clipper Belt Lacer Company 
Flexible Steel ora d Co. 
The Bristol Compan 
BELT SHIFTERS 
e% & baer > Sons Co. 
ELT TIGHTENERS 
Dodge an a. Corporation 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 
T. B. Wood's Sons Co. 
BELTING, BALATA 
Victor Balata & Textile Belting Co. 
BELTING, CANVAS STITCHED 
The Mechanical Rubber Co. 
Victor Balata & Textile Belting Co. 
BELTING COMPOSITION 
Fabreeka Belting Co. 
BELTING, CONVEYOR 
Atlantic Manufacturing Company 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Fabreeka Belting Co. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co, 
The Mechanical Rubber Co. 
The Republic Rubber Co 
Victor Balata & Textile Belting Co. 
Whitehead Bros. Rubber Co. 


BELTING, COTTON, SOLID WOVEN 
Victor Balata & Textile Belting Co. 


BELTING, FABRIC 
L. H. Gilmer Co. 
Fabreeka Belting Co. 
BELTING, LEATHER 
Atlantic Manufacturing Co, 
Chieago Rawhide Mfg. Co. 
Graton & Knight Co, 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
“Sterling’’—Chas. Bond & Co., Philadelphia 
I. B. Williams & Sons 
BELTING, LINK 
Chas. A. Schieren Co. 
BELTING, ROUND 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Geo. Rahmann & Co. 
Chas, A. Schieren Co. 
I. B. Williams & Sons 
BELTING, RUBBER 
Atlantic Manufacturing Co. 
Boston Woven Hose & Rubber Co. 
Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co, 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
BELTING, TRACTOR 
Chas. A. Schieren Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Victor Balata & Textile Belting Co 
BELTING, THRESHER 
Atlantic Manufacturing Co. 
The Cincinnati Rubber Mfg. Co. 
The Mechanical Rubber Co. 
ELTING, TWISTED 
Graton & Knight Co, 
Chas. A. Schieren Co. 
Victor Balata & Textile Belting Co. 
BELTING, “Vv” 
L. H. Gilmer Company 
Goodyear Tire & Rubber Co. 
Graton & Knight Co. 
Chas. A. Schieren Co 
BELTING, WATERPROOF 
Atlantic Manufacturing Co. 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co, 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
Victor Balata & Textile Belting Co. 
BELTS, WELL DRILLING 
Goodyear Tire & Rubber Co. 
Victor Balata & Textile Belting Co. 
BENCH DR a nd ERS 
Pollard Bros. Mfg. Co., In 
NCHES (WORK), JEWELERS’ 
Leiman Bros. 
BENCHES, STEEL 
Pollard Bros. Mfg. Co., Inc. 
Standard Pressed Steel Co. 
BENCH LEGS 
Pollard Bros. 


Mfg. Co. 
BITs, Se REW —e ER 


American Swiss File & Tool Co. 
BITS, SCREWDRIV ER 
Armstrong Bros. Tool Co. 


Simonds Saw & Steel Co. 
The Vincent Steel Process Co. 
J. H. Williams & Co. 
BLADES, HACK SAW 
Armstrong-Blum Mfg. Co. 
BLOCKS, CHAIN 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & ps Mfg. 
LOCKS, -ILLOW 
Bond ee. & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Hill Clutch Machine & Foundry Co. 
The Medart Company 
Royersford Foundry & Machine Co. 
a Ball Bearing ae 
. B. Wood's Sons C 
BL OCKS, VECELE 
beets: cae Rope C o. 
LOWERS. FORGE 
Champion skewer & Forge Co. 
Electric Blower Company 
Lovejoy Tool Works 
BLOWERS, GAS AND OIL COMBUSTION 
Electric Blower Company 
Leiman Bros. 
BLOWERS, | crc ELECTRIC 
Clements Mfg. Co. 
Electric — Company 
LOWERS, SANDBLAST 


OILER TUBES 
National Tube Company. 


Leiman oy 


BOILERS, TUBULAR ae WATER TUBE 
Henry Vogt Machine C 
BOLTS, CARRIAGE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Russell, Burdsall & Ward Bolt & Nut Co. 
BOLTS, COACH OR LAG 
Clark Bros. Bolt Co. 
BOLTS, EYE, HOOK. RING AND LAG 
Armstrong Bros. Tool Co. 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
. . Harper Co. 
J. H. Williams & Co. 
BOLTS, MACHINE 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Russell, Burdsall & Ward Bolt & Nut Co. 
BOLTS, SINK, STOVE AND PLOW 
The Bourne- Fuller Co. 
Clark Bros. Bolt Co. 
Foster Bolt & Nut Mfg. Co, 
Russell, Burdsall & Ward Bolt & Nut Co. 
BOLTS, STUD 
Clark Bros. Bolt Co. 
The a A. Screw Co. 
ACES, TRENCH 
Templeton p 


Co. 
BR: ACKETS. SCAFFOLD—L: ADDER 
Patent Scaffolding Co. 
RACKETS, WAL 
Bond — & Machine Co. 
Dodge Mfg. Corp. 
The Medart yy 
tv. B. bet Sons Co. 
RASS GOODS, PLUMBING 
Grabler ate Co. 
BRASS GOODS, STEAM 
American Injector Co. 
Detroit Lubricator Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
BRONZE BARS, CORED AND SOLID 
American Non-Gran — Corp. 
Buckeye Brass & Mfg. 
The Bunting Brass & = Co. 
Arthur Harris & Co. 
BROOMS, FACTORY, WAREHOUSE 
AND RAILROAD 
The Herold Bros. Co. 
Indianapolis Brush & Broom Mfg. Co. 
The Osborn Manufacturing Co. 
BRUSHES, BENCH, FLOOR, ETC. 
The Herold Bros. Co. 
Indianapolis Brush & Broom Mfg. Co. 
The Osborn Manufacturing Co. 
Worcester Brush & Scraper Co. 
BRUSHES, PAINT AND VARNISH 
The Osborn Mfg. Co. 
The Herold Bros. Co. 
BRUSHES, =— FLUE, ETC. 
The Herold Bros. ‘0. 
The Osborn Mfg. Co, 
Worcester Brush & Scraper Co. 
BRUSHES, WIRE WHEEL 
The Herold Bros. Co. 
The —s Mfg. Co. 
UCKETS, ELEVATOR 
Illinois Mallentie Iron Co. 
Weller Mfg. Co. 
BUFFERS, a 
Black & Decker Mfg. 
Hisey-Wolf Machine és: 
Keller Mechanical gar game Corp. 
gag Electric Mfg. Co. 
N. A. Strand Oo. 
BURNERS, GASOLINE AND KEROSENE 
Aeroil Burner Co., Inc. (kerosene) 
Clayton & Lambert Mfg. Co. 
BUSHINGS, BRONZE 
American Non-Gran Bronze Corp. 
Buckeye Brass & Mfg. Co. 
Bunting Brass & Bronze Co. 
Arthur Harris & Co. 
BUSHINGS, PNEUMATIC HAMMER 
The Cleveland Wrought Products Co. 
CANS, — WASTE 
Geo. W. Diener Mfg. 
CANS, SAFETY, GASOLINE 
Geo. W. Diener Mfg. Co. 
CAR-MOVERS 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 
CARTS—PUSH 
The Fairbanks Company 
CASING, WELL 
National Tube Co, 
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on 


SHUR-GRIP RASS, 


FILE HANDLES 


Sell Them by — BRO N (Ae 


Bolts - Nuts - Washers 


SERVICE TO YOUR CUSTOMERS 


Note how the hardened steel die cuts into the file Our large and varied stock of 
ee eee Brass and Bronze Bolts, Nuts, and 
Washers coupled with our ability 
Many shops that use files buy Shur-Grip and willingness to quickly and 
File Handles by the dozen, and larger indus- economically produce almost any 
trials buy them by the gross. They become special bolt, nut, or washer, in the 
a profitable specialty for any dealer who will non-ferrous metals, enables you to 
introduce them. The principle is so simple, render prompt and efficient service 
appealing and unique that every purchasing to your customers without worry 
agent with an eye for economy will im- or unnecessary delay. 

mediately place a trial order. Once sold the ; 

orders repeat automatically. 


SAe 
Write for our Jobbers’ Proposition H a aa | .H a rp er re) nm p any 


HYRO MFG. CO., INC., 205 Varick St., NEW YORK 2622 Hetcher Street 
(Also Manufacturers of SHUR-GRIP Solder Iron Handle) CHICAGO ILLINOIS 
NEW YORK + ST.LOUTS - LOS ANGELES 
































ESTABLISHED 1874 CLEVELAND, OHIO 


SUPERIOR BRUSH SERVICE 






“eeeet Sample Helps 


FOR RETAINING 

MOLTEN BABBITT 

SoMETAL ou Sell— 
Bin ei A trial gets your customer interested 
and results in steady repeat orders. . . 
Write today for one pound can of 


Babbitrite—F REE for you to demon- 
strate with. 





Molten Babbitt 


and is in big demand every where—Saves time and money 








and insures accuracy ... Our special introductory offer 
of one pound of Babbitrite free shows you we know our 
product has merit... Write for complete information 


on this fast money maker. 


PRODUCTS MANUFACTURING COMPANY 





: ° THE HEROLD BROTHERS CO. 
Milwaukee, Wis. 1104 W. Ninth St. CLEVELAND, 0. 
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CASTERS, TRUCK 
The Bassick Company 
Bond Foundry & Machine Co. 
Saginaw Stamping & Tool Co. 
CASTINGS, BRONZE 
Arthur Harris & Co. 
The Wim. Powell Co 
CASTINGS, GRAY AND MALLEABLE 
Illinois eee lron Co. 
ASTINGS, SEMI-STEEL 
Bond . . & Machine Co. 
CEMENT, GLAZING AND ROOFING 
The McCallum Co, 

CEMENT, LEATHER BELT 
Chicago Rawhide Mfg. Co. 
Cocheco—l. B. Williams & Sons 
Graton & Knight Co. 

Geo. Rahmann & Co. 
Chas. A. Schieren Co. 
Cc MENT, °PIPE JOINT 
Joseph Dixon Crucible Co. 
CHAIN 
The Columbus McKinnon ag Co. 
Ss. G. Taylor Chain Compan 
CHARGING SETS, BATTERY 
Marathon Filectric Mfe ors 
CHARGING WAGONS 
The Fairbanks Co 
CHISEL BLANKS 
The Cleveland Wrought Products Co. 
CHISELS, COLD 
American Swiss File & Tool Co. 
Stanley Rule & Level Plant 
CHUCKS, DRILL AND TAP 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Skinner Chuck Co. 
CRUOES, LATHE 
Cushman Chuck Co. 
CLAMPS, BAR 
Adjustable Clamp Co 
CLAMPS, BELT 
Chas. A, Schieren Co. 
T. B. Wood's Sons Co. 
CLAMPS, “C” 
Adjustable Clamp Co. 
Armstrong Bros. Tool Co. 
Brownie Mfg. Co. 
The Columbian Vise & Mfg. Co 
Graton & Knight Co. 
J. H. Williams & Co. 
CLAMPS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
H. B. Sherman Mfg. Co. 
CLAMPS, GIRDER 
Bond Foundry & Machine Co, 
CLAMPS, PIPE KEPAIR 
M. B. Skinner Co 
CLEANERS, FLUE 
Worcester Brush & Scraper Co. 
cL eee BOLT 
H. K. Porter, 


In 
CL IPs, WIRE ROPE 
The Bourne-Fuller Co. 
CLUTCHES, FRICTION 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Conway Clutch Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
“The Reeves’’—Reeves Pulley Co. 
A. L. Schultz & — 
T. B. Wood's Sons Co. 
COCKS, AIR AND DRAIN 
American Injector C~, 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, BALL 
Detroit Lubricator — 
Kieley & Mueller, Inc 
OCKS, CORPORATION 
Grabler Mfg. Co. 
The Wm. Powell Co. 
COCKS, GAGE 
American Injector Co. 
Jenkins Bros. 
Nason Manufacturing Company 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
COCKS, RUBBER PACKED 
Arthur Harris & Co 
COCKS, STEAM AND SERVICE 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 
COCKS, STOP 
Grabler Mfg 


Co. 

COILs AND BENDS, COPPER AND BRASS 
Arthur Harris & Co 

COLLARS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Standard Pressed Steel Co. 
T. B. Wood’s Sons Co. 

COLUMNS, WATER 
Kieley & Mueller, Inc 
Nason Manufacturing Co. 
The Wm. Powell Co. 

COMPOUND, PIPE JOINT 

Joseph Dixon Crucible Co. 

COMPRESSORS, AIR 
Curtis Pneumatic Machinery Co. 
Kellogg Mfg. Co. 
Worthington Pump & Machinery Corp. 

CONTACTORS, BELT 
T. B. Wood's Sons Co. 

CONTROLLERS, BOILER PRESSURE 

Mason Regulator Co. 
Kieley & Mueller, Inc. 


COPPERSMITHS 
Arthur a & Co, 
NVEYOR EQUIPMENT 
Saginaw pot oe & Tool Co 
COTTER PIN EXTRACTORS 
American Swiss File & Tool Co. 
COUNTERBORES 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
COUNTERSHAFTS 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corp. 
Edgemont Machine Co., The 
The Medart Company 
eS Foundry & Machine Co. 
T. B. Wood's Sons Co 
OUNTERSHAFTS, SMALL 
Birkle Machine Works 
N. A. Strand & Co. 
COUNTERSINKS 
American Swiss File & Tool Co. 
COUPLINGS, PIPE 
National Tube C — 
The Wm. Powell C 
COUPLINGS, SHAFT 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
Spiro—Bond Foundry & Machine Co. 
T. B. Wood's Sons Co 
COUPLINGS, SHAFT, FLEXIBLE 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Frederick Iron & Steel Co. 
The Medart peng, 
T. B. Wood's Sons C 
COUPLINGS, SHAFT, FRICTION CUT-OFF 
Dodge Mfg. Corp. 
Edgemont Machine Co., The 
Kinney Mfg. Co. 
The Moore & White Co. 
The Medart Company 
A. L. Schultz & cong 
T. B. Wood's Son 
COUPLINGS, “SHAFT, MARINE 
Bond Foundry & Machine Co. 
COUPLINGS, UNION PIPE 
E. M. Dart Mfg. Co. 
COVERING, PULLEY 
Chicago Pulley & Shafting Co. 
CRANES, HAND —— 
Chisholm-Moore Hoist Cor 
CRANES, OVERHEAD. * TRAVELING 
AND JIB 


Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
The Hill Clutch Machine & Foundry Co, 
The Yale & Towne Mfg. Co 
RA YONS,. LUMBER 
Joseph Dixon Crucib 
CUPS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
CUPS, OIL AND GREASE 
American Injector Co. 
Detroit Lubricator Co. 
Hunte¢e¢ Pressed Steel Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
D. T. Williams Valve Co. 
CUTTERS, BOLT, WIRE, ETC. 
H. K. Porter, Inc. 
CUTTERS, — 
Clipper Belt Lacer Comp 
UTTERS, EMERY WHEEL DRESSER 
The Vincent Steel Process Co. 
UTTERS, GAGE GLASS 
Worcester Brush & Scraper Co. 
CUTTERS, GLASS 
American Saw & Mfg. Co 
TTERS, MILLING 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool ae 
Whitman & Barnes, 
GUTTERS, ‘PIPE 
Armstrong Bros. Tool Co 
Armstrong Mfg. Co. 
Toledo Pipe Threadirg Machine Co. 
CUTTERS, RO», HAND LEVER 


Armstrong-Blum Mfg. Co. 
AMPER ACCESSORIES 
Hyro Manufacturing Co., Inc. 
DIAPHRAGMS 
Chas. A. Schieren Co, 


Whitehead Bros. Rubber Co. 
DIES, THREADING 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
DIPPERS, COPPER 
Arthur Harris & Co 
DISC s, VALVE 
Jenkins Bros. 
The Wm. Powell Co. 
DOGS, LATHE 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
DRAINERS, C ELL AR, AUTOMATIC 
Goulds Pump, Inc 
RESSERS, GRINDING WHEEL 
Scandinavian Western Importing Co., Ltd. 
The Standard Tool Co. 
The Vincent Steel Process Co. 
DRILLING POSTS 
Armstrong Bros. Tool Co. 
DRI ELECTRIC 
The Black & Decker Mfg. Co. 
The Hisey-Wolf Machine Co. 
Stow Manufacturing Co., Inc. 
Standard Electric Tool Co. 
N. A. Strand & Co. 
Stanley Rule & Level Plant 


DRILLS, POST 
Champion Blower & Forge Co. 
The Crescent —— Co. 

DRILLS, RATCHET 

The Armstrong Bros. Tool Co. 
Morse Twist Drill & — Co. 
Whitman & Barnes, In 

DRILLS, STONE 
American Swiss File & Tool Co. 


RILLS, 1st 
Cleveland Twist Drill Co. 
Morse Twist Dril) & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
DRIVES, POWER 
The Hill Clutch Machine & Foundry Co. 
The Toledo Pipe Threading Machine Co. 
DRUMS, CAST IKON 
The Medart Company 
T. B. Wood's Sons Co. 
EJECXORS 
American Injector Co. 
Nason Manufacturing Co. (acid) 
Penberthy Injector Co. 
ELIMINATORS, OIL 
Vhe D. T. Williams Valve Co. 
ELLS, UNION GROUND JOINT 
E. M. Dart Mfg. Co. 
ENGINE AND BOILER FITTINGS 
American Injector Co. 
The Wm. Powell Co. 
D. T. Williams Valve Co. 
ENGINES, GAS AND OIL 
Worthington Pump & Machinery Corp. 

EXPELLERS, OT AND MOISTURE 

The V. D. Anderson Co. 
EXTINGUISHERS, FIRE 
Geo W. Diener Mfg. Co. 

FANS, VENTILATING. as 
The Champion Blower & Forge Co 
Electric Blower Company 
Hartzell Propeller Co. 

Marathon Electric Mfg. Co. 
UCETS, BRASS 
Grabler Mfg. Co. 
FEED WATER SOFTENER AND PURIFIER 
Dodge Manufacturing Corporation 
The Swartwout Company 
FEEDER VALVES, STEAM HEATING 
BOILER 


Nason Manufacturing Co. 


FILES 
American Swiss File & Tool Co. 
Delta File Works 
CGrobet File Corporation of America 
Scandinavian Western importing (o., Ltd. 
Simonds Saw & Steel Co. 
FIRE EEFINGUISHERS 
Geo. W. Diener Mfg. Co. 
FIRE a a EQUIPMENT 

Geo. W. Diener Mfg. C 7 

FITTINGS, ‘ CHAIN 
Ss. G. — Chain Company. 


TTINGS, DRAINA 
Grabler Mtg. Co. ~ 


Tllinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
FITTINGS, HOSE, BRASS 
Boston Woven Hose & Rubber Co. 
Illinois Malleable Iron Co. 
The Mechanical Rubber Co, 
H. B. Sherman Mfg. Co. 
FITTINGS. HYDRAULIC 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 
Walworth Co. 
FITTINGS, PIPE, BRA 
Grabler Mfg. Co. ” 
Tllinois Malleable gg Co. 
1: & Sherman Mfg. Co. 
— o PIPE, CAST IRON 
Grabler Mfg. Co. 

Stockham Pipe & Fittings Co. 
FITTINGS, PIPE, MALLE. 
Grabler Mfg. Co. sees 

Illinois Malleable Iron Co. 
Stockham Pipe & Fittings Co. 
Walworth Company 

FITTINGS, PIPE, STEEL 
Bonney Forge & Tool Works 
Stockham Pipe & Fittings Co. 
Henry Vogt Machine Co. 

FLANGES, GROUND JOINT 
KE. M. Dart Mfg. Co. 

FLEXIBLE SHAFT EQUIPMENT 
Keller Mechanical Engineering Corp. 
N. A. Strand & Co. 

FLOATS, ALUMINUM, LEAD COATED 
AND STEEL 
Arthur Harris & Co, 
FLOATS, COPPER 

The V. D. Anderson Co. 
Arthur Harris & Co. 

FLOOR STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
pd Wood's Sons Co. 

FLUX, ALUMINUM 

Arthur Harris & Co. 

FLY WHEELS 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co. 
T. B. Wood's Sons Co. 

FORGES, BLACKSMITH a RIVET 
Champion Blower & Forge Co. 
FRAMES, HACK SAW 

E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
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__ ed Shield’ HIGH SPEED DRILLS 


ARE FOREMOST 


Like a tower stands out distinctive and well 























remembered, the new ed Shield” High Speed Drills, 





even with the short time they have been on the 





market, have won identical recognition. 

Drill users who require high speed drilling with 
uniformity of performance, less breakage, and 
less grinding and at less cost per hole always re- 
member that fed Shield’ Drills give such service. 


The Red Shield” in actual red color, is stamped 
ALL SIZES. 
Manufactured by 











on each Drill. 








~ THE STANDARD JOOL (0. 


New York OITAYA Ee barel eartert xe) 





“VB” 


Victor Balata 


Belt 


Ampere 
CANVAS STITCHED ° 
BELTING 









Oo edith WA 


own 
ve 6 cow 
owen 


oes? 
co 3 


Sold Extensively by 
Mill Supply Houses 


Ask for Prices 


/ 
“(o); are some firms remembere 
y fi - Victor Balata & Textile Belting Co. 
on orders, and others forgotten: Main Sales Office, 38 Murray St., New York 


When selecting firms to which orders Chicago Warehouse: 345 W. Austin Ave. Factories: Easton, Pa. 
go, buyers are identical. 

They remember the ones which have 
impressed them—and forget the ones 
which haven’t. 

It’s surprising to note how big a 
point a business card is when it comes aR i ES FD 2 R OW 

You will learn and to remembering. 
profit by knowing For the salesman’s cards that the 


what kind of busi- 
ness cards preserve buyers save rust preach the gospel of 


prestige. A request quality, prestige, and fitness long after HIGH SPEED STEEL HACK SAW BLADES 
from po bring the salesman has departed. Doing this, 
2 they point to the firms most entitled to 


confidence and orders. 
Such is the reward of prestige! 
The John B. Wiggins Company : 
{ Established 1857 ) 








1143 Fullerton Ave.. Chicago ee Oy 
W. O. BARNES CO., INC. 
Weis 1297 Terminal Ave. nein MICH. 











CARD 
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FRAMES, WALL 

Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
T. B. Wood's Sons Co. 

FURNACES, INDUSTRIAL 
The a Carlisle & Hammond Co. 

FU ACES, — MELTING 

Aeroil Saas Co., In 

FURNACES, *30LDERING 
Clayton & Lambert Mfg. Co. 
Geo. W. Diener Mfg. Co. 
Scandinavian Western Importing Co. 
P. Wall Mfg. Supply Co. 
Yost Manufacturing Co. 
GAGES, IRON, AMMONIA AND CHEMICAL 
Nason Manufacturing Co. 

GAGES, MACHINISTS’ 
Brown & Sharpe Mfg. Co. 
GAGES, WATER 
American Injector Co, 
Detroit Lubricator Co. 
Nason Manufacturing Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
SKETS 

The Cincinnati Rubber Mfg. Co. 
Graton & Knight Co. 
Jenkins Bros. 
Mechanical Rubber Co. 
Chas. A. Schieren Co. 


GEARS 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Chicago Rawhide Mfg. Co. 
Dodge Lae ay eet Corporation 
The Medart Comp 
GENERATORS. “nen 
The Imperial Brass Mfg. Co. 
GLASSES, _ 
Jenkins Bros., ‘‘Moncrie 
GLAZING CEMENT AND GUNS 
The McCallum Co. 
GOVERNORS, PUMP SPEED 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
“Strong” 
GRAPHITE =e = PURPOSES 
Joseph Dixon Crucib 
GREASE, LUBRICATING 
Bond Foundry & "Machine Co., “Bondeline” 
Joseph Dixon Crucible Co. 
Royersford Foundry & Machine Co. 
GRINDERS, BENCH AND FLOOR 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
The Champion Blower & Forge Co. 
Chicago Pulley & Shafting Co. 
Hisey-Wolf Machine Co. 
Keller Mechanical gee am Corp. 
Marathon Electric Mfg. Co. 
Royersford Foundry & Machine Co. 
Standard Electrical Tool Co. 
Stanley Rule & Level Plant 
GRINDERS, DISC 
The Crescent Machine Co. 
The Hisey-Wolf Machine Co. 
GRINDERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co. 
Marathon Electric Mfg. Co. 
Standard Electrical Tool Co. 
N. A. Strand & Co. 
GRINDERS, VALVE 
The Black & Decker Co. 
GUARDS, ELECTRIC LAMP 
Flexible Steel Lacing Co 
UARDS, CABLE, HIGHWAY 
Williamsport Wire Rope Co. 
GUNS, GLAZING CEMENT 
The or Co 
GUNS, OIL AND GREASE 
Bond me . . & Machine Co. 
Royersford Foundry & Machine Co. 
HAMMERS 
Stanley Rule & Level Plant 
HANDLES, FILE AND SOLDER IRON 
Hyro Mfg. Co., Inc. 
HAND SCREWS 
Adjustable Clamp Co. 
HANGERS, BALL BEARING 
we K Pulley & Shafting Co. 
S K F Industries, Incorporated. 
T. B. Wood's Sons Co. 
oan DOOR 
F, E. Myers & Bro. Co. 
HANGERS, PIPE 
Grabler Mfg. Co. 
Illinois Malleable iron Co. 
Walworth Company 
HANGERS, SHAFT 
American Pulley Company 
Bond Foundry & Machine Co, 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
S K F Industries, Incorporated 
ag Pressed Steel Co. 
T. B. Wood's Sons Co. 
HEADS, EXHAUST 
Kieley & Mueller, Inc. 
The Swartwout Company 
HEATERS, = AND ASPHALT 
Aeroil Burner Co., Inc. 
HEATERS, CONDUCTION, ELECTRIC 
Russell Electric Co. 
HEATERS, FEED WATER 
Arthur Harris & Co. 
The Swartwout Company 
Worthington Pump & Machinery Corp. 


HEATERS, GLUE, ELECTRIC 
Black & Decker Mfg. Co. 
Nason Manufacturing Company 
Russell Electric Co. 
EATERS, IMMERSION, ELECTRIC 
Russell Electric Co. 
HEATERS, GLUE, STEAM AND GAS 
Nason Manufacturing Co. 
HEATERS, SPACE, ELECTRIC 


Russell Electric a 
HEA ?—— WATER 
Aeroil Burner Co. 
HIGH PRESSURE, TUBE FITTINGS 
The Parker Appliance Co. 
HOISTS, CHAIN 
Chisholm-Moore Hoist Corp. 
Union Manufacturing Co. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
CHAIN Hoist “TROL LEYS 
Saginaw an & Tool Co. 
O1STS, ELECTRIC 
Chisholm- ules Hoist Corp. 
The Yale & Towne Mfg. Co. 
HOISTS, HAND 
Chisholm-Moore Hoist Corp. 
Wright Mfg. Co. 
The Yale & Towne Mfg. Co. 
HOISTS, PNEUMATIC 
Curtis Pneumatic Machinery Co. 
OLDERS, BAG 
Weller Mfg. C 


oO. 
—_ oy. TOOL 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 
HOOKS, BELT 
The Bourne-Fuller Co. 
The Bristol Company 
Clipper Belt Lacer Co, 
Flexible Steel Lacing Co. 
Geo. Rahmann & Co 
HOOKS, ‘CORNICE 
Patent eee Co. 
OOKS, HOIST 
J. H. Williams. & Co. 
RSES, MASONS’ 
Patent Scaffolding Co. 
OSE, COTTON 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
HOSE, RUBBER 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
HYDRAULIC LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
INJECTORS 
American Injector Co. 
Penberthy Injector Co. 
The Wm. Powell Co. 
IRONS, BRANDING 
Patent Scaffolding Co. 
JACKS, HYDRAULIC 
Blackhawk Mfg. Co. 
JACKS, LADDER 
The abies Wrought Products Co 
—. LIFTING 
Templeton Kenly Co. 
JACKS, PLANER 
Armstrong Bros. Tool Co. 
JACKS, SCREW 
Templeton Kenly Co. 
OINTERS, WOODWORKING 
The Crescent _—— Co. 
J. D. Wallace & C 
JOINTS, EXPANSION, COPPER 
Arthur Harris & C 
— Es, COPPER 
Arthur Harris & C 
KNI VES, MACHINE 
E. C. Atkins & Co 
Simonds Saw & Steel Co. 
KNURLS 
American Swiss File & Tool Co. 
LACERS, BELT 
Clipper Belt Lacer Co. 
LADDERS, SAFETY 
Dayton Safety Ladder Co. 
Patent Scaffolding Co. 
LADDERS, STEP—STRAIGHT— 
EXTENTION 
Patent Scaffolding Co. 
LAMP GUARDS 
Flexible Steel Lacing Co. 
LATHES, BENCH 
The Champion Blower & Forge Co. 
LATHES, BUFFING AND POLISHING 
Brown & Sharpe Mfg. Co. 
Marathon Electric Manufacturing Co. 
Standard Electrical Tool Co. 
LATHES, LABORATORY, ELECTRIC 
Marathon Electric Mfg. Co. 
LATHES, WOODWORKING 
The Crescent Machine Company 
J. D. Wallace & Co. 
ec s r ag ee 
Chicago Rawhide Mfg. Co. 
Graton & Knight Ca 
Geo. Rahmann & Co. 
Chas. A. Schieren Co. 


LEATHERS, HAND 
Atlantic Manufacturing Company 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
LEVELS 
Stanley Rule & Level Plant 
GHTS, “REELITE” 
Appleton Electric Co. 
LOCKS, ne, 
The Yale & Towne Mfg. Co. 
LUBRICANTS, BALL & ROLLER BEARING 
Bond Foundry & Machine Co. 
Royersford Foundry & Machine Co. 
LUBRICATORS 
American Injector Co. 
Detroit Lubricator Co. 
McCullough Manufacturing Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
MACHINE TOOLS 
Brown & Sharpe Mfg. Co. 
The Crescent Machine Co. 
Royersford Foundry & Machine Co. 
MACHINERY CLUTCHES 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., Inc. 
The Medart Company 
The Moore & White Co. 
A. L. Schultz & ae 
T. B. Wood's Son 
MACHINERY, “COAL HANDLING 
Dodge Manufacturing Corporation 
MACHINERY, CONVEYING AND 
ELEVATING 


Dodge Manufacturing Corporation 
MACHINES, GRINDING AND POLISHING 
Bond Foundry & Machine Co. 
Brown & Sharpe Mfg. Co. 
Hisey-Wolf Machine Co. 
Keller Mechanical Engineering Corp. 
Royersford Foundry & Machine Co. 
N. A. Strand & Co. 
MACHINES, METAL BAND SAW 
Armstrong-Blum Mfg, Co. 
MACHINES, HACK SAW 
Armstrong-Blum Mfg. Co. 
E. C. Atkins & Co. 
The euacommiens Blower & gy Co. 
The Henry G. Thompson & Son Co 
MACHINERY, ICE — REFRIGERATION 
Henry Vogt Machine 
MACHINES, FIPE ‘CUTTING AND 
THREADING 


Armstrong Mfg. Co. 
The Champion Blower & Forge Co. 
The Oster Mfg. Co. 
Toledo Pipe Threading Machine Co. 
MACHINES, PUNCHING AND SHEARING 
Armstrong-Blum Mfg. Co. 
Royersford Foundry & Machine Co. 
MACHINERY, WOODWORKING 
E. C. Atkins & Co. 
The Crescent Machine Co. 
J. D. Wallace & Co. 
MALLETS ‘AND HAMMERS, RAWHIDE 
Chicago Rawhide Mfg. Co. 
MANDRELS 
The Champion Blower & Forge Co. 
The Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co 
MATS AND MATTING, RUBBER 
Boston Woven Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co. 
Republic Rubber Co. 
MECHANICS’ HAND TOOLS AND 
KNURLS 


American Swiss File & Tool Co. 
MERCHANDISE CONVEYORS 
F. E. Myers & Bro. Co. 
METAL, BEARING 
Bunting Brass & Bronze Co. 
Dodge Manufacturing Corporation 
Frictionless Metal Company 
Arthur Harris & Co. 
The Medart Company 
Monarch Metal Co, 
Reeves Pulley Co. 
METERS, WATER AND OIL 
Worthington Pump & Machinery Corp. 
MILL LEATHERS, ALL KINDS 
Chas. Bond Co., Philadelphia 
The Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
MOLDED GOODS 
Republic Rubber Co. 


MONORAIL SWITCHES AND 
TURNTABLES 


The Crescent Machine Co. 
Wappat Gear Works, Inc. 
MOTORS, ELECTRIC 
Marathon Electric Mfg. Co. 
MOVERS, CAR 
Advance Car Mover Co. 
Appleton Car Mover Co. 
Safety Wrench & Appliance Co. 
Weller Mfg. Co. 
MULE STANDS 
Bond Foundry & Machine Co. 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood's Sons Co. 


NAIL SETS 
American Swiss File & Tool Co. 
NUTS, COLD PUNCHED, SQUARE 
AND HEXAGON 
Clark Bros. Bolt Co. 
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WOOD WORKING 
MACHINES 


Popularity is always finally 


based on performance. The 














increasing good will of 
Crescent Machines results 
from their turning out work 


at low cost, their simplicity, 





accuracy and durability. 





Where both efficiency and 
economy are requisites, the 
Crescent line affords every 
desired quality. 


— 


The CRESCENT MACHINE Co. 
96 COLUMBIA ST. LEETONIA, OHIO 











THE COLUMBUS 
ANVIL & FORGING CO. 





“Arm & Hammer’”’ 


Genuine Forged Anvil 


Crucible Steel Face 


Prompt Shipments Made From Stock 


Main Office and Plant, 115-129 Frankfort Street 
Columbus, Ohio, U. S. A. 


General Forgings of Wrought Iron and Steel 

















Longer Life 


ECAUSE NON-GRAN is 
made by a specialized process, 
producing a closely interwoven, 
interlocking fibrous structure that works-in under 
hard service to an almost frictionless bearing sur- 
face that cannot flake-off and wear out like ordi- 
nary bronzes. Write for descriptive folders. 


American Non-Gran Bronze Corporation 
Berwyn [Philadelphia District], Penna. 











Tanners of 


Mechanical Leathers 











Lace Leather Sides and Cut Lacing 


in 
Mechanical Rawhide, Indian Tan 
and Krome (Chrome tanned) 


Krome Belt Leather 
in Butt Bends, Centers and Sides 


Chrome Hydraulic Leather 
in Butts and Sides 


Krome-Retan Hydraulic Butts 





THE CHICAGO RAWHIDE MFG. CO. 
1285 Elston Avenue, CHICAGO 


109 Broad St., New York 209 Broad St., Boston 
66 N. 4th St., Philadelphia 530 W. Congress St., Detroit 
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NUTS, LOCK 


The Cleveland Wrought Products Co. 


NUTS, MACHINE SCREW 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
The Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Economy Screw Corporation 
Foster Bolt & Nut Mfg. Co. 
H. M, Harper Co. 
NUTS, WING 
The Bourne-Fuller Co. 
Clark Bros. Bolt Co. 
The Cleveland Wrought Products Co. 
OIL GAUGES 
Penberthy Injector Co 
OIL WELL ACCESSORIES 
The Wm. Powell Co. 
OILERS, HAND 
P. Wall Mfg. Supply Co 
oO RS, PULLEY 
Standard Pressed Steel 
OILING DEVICES 
American Injector Co. 
Detroit Lubricator Co. 
McCullough Manufacturing Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
PACKING, AMMONIA 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Ins. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber — 
Whitehead Bros. Rubb 
ACKING, HYDRAULIC 
Chicago Rawhide Mtg. 
The Cincinnati Rubber Mite. Co. 
The Diamond Rubber Co., Inc 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
Chas. A. Schieren Co. 
I. B. Williams & Sons 
Whitehead Bros. Rubber Ca 
PACKING, PISTON 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Greene, Tweed & Co. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber > 
The Republic Rubber Co. 
PACKING, SHEET 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
Goodyear Tire & Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Jenarco and Oiltite 
“Jenkins ‘96’’"—Jenkins Bros. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
PACKING, VALVE STEM 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Linear Packing & Rubber Co. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
PADLOCKS 
The Yale & Towne Mfe. Co 
PAINT SPRAYERS 
Curtis Pneumatic Machinery Co. 


(compressors) 
INTS, INDUSTRIAL 
Joseph Dixon Crucible Co. 
ANS, VACUUM 
Arthur Harris & Co. 
PEGS OR PINS, BELT LACINYU 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer oe 
Flexible Steel Lacing 
PINS OR PLUGS, DRIFT 
The Cleveland aan Products Co. 
PINS, TAPER 
Morse Twist Drill & Machine Co. 
PIPE THREADING TOOLS 
Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Toledo Pipe Threading Machine Co. 
PIPE, STEEL 
National Tube Co. 
PLANERS, WOODWORKING 
The Crescent Machine Co. 
J. D. Wallace & Co. 
PLANES, HAND, ELECTRIC 
Wappat Gear Works, Inc. 
PLATES, FLOOR & CEILING 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
PLIERS 
a Forge & Tool Works 
LUGS, BRASS AND FUSIBLE 
pa... Injector Co. 
The D. T. Williams Valve Co. 
The Wm. Powell Co. 
PLUMB BOBS 
American Swiss File & Tool Co. 
POLISHING GRAIN 
Abrasive Company 


POLISHING MACHINES, ELECTRIC 
The Hisey-Wolf Machine Co. 
POLISHING MACHINES, ‘PORTABLE 
Keller Mechanical Engineering Corp 
PORTABLE MACHINE EQU IPMENT 
The Osborn Manufacturing Company 
POTS, GLUE, AUTOMATIC ELECTRIC 
Russell Electric Co. 
POWER TRANSMISSION APPLIANCES 
American Pulley Company 
Arguto Oilless Bearing Co. 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Kinney Mfg. Co. 
The Medart Company 
The Moore & White Co. 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
S K F Industries, Incorporated 
bag Mfg. Co. 
. B. Wood's Sons Co. 
PRESSES, DRILL AND FOOT 
Royersford Foundry & Machine Cv. 
PRIMING CUPS 
Detroit Lubricator Co. 
ECTORS, ELECTRIC LAMP 
Flexible Steel Lacing Co. 
PROTECTORS, GAGE GLASS 
Nason Manufacturing Company 
LLERS, CAK 
Weller Mfg. Co. 
PULLEYS, BALL BEARING 
S K F Industries, Incorporated 
Chicago Pulley & — Co. 
T. B. Wood’s Sons C 
PULLEYS, CAST IRON 
Birkle Machine Works 
Bond Foundry & Machine Co. 
Dodge an tee Corporation 
The Medart Compan 
Royersford Foundry % Machine Co. 
Weller Mfg. Co. 
T. B. Wood’s Sons 
PULLEYS, “CONVEYOR 
American Pulley Company 
Dodge Tae Gena Corporation 
The Medart Compan 
The Ohio Valley Pulley Works, Inc. 
T. B. Wood's Sons Co. 
——s Tames INSERT 
American Pulley C 
PULLEYS, FLANGE 
American Pulley Company 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
T. B. Wood's Sons Co. 

PULLEYS, FRICTION CLUTCH 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 

Dodge Manufacturing Corporation 
The Edgemont Machine Co. 
Kinney Manufacturing Co. 
The Medart Company 
The Moore & White Co. 
Reeves Pulley Co. 
A. L. Schultz & Son 
SKF Industries, Incorporated 
T. B. Wood's Sons Co 
PULLEYS, IRON CENTER 

Dodge seg: mentawnd Corporation 
The Medart Comp 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
T. B. Weod's Sons Co. 

PULLEYS, LOOSE 
Americas Pulley Company 
Chicago Pulley & Shafting Co. 
Dodge eee Corporation 
The Medart Comp: 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
SKF Industries, Incorporated 
T. B. Wood's Sons Co. 

PULLEYS, MOTOR 
American Pulley Company 
Birkle Machine Works 
Dodge weet nen Corporation 
The Medart Com 
The Ohio Valley sBulley Works, Inc. 
Reeves Pulley Co. 
Rockwood Mfg. Co. 
T. B. Wood's Sons Co. 

PULLEYS, PAPER 
Birkle Machine Works 
The Ohio Valley Pulley Works, Inc. 
Rockwood Mfg. Co. 

PULLEYS, ROLLER BEARING 
Dodge Manufacturing Corporation 
The Medart Company 
Skayef Ball Bearing Co. 

PULLEYS, STEEL 
American Puiley Company 
Dodge Manufacturing Corporation 

PULLEYS, STEEL RIM 
The Medart Company 
PULLEYS, STEP AND TAPER CONE 

Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 
T. B. Wood's Sons Co. 

PULLEYS, WOOD 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
The Ohio Valley Pulley Works, Inc. 
Reeves Pulley Co. 

PUMP JACKS 

Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Roper, Geo. D,, Corporation. 


PUMPS, AIR 
Leiman Bros 


PUMPS, BOILER TEST 
Lovejoy Tool Works 
PUMPS, CENTRIFUGAL 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc. 
Geo. D. Roper Corp. 
Worthington Pump & Machinery Corp. 
PUMPS, DEEP WELL 
Goulds Pumps, Inc. 
PUMPS, DIAPHRAGM 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc. 
PUMPS, ELECTRIC 
Krederick Iron & Steel Co. 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Geo. D. Roper, Corp. 
Worthington Pump & Machinery Corp. 
PUMPS, GAS AND VACUUM 
Kinney Mfg. Co. 
Leiman Bros. 
Worthington Pump & Machinery Corp. 
PUMPS, HAND AND POWEK 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Roper, Geo. D., Corporation. 
PUMPS, JET 
American Injector Co. 
Roper, Geo. D., Corporation. 
PUMPS, MINE 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc. 
F. E. Myers & Bro. Co. 
Roper, Geo. D., Corporation. 
Worthington Pump & Machinery Corp. 
PUMPS, OIL 
Detroit Lubricator Co. 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc. 
Kinney Mfg. Co. 
Leiman Bros. 
McCullough Manufacturing Co. 
Geo. D. Roper Corp. 
Worthington pa & ochinee? Corp. 
MPS, ROTAR 
Goulds canned, "aaa. 
Kinney Mfg. Co. 
Roper, Geo. D., Corporation. 
Worthington Pump & Machinery Corp. 
PUMPS, SUMP. AUTOMATIC 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc, 
The Penberthy Injector Co. 
Roper, Geo. D., Corporation. 
Worthington Pump & Machinery Corp. 
PUMPS, TANK 
Frederick Iron & Steel Co. 
Goulds Pumps, Inc, 
F. E. Myers & Bro. Co. 
Roper, Geo. D., Corporation. 
Worthington Pump & Machinery Corp. 
UNCHES AND DIES 
American Swiss File & Tool Co. 
The Champion Blower & Forge Co, 
Royersford Foundry & —— Co. 
Stanley gunn & Level Plan 
UNCHES, METAL, LEVER 
Pere... Blum Mfg. Co. 
Hyro Mfg. Co., Inc. 
W. A. Whitney Mfg. 
RACKS, ‘BAR STOCK 
Pollard Bros. Mfg. Co. 
RADIATORS, HIGH PRESSURE STEAM 


Nason Manufacturing Company 
RADIO COMPONENTS 
Alden Manufacturing Company 
RASPS 


Delta File Works 
Scandinavian Western Importing Co., Ltd. 
RATCHETS 
Armstrong Bros. Tool Co. 
ees 
Cleveland Twist Drill Co. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
Whitman & Barnes, Inc. 
REAMERS, ELECTRIC 
Black & Decker Mfg. Co. 
REELS, ELECTRIC CABLE 
Appleton Electric Co. 
REGULATORS, ENGINE BLOWING 

Kieley & Muelle “4 
Mason ee 

REGU ATORS, ‘BOILER FEED LINE 
Kieley & ‘Sour Inc. 
Mason Regulator Co. 

REGULATORS, DAMPER HYDRAULIC 
Kieley & Mueller, Inc. 
Mason Regulator Co. 

GULATORS, PRESSURE 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
REGULATORS, STEAM FAN 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
RESEATERS, BIBB 
M. B. Skinner Co. 
RESEATING Le nteahies 

The Black & Decker Mfg. 
M. B. Skinner Co. 


RI 
The Bourne-Fuller Co. 
Russell, Burdsall & Ward Bolt & Nut Co. 
RIVET SETS 
American Swiss File & Tool Co. 
ROPE DRIVES 
Dodge Manufacturing Corporation 
The Medart Company 
T. B. Wood's Sons Co. 
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PORTABLE FLEXIBLE 
SHAFT MACHINES 
for Grinding—Polishing— j{ 
Drilling—Buffing—Rotary { 
Filing—Screw Driving— 
Nut Setting 
and hundreds of other useful 

operations. Several Sizes. 
Manufactured by 
N. A. STRAND & CO. 


Chicago M6—\ H. P. Capacity 


















CHULIZ—_ 


Stock Clutches for use with pulleys, sheaves 
and gears; Cut-Off Couplings and Friction 
Clutch Pulleys. Special Clutches for any 
unusual service. 31 years clutch exper- 
ience. Ask for catalogue. 








SON 


1675 ELSTON AVE. Chicagolll, 














| —§ 
FRICTION CLUTCHES 





POWER TRANSMISSION APPLIANCES 





Workace Radial Saw 


Anew directly connected motor 
driven overhead saw. Cuts any 
angle; cross cuts; rips. Dados, 
tenons, routs, bores, sands, anything. 

The handiest tool yet devised for the 

carpenter, mill, maintenance depart- 

ment, lumber yard, shipping room, 
etc. 

FASTEST SELLING WOODWORK 
ING MACHINE TODAY— 
ATTRACTIVE DEALER 

PROPOSITION 


Made and Guaranteed by 


J. D. WALLACE & CO. 
2801 Wilcox St. Chicago, Ill. 





Have You | 
Investigated 
~~+.th sNew 


Economical 
BUFFING 
SYSTEM? 





4.VERY disadvantage of rag buffing is 
eliminated in this amazing Quick- As- 
Wink Buffing Wheel. Absolute safety at the 
highest operating speed—a savings in opera- 
tion of 50°%>—and a savings in abrasive cloth 
of 10°, owing to the patented metal clip that 
makes replacement of strips quick and econom- 
ical. Better work in every way. 
Write for Complete Details 
\ wonderful proposition for jobbers. It offers a 
new, proven sales opportunity. The demand is 
increasing as this new development becomes known, 


by le saps and bounds. Write for detailed descrip- 
tion, prices and proposition—NOW! 


C.B. HUNT & SON 


640 McKinley Ave. Salem, Ohio 


ThQuickAs Wink. 


BUFFING WHEEL 
















Wire Brushes for every 
Heater or Boiler 
Boiler Tube Cleaners— 


Sectional and House Heating 
Flue Brushes. 


“WORCESTER WN 
FLUE'B RUSH; 


Write for samples and 
prices on this economical and 
efficient line. 


cnvane 


AVORCESTER BRUSH 
AND SCRAPER CO 











WORCESTER 
BRUSH & SCRAPER CO. 


450 Park Ave., Worcester, Mass. 


4. bon x ow 


TALS LAM 











«VINCENT ”” the name that signifies good— 


Huntington Emery Wheel Dressers and 

Cutters—Vincent-Carbo Emery Wheel 
Dressers—Conical Emery Wheel Cut- 
ters—Hardened High Speed Tool Bits. 


(Sold through the distributors) 
IF YOU DO NOT HAVE OUR CATALOG—WRITE US 


THE VINCENT STEEL PROCESS CO. 
ncorporated in 1909 
2519 Bellevue Avenue 
DETROIT, MICH. 


aa" icago Office 


New York Office 
5 S. Jefferson St. 


41 Murray St. 








COCHECO 
LEATHER BELTING 


Always the first choice of en- 
gineers who know that it pays 
to buy the best in belting— 
and that is Cocheco. 


I. B. Williams & Sons 


Dover, N. H. 
CHICAGO DETROIT GREENVILLE 
NEW YORK DAYTON BOSTON 


PHILADELPHIA 
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ROPE, wae 

Williamsport Wire Rope Co. 
RUBBER GOODS, MECHANICAL 
Boston Woven Hose & Rubber Co. 
The Cincinnati Rubber Mfg. Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Quaker City Rubber Co. 
The Republic Rubber Co. 
Whitehead Bros. Rubber Co. 
RU. 


Brown & Sharpe Mfg. Co. 
Stanley Rule & Level Plant 
SAFETY THREAD MATERIALS 
Abrasive Company 
SALAMANDERS 
Aeroil Burner Co., “—" 
Geo. W. Diener Mfg. Co. 
SAND BLAST OUTFITS 

Leiman Bros. 

ws, 


SA BAND 
Armstrong-Blum Mfg. Co. (Metal). 
American Saw & Mfg. Co. 
E. C. Atkins & Co, 
W. O. Barnes Co., Inc. 
The Champion Blower & Forge Co. 
The Crescent Machine Co. 
Simonds Saw & Steel Co. 
The Heary G. Thompson & Son Co. 
J. D. Wallace & Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
J. D. Wallace & Co. 
SAWS, COPING 
Ww. O. Baree Co., Inc. 
AWS, HACK teem 
American as & Mtg 
E. C. Atkins & Co. 
Arion Steel Co. 
Armstrong-Blum Mfg. Co. 
W. O. Barnes Co., Inc. 
Simonds Saw & Steel Co. 
The Henry G. Thompson & Son Co. 
Victor Saw Works, Inc. 
AWS, HAND, ELECTRIC 
J. D. Wallace & Co. 
Wappat Gear Works 
SAWS, ee ELECTRIC 
J. D. Wallace & Co. 
SAWS, SWING, CUT-OFF 
E. C. Atkins & Co. 
The Crescent Machine Co. 
SCAFFOLDING, PORTABLE, 
SAFETY SWINGING 
Patent Scaffolding Co. 
een 
The Fairbanks Compan 
sc RAPERS, BEARING 
American Swiss File & Tool C 
SCRAPERS, DRAG AND “FRESNO 
The Fairbanks Co. 
SCREWDRIVERS, ELECTRIC 
The Black & Decker Mfg. Co. 
Hisey-Wolf Machine Co. 
N. A. Strand & Co 
sc REWDRIVERS, HAND 
American Saw & Mfg. Co. 
SCREWDRIV E RS, RATCHET 
American Swiss File & Tool Co. 
SCREW PLATES 
Greenfield Tap and Die Corporation 
Morse Twist Drill & Machine Co. 
SCREWS, CAP AND SET 
The Allen Mfg. Co. 
The Bourne-Fuller Co. 
The Bristol Company 
Clark Bros. Bolt Co. 
Cleveland Cap Screw Co. 
Cleveland Wrought Products Co. 
Ferry Cap & Set Screw Co. 
Foster Bolt & Nut Mfg. Co. 
H. M. Harper Co. 
Standard Pressed Steel Co. 
The Strong, Carlisle & Hammond Co. 
SCREWS, MACHINE, BRASS AND IRON 
Economy Screw Corporation 
H. M. Harper Co. 
SCREWS, MINING 
The Strong, Carlisle & Hammond Co. 
SCREWS, SAFETY SET 
The Bristol Company 
Standard Pressed Steel Co. 
The Strong, Carlisle & Hammond Co. 
SCREWS, THUMB 
Economy Screw Corporation 
J. H. Williams & Co. 
SEPARATORS, OIL AND STEAM 
Kieley & Mueller, Inc. 
The Strong, Carlisle & Hammond Co, 
The Swartwout Company 
The D. T. Williams Valve Co 
SET-UP APPLIANCES 
Standard Shop Equipment Co. 
SETS OR SNAPS, RIVET 
The Cleveland Wrought Products Co. 
SHAFTING, FLEXIBLE 
N. A. Strand & Co. 
SHAFTING, STEEL 
Bond Foundry & Machine Co. 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Royersford Foundry & Machine Co. 
A. L. Schultz & Son 
T. B. Wood's Sons Co. 
SHAPERS, WOODWORKING 
The Crescent Machine Co. 
SHEARS, METAL CUTTING, HAND 
EVER 


Armstrong-Blum Mfg. Co. 


SHEARS, WIRE AND BOLT CUTTING 
The Champion Blower & Forge Co. 
H. K. Porter, Inc. 
SHEAVES, MANILA AND WIRE ROPE 
The Medart Company 
T. B. Wood's Sons Co. 
SHOVELS, HAND 
Ames ——— = Tool Co. 
EVES, DREDGING 
wees ot Rubber Co. 
SLEEVES AND SOCKETS, DRILL 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
SNOW - eccrcceed 
Aeroil Burner Co., In 
Ss BAR AND WIRE 
Frictionless Metal Company 
LDER, SELF-FLUXING 
Chicago Solder Co. 
SPADES AND SCOOPS 
Ames Shovel & Tool Co. 
SPEED TRANSFORMERS 
Reeves Pulley Co. 
SPROCKETS 
The Medart Company 
A. L. Schultz & Son 
The Webster Mfg. Co. 
me BRASS, Sees, 
R AND STE 
The Cleveland go sotaeke Co. 
STANDS, DRILL 
Stanley Rule & Level Plant 
STANDS, FLOOR 
Bond Foundry & Machine Co. 
nage 9g oe 
Pollard Bros. Mfg. Co., 
STANDS, VISE, PORTABLE 
H. P. Martin & Sons 
J. H. Williams & Co. 
STEELS, PAVING BREAKER 
The Cleveland Wrought Products Co. 
STOCKS & DIES 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Morse Twist Drill & Machine Co. 
Toledo Pipe Threading Machine Co. 
STOOLS, STEEL 
Pollard Bros. Mfg. Co. 
STOPS, ENGINE 
The Strong, Carlisle & Hammond Co. 
STUDS, MILLED 
Cleveland Wrought Products Co. 
STRAINERS 
American Injector Co. 
Kieley & Mueller, inc. 
Kinney Mfg. Co. 
Mason Regulator Compan 
The Strong, Carlisle & Mammend Co. 
The Swartwout Company 
STRAPS, EATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren — 
EK. 2. rn at So 
AGES, UPSET 
E. C. Atkins . fn 
Simonds Saw & Steel Co. 
TABLES, STEAM 
Nason Manne oO. 
BLES, STEEL 
Pollard Bros. atte Co 
ANKS, COPPER 
Arthur enter & Co, 
TAPE, FRICTION 
Boston Woven Hose & Rubber Co. 
The B. F. Goodrich Rubber Co. 
The Mechanical Rubber Co 
TAPE, RU BBER 
Boston Woven Hose & Rubber Co. 


Greenfield Tap & Die Corp. 
Morse Twist Drill & Machine Co. 
The Standard Tool Co. 
TEES, UNION GROUND JOINT 
E. M. Dart’ Mfg. Co. 
TOOL BOXES, STEEL 
Pollard Bros. Mfg. Co., Inc. 

TOOLS, BOILERMAKERS’ 

Lovejoy Tool Works 

TOOLS. BORING 
Armstrong Bros. Tool Co. 
J. H. Williams & Co. 

TOOLS, MACHINISTS’ 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Brown & Sharpe Mfg. Co. 
Delta File Works 
Morse Twist Drill & Machine Co. 
H. K. Porter, Inc. 
Grobet File Corporation of America 
Scandinavian Western Importing Co., Ltd. 
Stanley Rule & Level Plant 
J. H. Williams & e" 
Whitman & Barnes, 

TOOTS, MECHANTCS? HAND 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 

Bonney Forge & Tool Works 
J. H. Williams & Co, 
TOOLS, PLUMBERS’ AND STEAM- 
FITTERS’ 


Armstrong Bros. Tool Co. 
The Armstrong Manufacturing Co. 
Bonney Forge & Tool Works 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 
TOOLS, SAW 
E. C. Atkins & Co. 
Simonds Saw & Steel Co. 
TOOLS, VALVE awe 
The Black & Decker Mfg. Co. 
M. B. Skinner Co. 
TOOLS AND EQUIPMENT 
Ames Shovel & Tool Co 


TORCHES, BLOW 
Clayton & Lambert Mfg. Co. 
Geo. W. Diener Mfg. Co. 
Scandinavian Western Importing Co. 
P. Wall Mfg. Supply Co. 
TO — THAWING 
Aeroil Burner Co., 
TORCHES, WELDING — CUTTING 
The imperial Brass Mfg. 
TRACK SYSTEMS, OVERHEAD 
Chisholm-Moore Hoist Cor. 
The Yale «& ‘Towne 
CTORS, INDUSTRIAL 
The Yale & Towne 
TRAILERS, INDUSTRIAL 
Chase Foundry & Mfg. 
The Yale & Towne cite 
TRANSMISSION, VARIABLE SPEED 
The Moore & White Co, 
Reeves Pulley Co. 
RAPS, AIR AND SEDIMENT 
The V. D. Anderson Co. 
Kieley & Mueller, Inc. 
The Swartwout Company 
TRAPS, RADIATOR 
The Strong, Carlisle & Hammond Co. 
TRAPS, STEAM 
The V. D. Anderson Co. 
G. M. Davis Kegulator Co. 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 
The Strong, Carlisle & Hammond Co. 
. T. Williams Valve Co. 
The Swartwout Company 
RAPS, VACUUM 
Kieley & Mueller, Inc. 
The Strong, Carlisle & Hammond Co. 
TRESTLES, SAFETY, EXTENSION 
Patent Scaffolding Co. 
TROLLEYS 
Chisholm-Moore Hoist Corp. 
Curtis Pneumatic Machinery Co. 
Saginaw Stamping & Tool Co. 
Union Manufacturing Co. 
The Yale & Towne Mfg. Co. 
TRUCKS, HAND 
The American Pulley Company 
The Fairbanks Company 
Pollard Bros. Mfg. Co. 
Saginaw Stamping & Tool Co. 
Standard Pressed Steel Co. 
TRUCKS, — 
The Yale & Towne Mfg. Co. 
TUBE COUPLINGS 
The Parker — Co. 
TUBES, BOILER 
National Tube Company 
Laer egg nag RUBBER 
Graton & Knight Co. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 
TUBING, SEAMLESS STEEL 
National Tube Company 
TURNBUCKLES 
ag Mfg. Co. 


M. Harper Co. 
UNIONS, BRASS AND IRON 
E. M. Dart Mfg. Co. 
The Fairbanks Company “Dart” 
Grabler Mfg. Co. 
Illinois Malleable Iron Co. 
Walworth Company. 
VACUUM PANS 
Arthur Harris & Co, 
VALVE LEATHERS 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 
VALVE UNIONS 
Nason Manufacturing Co. 
ALVES, BALANCED, FLOAT 
Arthur Harris & Co, 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
Nason Manufacturing Co. 
VALVES, BLOW OFF 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
Walworth Company. 
VALVES, CHECK 
The Fairbanks Company 
Illinois Malleable lron Co. 
Jenkins Bros. 
The Parker Appliance Co. 
The Wm. Powell Co. 
The D. T. Williams Valve Co. 
Walworth Company. 
VALVES, COLD WATER, BALATA 
Victor Balata & Textile Belting Co. 
VALVES, EMERGENCY 
The Strong, Carlisle & Hammond Co, 
VALVES, FLUSH 
Imperial Brass Mfg. Co. 
VALVES, GATE, GLOBE AND ANGLE 
The Fairbanks Company 
Illinois Malleab!e Iron Co. 
Jenkins Bros. 
The Wm. Powell Co. 
The Strong, Carlisle & Hammond Co. 
Henry Vogt Machine Co. 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, HYDRAULIC 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Henry Vogt Machine Co, 
Walworth Company 
The D. T. Williams Valve Co. 
VALVES, NEEDLE 


Jenkins Bros, 
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MOTOR PULLEYS 


PAPER AND IRON 


Prompt shipments are made from 
our large stock of Paper and Iron 
Motor Pulleys, Flexible Motor 
Couplings and Adjustable Motor 
Rails. Let us fill your motor 











requirements. 
TELEPHONES 1 
ec (BuexreSMacsineSWorks 
7053 oe 7 = NOT ING & eee 


7054 


456 N. Union Ave., Chicago 








SWACO 


SAFETY HOPPER CAR WRENCH 


A mill supply specialty with good sales possi- 
bilities—and a 


Real Profit — 
33 1/3% on Selling Price 


Every user of coal in carload lots is a prospec- 
tive purchaser. 


SAFETY WRENCH & APPLIANCE CO. 
Springfield, Massachusetts 

















Repeat Sales Bring 
Repeat Profits 


What is perhaps the biggest advan- 
tage in handling HISEY Electric 
Tools, is that they give real customer 
satisfaction. Each order nets you a 
handsome profit. Once a Hisey cus- 
tomer—always a Hisey customer—is a 
proven fact that brings you a large per- 
centage of profitable repeat orders. 


ELECTRIC 
DRILLS 
GRINDERS 
BUFFERS 


Sold thru Authorized 
Distributors 


Write for Details 


The Hisey-Wolf Machine Co. 


Cincinnati, Ohio 





Oxy-Acetylene 


| Welding and Cutting Equipment 


Torches, Regulators, Outfits 
and 


Automatic Acetylene Generators 
Write for Complete Catalog 


IMPERIAL BRASS MFG. CO., 511 S. Racine Ave., CHICAGO 











Can Be Used On 
Your Own Pedestal 


Simplicity of installation makes 
the Puro Jr. Pedestal Head type 
drinking fountain very desirable 
for use in open spaces . . . Every 
Puro Fountain has a filter .. . == 
Many patterns to fit all needs . . . 











Distributor salesmen find this 


complete line increasingly profit- PURO JR. 
pons hg sell. Write today for PEDESTAL HEAD 
Size 5 in. Vaan 
PURO SANITARY DRINKING FOUNTAINCO. Weight 7 “ike.” Price 
HAYDENVILLE MASS. U.S. A. $12.00. 


DURO 





L FOUNTAINS _ 














Simplex / 
Screw Jacks /# 


Sell on Sight! 


Their Visible Screw, Stability, 
Workmanship & Duco Coloring 


Create Sales Appeal . 


Templeton, Kenly & Co. and Trench Braces 


im plex Lever Jacks, 
Pipe Pushers 


EST.1899 


Chicago, IIl.,U.S.A. 


have been famous 
for Years 





Sik. 5 


ROLLER 
BEARING 
HANGERS 


lubricated with 
Rollerine are best 
and cheapest. 





Royersford Fdry. & Mch. Co. 


Royersford, Pa. 











GROBET SWISS FILES 








All over the world, for more than a hundred years, 
Grobet Swiss Files are recognized by craftsmen as a file 
that gives lasting service. Their fine qualities have 
won for them their recognition as superior files. 


A complete stock is always on hand ready to meet your 


requirements. 
Send for Catalog B. 


GROBET FILE CORPORATION OF AMERICA 
3 Park Place New York City 
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VALVES, NON-RETURN 
Kieley & Mueller, _ 

The Wm. Powell C 

The Strong, Carlisle ‘& Hammond Co. 


VALVES, POP, SAFETY AND RELIEF 
Detroit Lubricator Co. 
The Wm. Powell Co. 
Walworth Company 


VALVES, PRESSURE REDUCING 
G. M. Davis Regulator Co. 
Kieley & Mueller, Inc. 
Mason Regulator Co. 
The Strong, Carlisle & Hammond Co. 
Walworth Company 


VALVES, PUMP, yer gee 
The Cincinnati Rubber Mfg. 
The Diamond Rubber Co., ag 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Jenkins Bros. 
The Mechanical Rubber Co. 
Whitehead Bros. Rubber Co. 


VALVES, RADIATOR 
Detroit Lubricator Co. 
The Fairbanks Company 
Jenkins Bros. 
The Wm. Powell Co. 
Walworth Company 
The D. T. Williams Valve Co. 


VALVES, STOP, CHECK, ANGLE, 
NEEDLE, ETC. 


The Parker Appliance Co, 


VALVES, THROTTLE 
Detroit Lubricator Co. 

Jenkins Bros. 

The Wm. Powell Co. 

Walworth Company 

The D. T. Williams Valve Co. 


VISES, BENCH, WITH CLAMP 
Bonney Forge & Tool Works 
The Columbian Vise & Mfg. Co. 


VISES, DRILL PRESS 
Armstrong Bros. Tool Co. 
Charles Parker Co. 

The Skinner Chuck Co. 
Yost Manufacturing Co. 


VISES, MACHINISTS’ 
Bonney Forge & Tool Works 
The Champion Blower & Forge Co. 
Charles Parker Co. 
Columbian Vise & Mfg. Co. 
Walworth Company 
Yost Manufacturing Co. 


VISES, PATTERN MAKERS’ 
The Columbian Vise & Mfg. Co. 
Charles Parker Co. 
Yost Manufacturing Co. 


VISES, PIPE 
Armstrong Bros. Tool Co. 
Armstrong Mfg. Co. 
Charles Parker Co. 
Columbian Vise & Mfg. Co. 
Toledo Pipe Threading Machine Co. 
Walworth Company 
J. H. Williams & Co. 
Yost Manufacturing Co. 


VISES’ WOODWORKERS’ 
Charles Parker Co, 
Columbian Vise & Mfg. Co. 
Yost Manufacturing Co. 


WASHERS, AUTO 
The F. E. Myers & Bro, Co. 

WASHERS, BRASS 
Economy Screw Corporation 


WASHERS, BRASS, BRONZE, COPPER, 
STEEL, CAST IRON AND GALVANIZED 
The Cleveland Wrought Products Co. 

H. M. Harper Co. 


WASHERS, LEATHER 
Chicago Rawhide Mfg. Co. 
Graton & Knight Co. 
Chas. A. Schieren Co. 


WASHERS, RUBBER 
Boston Hose & Rubber Co. 
The Diamond Rubber Co., Inc. 
The B. F. Goodrich Rubber Co. 
Goodyear Tire & Rubber Co., Inc. 
Graton & Knight Co. 
The Mechanical Rubber Co. 
The Republic Rubber Co. 


WATER FEEDERS 

Kieley & Mueller, Inc. 
WATER LEVEL CONTROL 

The Bristol Company 
Kieley & Mueller, Inc. 
Nason Manufacturing Co. 

WATER SYSTEMS 
Goulds Pumps, Inc. 
The F. E, Myers & Bro, Co. 

WATER SYSTEMS—SHALLOW AND 
DEEP WELL 

Geo. D. Roper Corp. 


WELDING AND CUTTING EQUIPMENT 
The Imperial Brass Mfg. Co. 


WHEELBARROWS 
The Fairbanks Company 


WHEELS, BUFFING 
Cc. B. Hunt & Son. 


WHEELS, GRINDING 
Abrasive Company 
E. C. Atkins & Co. 


WINCHES 
A. L. Schultz & Son 
Stephens-Adamson Mfg. Co. 


WIRE ROPE 
Williamsport Wire Rope Co. 


ee. VARIETY 
Crescent Machine Co. 
J. Wallace & Co. 


WRENCH SETS 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
J. H. Williams & Co. 


WRENCHES, ADJUSTABLE 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, HOPPER CAR 
Advance Car Mover Co. 
Safety Wrench & Appliance Co. 


WRENCHES, OPEN END 
Armstrong Bros. Tool Co. 
Blackhawk Manufacturing Company 
Bonney Forge & Tool Works 
Brownie Mfg. Co. 

J. H. Williams & Co. 


WRENCHES, PIPE 
Armstrong Bros. Tool Co. 
Bonney Forge & Tool Works 
Walworth Company 
J. H. Williams & Co. 


WRENCHES, SOCKET 
American Swiss File & Tool Co. 
Armstrong Bros. Tool Co. 
The Black & Decker Mfg. Co. 
Blackhawk Mfg. Co. 
Bonney Forge & Tool Worke 
Safety Wrench & Appliance Co. 
J. H. Williams & Co 


WRENCHES, SPECIAL PURPOSE 
Bonney Forge & Tool Works 











The CHICAGO Line 








service. 


DAGGETT Ball Bearing Loose Pulley 


Ball Bearing Equipment 


Profitable Specialties 


In the smallest plants and in the 
largest industries, you will find 
CHICAGO LINE Ball Bearing 
Specialties rendering satisfactory 
Well advertised—Gener- 
ous Profits. 


Territory for live dealers. 


Chicago Pulley & Shafting Co. 





DAGGETT Ball Bearing Journal 


FACTORY: 
Menomonee Falls, 
Wisconsin 


ENGINEERS, FOUNDERS AND MACHINISTS 
All Forms of Power Transmitting Appliances 
MAIN OFFICE: 


19 No. Desplaines St., 
Chicago, Ill. 
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Specialties for Mill Supply Jobbers 
Who are Seeking Opportunities for Sales and Profit 























KINNER Clamps 
top Leaks 


The No. 401 Champion 
Steel Rivet Forge 


cun be seen working on 99 out of every 
100 structural steel buildings being built 
in the United States today. The same 
may be said of all railroads, bridge build- 
ers, boiler makers, tank builders, etc. 
The No. 401 Forge has not only been 
adopted by this class of trade in the 
United States, but also throughout the 
entire world. 


Carried in stock by all the leading mill 
supply jobbers. 


Write for No. 55 catalog 


Champion Blower & Forge Co. 


Lancaster, Pa. 








ECONOMY THUMB SCREWS 


The new “Economy” Thumb Screw is similar to a 
round head machine screw, threaded up to the head. 
The steel key is forced into the slot of the screw under 
pressure and can’t loosen. The result is an all-steel 
screw, with wide binding surface, standard threads 
and bright tumble finish. Pleases every mechanic 
who has had to work with old style cast and malleable 
thumb screws. 


No delay in shipment. Complete stocks of all sizes. 
Also made in brass and bronze. A good seller Send 
for Dealer’s Sample Outfit. 


ECONOMY SCREW CORPORATION 


Manufacturers of Standard Round, Flat, Fillister and Oval Head Iron 
and Brass Machine Screws, Brass Washers and Soldering Terminals. 


5215 Ravenswood Ave., Chicago, III. 









Jobbers! 


Write us for 
catalog. 





BROWNIE N&2 


MADE RIGHT PRICED RIGHT 
CLAMPS—Unbreakable, Nickel Plated, Udylited, Plain. 
Made of tough malleable iron with steel screws. 
TURNBUCKLES—Udylited, Plain, Strong and Durable, will 
stand a powerful strain. 

BROWNIE MFG. CO., Inc. : Fort Wayne, Indiana 





GUARANTEED 
to contain 
no Rosin 






Not a Single Consumer 
is on Our Books 


That means that our distribution is 100 % 
through the supply trade. We have found 
from many years experience the way to 
create business for our distributors. The 
plan will work as well for you as it has 
for others. 


WIZARD Belt Dressing is an oi! com- 
pound that preserves belts and gives them 
a soft, clinging surface. Half-pound bars. 
List, $3.00 a dozen. 





Smith-CourtneyCo., 
Richmond, Va., sold 
over $2,000.00 worth 
of WIZARDS in 1928. 








Ask for the selling plan 





RICHMOND BELT DRESSING MFG., CO., Inc. 
Richmond, Va. 


Specify the Genuine— No Substitute Equals the Original 


The Genuine 


” TRADE MARK 


, ” 
Yoreensen 
Hand Screws may be identi- 
fied by the registered trade 
mark stamped on every jaw. 
Without that mark they are 
not “JORGENSEN” Peer- 
less. 





Distributors— We have a 
proposition for you. Ask 
for it. 


12 Sizes — 
Adjustable or 
Non-Ad justable 


ADJUSTABLE CLAMP CO., 413 N. Ashland Ave., Chicago, III. 





THE CORRECT 
Grinder and Buffer 


This outfit is ideal for grinding tools, 
preparing metal surfaces for welding, and 
for countless other uses in machine shops, 
garages, repair shops, service stations, 
blacksmith shops and wherever men work 
in metals. 

Our specialization in the production 
of small, high grade motors makes our 
prices 25 to 50 per cent below the aver- 
age. Your best investment of the year 
will be the purchase of a Marathon 
Grinder and Buffer. Write for Bulletin. 


We tully co-operate with mill 
supply houses. 


MARATHON ELECTRIC 
MFG. CO. 
50 Island St., Wausau, Wis. 








DISTINCTIVE DESIGN 


sets Davis Valve Specialties 
apart from all other auto- 
matic pressure control equip- 
ment. Years of performance 
have proven them right. 
Consumer acceptance runs 
high. 

Most distributors find this 
is a profitable line to handle. 






G. M. DAVIS REGULATOR CoO. 
408 Milwaukee Avenue Chicago, Illinois 


MS 5-Gray 











140 


MILL SUPPLIES 





Index to Advertisers 


A 
Pe ad | 93 
Adjustable Clamp Co............. 139 
Advance Car Mover Co............ 90 
Pate: TRG C0 5. 6 och sc 5 So tewiewees 105 
American Injector Co............. 90 
American Non-Gran Bronze Corp. .133 


American Pulley Company, The. .19-20 
American Saw & Mfg. Co......... 113 
American Swiss File & Tool Co.... 34 
Ames Shovel & Tool Co........... 50 
Anderson, V. D., Company, The.... 34 
Appleton Car Mover Co.......... 113 
Appleton Electric Co............. 121 
Arguto Oilless Bearing Co......... 

BO ei dee ana neRe waa note Inside Back Cover 
Aston Gieet Co. The... cc cee cccins 44 
Armstrong-Blum Mfg. Co......... 89 
Armstrong Bros. Tool Co.......... 95 
Athi. ©. OC. Be C6 ac dew esses 18 

B 
Bares, W. 0. Co., Re. .<. 6.605005 131 
Bassick Company, The............ 83 
Birkle Machine Works............ 137 
Black & Decker Mfg. Co., The.... 12 
Blackhawk Mfg. Co..............- 15 
Bond Foundry & Machine Co...... 122 
Bonney Forge & Tool Works...... 13 
Boston Woven Hose & Rubber Co.. 25 
Bourne-Fuller Co. .........---++- 90 
Bristol Company, The............- 42 
Brown & Sharpe Mfg. Co......... 7 
Brownie Manufacturing Co........ 139 
Bunting Brass & Bronze Co., The.. 46 
C 

Champion Blower & Forge Co..... 39 
Chase Foundry & Mfg. Co., The... 26 
Chicago Pulley & Shafting Co..... 138 
Chicago Rawhide Mfg. Co......... 133 
Chisholm-Moore Hoist Corp....... 27 
Cincinnati Rubber Mfg. Co........ 35 
Clemente Bile. Co... 2666 20 tesa 117 
Cleveland Cap Screw Co., The..... 125 
Cleveland Twist Drill Co.......... 37 
Cleveland Wrought Products Co...123 
Clipper Belt Lacer Co............ 16 
Columbian Vise & Mfg. Co., The... 21 
Columbus Anvil & Forging Co..... 33 
Columbus McKinnon Chain Co., 

ci 1, ROR nee ea arena barter ee Reet 43 
Crescent Machine Co., The........ 133 
Cushman Chock Ca............022...45 114 

D 
MO Ts Oia geen es wise elnn ers aco, 96 
Davis, G. M. Regulator Co......... 139 
Delta Pile Werks... ..606.cc00055% 17 
Detroit Lubricator Co............. 21 
Diamond Rubber Company........ 38 
Diener, Geo. W., Mfe. Co.......... 89 
Dixon, Joseph, Crucible Co........ 111 
Dodge Manufacturing Corp...... 24-25 
Donnelley, R. R., & Sons Co... .99-102 

E 
Economy Screw Corporation....... 139 
Bileetrie Blower Co. ..........06555 125 


F 


Fabreeka Belting Co.............. 79 
Factory & Industrial Manage- 


NIN resets are righ oiaio x oo erme 48-49 
Fairbanks Company, The.......... 97 
Ferry Cap & Set Screw Co. Back Cover 
Flexible Steel Lacing Co.......... 117 
Frictionless Metal Company....... 124 

G 
General Refractories Co...Front Cover 
Goodrich, B. F., Rubber Co., The... 31 
Goulds Pumps, Inc........... 065. 7% 
Grabler Manufacturing Co., The... 14 
Graton & Knight Mfg. Co......... 41 
Greenfield Tap & Die Corp........ 

fee eee Sree Ee Inside Front Cover 

Grobet File Corp. of America...... 137 
H 
Harper, H. M., Co.,. The... «.:s..6< 5. 129 
Parris, Arthur. & Co. . ...05000..%- 124 
Hartzell Propeller Co............. 109 
Herold Bros. Co., The............-. 129 
Hisey-Wolf Machine Co., The...... 137 
rant, ©: Ba, @ (BOM... 66sec sc 126, 135 
Hyro Manufacturing Co., Inc...... 129 
I 
Illinois Malleable Iron Co......... 116 
Tmverial Brass Mfg. Co........... 137 


Indianapolis Brush & Broom Mfg. 


A) ae eae e ee eee aes 87 
J 

POWMMINS TIPO. 5 oncsic cs esiacnccewisces 8 
K 

Kieley & Mueller, Inc............. 116 
L 

Reiman BrOe. 6... cs csc ccuweve 4, 45 
M 

Marathon Electric Mfg. Co........139 

Mason Hegulator Co.............. 82 

Mechanical Rubber Co., The....... 127 

WONG COs, TUG a iine 5 ieee dicks 29-30 

Monarch Metal Company.......... 114 

Moore & White Co., The.......... 125 

Morse Twist Drill & Mch. Co...... 142 

Myers, PF. B., @& Bro. Co........... 126 
N 

Demet DE. COs oink oe ninewscsvaes 125 

National Tube Company........... 47 
O 

Ohio Valley Pulley Works, Inc..... 126 

Osborn Manufacturing Co., The. .10-11 
r 

Patent Scaffolding Co., The........ 44 

Penberthy Injector Co., The........ 67 

Pollard Bros.. Mie. Co.cc ces. 105 

|g or ed | Er 122 

Powell, William, Co., The.......... 107 


Preducts Mie: Co... isceciciesecacee 129 


Puro Sanitary Drinking Fountain 
AME, Sarr ees eae aie ees 137 
Quaker City Rubber Company..... 98 
R 
Rahmami, Geo., & Co. ... 06 6cieces 118 
moeves, PUNO CO......6 ccc e wes 42 
Republic Rubber Co.............. 3 
Richmond Belt Dressing Mfg. Co. .139 
moper, Geo. B., Coerp........scces ces 125 
Royersford Foundry & Machine 
MEO: foc cahty ninth a cp einiennr Wane ebahesioerolercre 137 
Russell, Burdsall & Ward Bolt & 
WE a ais cnn oral w xin alarm cle ashes oi 9 
mussell Biectric Co... ...00..60085 120 
Ss 
Safety Wrench & Appliance Co...137 
Saginaw Stamping & Tool Co..... 26 
Seandinavian Western Importing 
a NS once siptacorene ore ale ero dieibi alas 126 
Schieren, Charles A., Co.......... 91 
menus, A. L., & SOM. 0056s cs cas 135 
Simonds Saw and Steel Co......... 71 
SKF Industries, Incorporated...... 6 
Skinner Chuck Company.......... 112 
UMINNTOT Uc, RCO 5.5.5 sols: 0: 5 ow eaieierans 139 
Standard Electrical Tool Co., The. .103 
Standard Pressed Steel Co......... 85 
standard ‘Tool Co., The... ......... 131 
Stanley Rule & Level Plant....... 141 
Stephens-Adamson Mfg. Co........ 26 
Stockham Pipe & Fittings Co...... 81 
sree, IN. Bie Oe OO. 6 6wsie seas osteo 13 
Strong, Carlisle & Hammond Co... 39 
Swartwout Co., The............s.- 124 
? 
Taylor, S. G., Cham Co........... 5 
Templeton, Kenly & Co........... 137 
Toledo Pipe Threading Machine 
Gp Ne carn een ireeets 5 
V 
Victor Balata & Textile Belting Co.131 
Victor Saw Forks, Inc............. 120 
Vincent Steel Process Co., The..... 135 
Vogt, Henry, Machine Co.......... 115 
WwW 
Wall, P., Mig. Supply Co.......... 118 
WeaMaee, dc. Big Oe CO... occ ce decieee 135 
Walworth Company .............. 2 
Wappat Gear Works.............. 92 
Weller Mie (CO. cic ccccivcccces 124 
Whitehead Bros. Rubber Co....... 75 
Wiggins, John B., Co............. 13 
Williams, D. T., Valve Co., The... .120 
Williams, I. B., & Sons........... 135 
Wiliams, J. H..& Co... 26.6. csces 119 
Williamsport Wire Rope Co........ 4) 
Wood's, T. B., Sons Co. ........... 38 
Worcester Brush & Scraper Co...135 
Worthington Pump & Machinery 
WOEPOUGRIOW dee nic nwic ns oelsteo ene 36 
Y 
Yale & Towne Mfg. Co., The...... 73 
Yost Manufacturing Company..... 112 














AUGUST, 1929 MILL. SUPPLIES 


Carrying the Load 
on Ball Bearings 


Point out to your electric drill 
prospects the fact that Stanley 
Electric Drill No. 342 has the 
most efficient and longest 
lived mounting for the spindle 
shaft that is possible to put 
in an Electric Drill. 
They will appreciate 
this superior mech- 
‘anical construction. 


141 















Stanley 34” Heavy 
Duty Electric Drill 
No. 342 


Catalog $59g 
upon request 


ee 
a 





The full line of Stanley 
Electric Tools include: 


DRILLS 


No. 141—\" Standard Duty $30.00 
No. 142—\4” Heavy Duty 40.00 
No. 562—5/i6” Heavy Duty 44.00 
No. 382—%s” Heavy Duty 52.00 
No. 121—" Standard Duty 54.00 


Two high quality Thrust No. 122—'»" Heavy Duty 60.00 
Ball Bearings take care of No 


- 582—58” Heavy Duty 68.00 
thrust encountered in heavy No. 341—%4” Standard Duty 70.00 
drilling. Bearings will last No. 342—*4" Heavy Duty 78.00 
the life of the drill and re- No. 781—%" Standard Duty 85.00 
quire no adjustment. No 
looseness, no wobbling. The GRINDER 
most efficient method of sup- No. 556 Bench Grinder 46.00 


porting the Spindle Shaft. Drill Stands, Attachments, etc. 


THE STANLEY RULE & LEVEL PLANT 
New Britain, Conn. 


STANLEY TOOLS 


The Choice of Most Mechanics 
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The Business End 














can understand. 



















Morse trade mark. 


of a Morse Drill 


HE engineerin? skill 
that Boes into the 
design and manufacture 
of the point of a Morse 
Drill is something that 
only an expert machinist 


The business end of this 
famous tool that appeals 
to the dealer is the 
steady, enthusiastic de- 
mand for drills with the 


The Morse Line 
includes: 


ARBORS 
CHUCKS 
COUNTERBORES 
DRILLS 
REAMERS 
MANDRELS 
TAPER PINS 
SCREW PLATES 
SOCKETS 
SLEEVES 

TAPS AND DIES 
CUTTERS 











BEDFORD, MASS..,U.S.A. 


& MACHINE COMPANY 



























































A recent decision 
UNITED STATES ne 
= SUPREME COURT 


“Good Will is the Dis- 
position of the Cus- 
tomer to Return to the 
Place Where He Has 
Been Well Served” 


You serve your customer well when you 
persuade him to buy his first Arguto. 


M4 | @ whatis-REPUTATION— 
9 hy 7 «| | y 


nnn VV Orth? 


| VF ALL ERGUTO 22553 CO. 


Wayne Junction, Philadelphia, Pa. 


routo@illess 


























Typical service rec- 

ords of —Arguto— 

without oil or 
attention. 
























Send for a sample of 
Ferry Process Screws to 
fit your needs. Their 
; ig is demonstrated 
yy comparison ~ ~ 
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QUALITY is a matter of 
perfection in detail. Sound 
manufacturing practice de- 
mands care and attention for 
the smallest part. 


Ferry perfection and accuracy assures 

quality in your product by supplying 

cap screws, set screws and small parts of 

unquestioned reliability, accuracy in mea- 
/ surement and finished appearance. 
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Manufacturers who use Ferry Process Screws 

“enjoy freedom from costly minor failures. They 

have learned the wisdom and tconomy of using 
this entirely dependable service. 


Your inquiries will be promptly cared for. 


THE FERRY CAP AND SET SCREW CO. 
Cleveland, Ohio 
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PROCESS SCREWS 


























